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Here’s new gem-bright beauty, new room to sprawl in and sit tall in. New lean-muscled engine 

economy, new spirit and silence in its going. For fineness of features, for precise craftsmanship— 

for all the things that make a car good to own—the °60 Chevrolet stands alone in its price field. 
st wait ull you see it. Evervthing about with  high-price aut biles That's You have to take a turn 


raccent, every Chevy for a ts overa tT {is one ¢ to know its astonishing s 
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60 CHEVROLE 


NEAREST TO PERFECTION A LOW-PRICED CAR EVER CAME! 
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Planned use of Long Distance pays off! 


Do you encourage vour salesmen to use Long Distance 
to make appointments with out-of-town prospects? It’s a 
sure bet to save time—and time is money. 

Are vour salesmen calling their customers between visits? 
It's a smart way to stay ahead of competition. 

Do they ask for orders right on the phone? It pays off 

g —telephone selling is so much like selling in person. 
If vou've been holding back on Long Distance, put it to 


work on a planned basis. Crowther & Hughes in East River 
ton, N. J., did. “It tripled our business,” says Ed Hughes 


BELL TELEPHONE 


Long Distance pays off! Use it now. 


LONG DISTANCE RATES ARE 


Here are some examptes 


Detroit to Pittsburgh 
Buffalo to Washington, D.C 
St. Louis to Omaha 
Memphis to Chicago 

St. Paul to Cleveland 


S 


.. for all it’s worth! ‘> 
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SINCLAIR GARY and a sister ship are 
the only tankers in Greater Chicago 

~"" area specially designed for offshore 
fueling service. 


Only Sinclair Could Quench This Navy Thirst 


This year, for the first time, deep-water ships of 


the U. S. Navy sailed the Great Lakes. A task force 
» 


of 22 vessels visited important ports on a special 
training mission. And, having traveled light to pass 
through the new Seaway, 22 ships were thirsty for 
fuel by the time they dropped anchor at Chicago, far 


from home base 


To quench this thirst the Navy called on Sinclair 
Refining Company, the only supplier equipped to 
make volume deliveries offshore. In a round-the- 
clock operation, 2,500,000 gallons of heavy oil were 
pumped into ships’ bunkers. The task force sailed 


on schedule. 


The ability of its marketing subsidiary to deliver 


quality products with the most modern equipment 
is one reason why Sinclair Oil Corporation, mea- 
sured by total assets, is the nation’s sixteenth largest 
industrial company 





A Great Name in Oil 


SINCLAIR OIL CORPORATION «+ 600 FIFTH AVENUE + NEW YORK 20, N. Y. 


FORBES, OCTOBER 15, 1959 





FORBES 


FOUNDED 1917 by B. C. FORBES (1880-1954 


President 
Bruce C. Forbes 


. 
Publisher & Editor-in-Chief 
Maicoim S. Forbes 
>. 
Editor 
Byron D Mack 


. 
Managing Editer 
James W Michaels 


> 
Asst. Managing Editors 
Raymond Brady 
Lee Geist 
Ross Murr 


. 
Senior Editor 
George Wolf 


. 

Associate Editors 
Edward Borheady 
Christopher Buckley 
John Marvin 

C. Nicholas Phipp 
Tom G. Thompson 
Sheldon Zalarnick 


. 
Assistant Editor 


uth eyer 


. 
Financial Editors 
Heinz H. Bie 


Sidney B. Lurie 
Elmer M Shankland 


. 
Washington Editor 
Edward Michelson 


. 

Researchers 
Estelle Dombeck 
Mery! Gray 
Gladys Haack 
Caro! Levy 
Barbara McKay 
Meiton 


Laura Ripin 


Ellen 


> 
Librarian 
Hilda Landy 


. 
Secretary-Treasurer 


G. Weiner 


. 
Controller 
Bernard Bolhower 
. 
Vice President—Business Manager 
hard — Kline 


. 
Vice President—Director of Advertisin 
w P t 


Pete ees 


. 
Co-Director of Advertising 
E — W Stock 


. 
Advertising Represontatives 
New York 
Ray 
john Rhein itt 
Richard Gardner 
Peter B. Lassoe 


Murray 


. 
Chicago 
Arthur Carwardine 
Western Advertising Mer 
Ken Nicklas 
Address: 360 North Michigan 
. 
Cleveland 
Dan Humphrey. Mer 
Clarke W ams 
562 Hanna Bidg 


. 

Los Angeles: 

The Menne Co 

711 S. Vermont Ave 
. 

San Francisco 

The Menne ¢ 

114 Sansome St 
. 

Dallas 

Donald R. Brown 

1416 Commerce 


. 
Londen WC 
Achievement Ma 


40 43 Chancer 


arine 


Company Invrx 


[ Paid circulation 390.090 | 


FORBES is put hed twice m 
York and at addtional ma'tin “ 


7 


page 








FORBES 
Octob>r 


nth! 


y by 


15 es 


Subs 


READERS SAY 


dccountants Arise 


Sir 
“Come 
Sept. 15) 


Your article on 
Clean, Gentlemen!, 
has most encouraging 

the accounting profession 
CPAs the been 
smarting under criticisms of Edward Mc- 
Cormick (American Stock Exchange 
President). He jumped on them with both 
feet without, we thought, an adequate ex- 
planation of the responsibilities for finan- 
cial reporting, and the manner in which 
they divided between 

and public accountants 

to the wrong 
Cuaries P. Rock woop 
Director of Public Relations 
American Institute of 
Certified Public 

New York. N Z 


corporate finance 
(Forses 
been to 


around country have 


are management 


Your article 


goes a long way redress 


Accountants 


Str: As a retired certified 
countant, I read with interest 
count of Ted McCormick's 
present day balance sheets 


Most 


ments is, of 


public ac- 
your ac- 
criticism ofl 


information in financial 


State- 


necessity, technical, and there 
an be 


to 


I have 


is a limit to how far it c 


Most all, 
how read 


simplified 


of investors need be taught 


to such data known 
prospective investors who, upon receiving 
the, 
stand, had the good sense 
public 


interpretation 


financial statements did not under 


to take them to 


accountants for explanation and 
Mr McCormick 

doing a real service by advising 
people to do just that 
Witiram H 


Hendersonville, N. C 


VAN 


Selfless Chairman 


SIR 
surprise 


I have read with interest—but with 
on Newmont 
Mines FOREE 


there any mention 


article 
Strange and Wonderful 
Sept. 15) Nowhere 
the man 
Newmont is today 


youl 


ol most re ible for what 


Fre i 
was he the builder of Newmont, a 


spor 
Sear So much 
man- 
1925 and chairman 
Newmont 
he ‘ 


aging director 
of the 
friends wondered how 


since 


board today that 


wher to 


ame 


retire, Searls would di 


orce the corpora 


tion from himself Se hin 


found the answe! 


Malozemoff, whose capabi 
ticle so well sets forth 


Malozemoff 


did not appear 


I am sure it was not 
that Searls’ nam« t 
the two pages of the article. It would 
characteristic of Searls if the 
that ited himself i 
interest 


once 


explanation 


were he elimin: the 


of his successor 
HuNT 
Salt Lake 


City, Utah 
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CASE Pars #16 PROFITS... TRENDS & TANGENTS 


Rubber is embarking on a golden 
age, according to M. G. O'Neil. vice 
IN Yorra CONSER VATION WORK president of the General Tire & Rub- 
ber Co. Speaking before the Bostor 
Society of Security Analysts, O'Nei 
predicted that next year the nation’s 
rubber industry will ship 67.8 n 
replacement tires and 9.3 
truck tires. Counting in all 
types, he went on, the indust 
ship no less than 116 millior 
five million more than this 
ry e 
San Francisco ‘Giants’ did 
the pennant, but their stock 
formed well anyway. Recent 
the ball club’s share 
only slightly from yea 
Low bid just two years as 
Giants were preparing to n 
New York, was $330 
e . 
Cheaper pork and beef is on th« 
for the rest of the year. Rising 
plies of both, says the Department 
Agriculture, mean lower meat cour 
ter prices Pork in particula 
not only show its usual seasonal p 
decline, but will “continue significant 
ly below last fall’s prices 
. 7 * 
Railroad recovery ahead next 
One top rail analyst argues y 
dicts that these roads could sh« 
ord postwar earnings in 1960 
: Fe, Baltimore & Ohio Denve 
aw Grande, Great Northen Kansas ( 
diag Southern, Missouri P: 
“ . Western, Southerr 
Pac inc 
IN COAL HANDLING a 
. Texaco and Superior Oil 
: , 
id neir prope id merge 
rid OWNER } wel ud | 
REPORT gest u 


™\*v4 LAGLE ON Departn 
REQUEST _— 


ittorney 


posit 0 





Cigarette makers 
the U.S. Departn 
last month Accord ng 
nents estimates, 
this year will puff 
166 billion ciga 
Because of Product leadership... 7 tiles ome 


Sales of Case industrial machines have increased over 500% re en 


in 3 years—ahead of any other major company in the industry 


) 
1) 
Will account 


Studebaker-Packard 
mated at $20 million 





J. 1. Case Company, Racine, Wis. 


Worldwide Sales and Service to about $3 on present 


subject to some Vat 





when issued common stock 
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counted in, earnings should drop w 
$1.75 a share. High riding net owes 
a lot to S-P’s immunity to income 
taxes, owing to losses of past few 
years 

. ° © 

Tight money among small business- 
men already has made its impact felt 
on Wall Street’s Big Board. In good 
times, brokers note, small firms put 
excess cash into stocks. Now many 
are liquidating their portfolios to 
avoid steeper bank interest rates, and 
more will probably do so as fall credit 
pinch increases 

+ ° . 

The next recession will hit the U.S 
sometime around 1961 or 1962, pre- 
dicts Walter E. Hoadley, Treasurer of 
Armstrong Cork Long known fo: 
accurate estimates, Hoadley expects 
the nation’s present prosperity to peak 
out in 960-61, looks for recession, to 
be fel. sod by a new wave of pros- 
perits 

. e . 

Meat packers are making their 
fourth attempt to upset the 1920 con- 
sent decree that prevents them from 
getting into non-meat food process- 
ing and retailing operations. At stake 
for the litigants (Swift. Armour and 
Cudahy), are sales growth and big- 
ger profits. Current temper in Wash- 
ington, however, suggests that the 
Justice Department will oppose the 
new move as stubbornly as it has in 
the past 

* . * 

Beer can’'s twenty-fifth anniversary 
is being hailed by the American Can 
Co. as “one of the greatest packaging 
discoveries in history Brewers now 
take one out of every five cans made 
in the U.S., since 1935 have used 84 
billion cans to package some 255 mil- 
lion barrels of bee: 

° . ° 

Has the plywood industry outsmarted 
itself? This fascinating suggestion 
ame last month from no less an au- 
thority than Chairman S. W. Antoville 
of U. S. Plywood Corp In July, with 
construction at a seasonal high, the 
industry marked up plywood to a 
peak price of $86 per thousand square 
teet gut as construction activity 
tapered off, the price fell more than 
seasonally to $68. Says Antoville:“ The 
July price was too high in the first 
place Wed be better off if it had 
never got so high.’ 


———_eac eee ee 


DICTOGRAPH 


now enters 
into 
jet age 


communication 


with a 
system 
that thinks 


Push-button intelligence with PRIVACY 
for the executive is a vital asset for 
decision and action. DICTOGRAPH 
provides the executive with new des 
communication instruments that 

with jet age speed, expedite 

office activities through an a ansisto 
brain. The new fool-proof DICTOGRAPH 
system instantly tells the executive 

the who, what and where of eac! 
DICTOGRAPH is the key executive t 

of more American government 

and business leaders than any other 
communi n system. DICTOGRAPH 
the only system that prov 

control, supervision and 

DICTOGRAPH representat 

ee your internal comn 

E 


= ‘ 
requirements wit! 
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Peabody Coal hit a bonanza in its 
own backyard with a 17-year, $191- 


DICTOGRAPH PRODUCTS, INC. * 05-25 149th Street, Jamaica 35, New York 


million contract for coal from the 
Tennessee Valley Authority. Pea- 


so it will be able to truck the coal 


over private roads to the new plant cated tat ome ZON 


| 
| 
! 
| 
body has a mine just five miles away, | 
| 
| 
L 


on 00k hk Oa es ae Cee | So. weittsininomannamnmmneiiiil 
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River near Paradise, Kentucky. Ma a 





ON-THE-SPOT REPORT 


Products and Ideas 
that can pay off for you 


These stories illustrate how Koppers customers are using 
our products to cut costs, make a better product and im- 
prove efficiency. If there is an idea here that suggests a 
money-saving solution to you, just return the coupon and 
we'll send you full information on the subjects you check. 


No corrosion after 27 years underground, with Bitumastic® enamels 


At a pipe line relocation job near Truro, 
lowa, you're watching a crew from the 
Natural Gas Pipeline Company of Amer- 
ica uncover a section of line that has been 
in continuous service for 27 years. 

A section of the 24-inch pipe is brought 
up. A workman chips off the pipe coating 
and you take a close look at the steel. 
There’s no sign of corrosion. Twenty- 
seven years ago this pipe was coated with 
Brrumastic Enamel coating. And _ it’s 
still in such excellent condition that they 
plan to re-use it. 

Today, because of improved manufac- 
turing application and inspection tech- 
niques, yOu can expect modern coal-tar 
enamel to exceed the 27-vear record of 
this older type coating. Only Koppers 
produces BITUMASTIC coatings—a com- 
plete line of coal-:ar enamels 
your protective coa:ing needs. 
information? Use the coupon 


This is the seventh of a series of 
tisements which illustrates how Kc 
products cut costs, improve efficie 

c ibute to making a better pri 
you would like copies of the 
series to date for your prod 


file, just write us 


Wolmanized® lumber prevents decay in chip bins 


These huge 5-story bins in the new wood 
processing plant of Consolidated Water 
Power & Paper Company at Wisconsin 
Rapids, are used for storing wood chips. 
To prevent dry rot and the necessary 
maintenance headaches that go with it, 
Consolidated built these bins of lumber, 
pressure-treated with WOLMAN® salts, a 
product of Koppers Wood Preserving 
Division. Life expectancy of the bins? 40 
years! WOLMAN Salts are forced deep into 


the wood cells under high pressure. They 


become fibre-fixed, resist leaching and 
make decay impossible. They're safe from 
termites, too. 

The cost of the ““Wolmanized” lumber 
for the chip bins in this plant was only 30° 
over the cost of untreated wood, for a life 
extension of 300°, to 500%, beyond nor- 
mal. Do you have a problem where wood 
might serve best if it didn’t fail prema- 
turely? ““Wolmanized” pressure-treated 
lumber may well be the answer. Check the 
coupon for further information. 





Penacolite® bonded beams and arches 
save $18,000 in construction costs 


This is the Municipal Civic Center, San- Members used in the new snier are 
ford, Florida. Inside or out, it's a magni- permanently bonded with PENACOLITE re 
ficent structure. Stroll leisurely through sorcinol adhesives, which form waterproo 
the domed auditorium and you can't help bonds comparable tn strength to the wood 
but admire the natural beauty of the they join. What's more, they're unaffected 
giant beams and massive wood arches. by extreme temperature changes, salts, oils 
This is wood used imaginatively, ideally, or acids. Is laminated wood the beautiful 
and made possible through lamination but economical material you need? Then 
Then you learn that by designing this you'll want to know more about Pena 
Striking new civic center using laminated courte adhesives for bonding structural 
wood, Architect John Burton IV saved members. Just check the coupon 
the City of Sanford almost one dollar for 


each square foot of construction costs. 


In round. figures—S18,000' Five-ton couplings help 
The Rilco Laminated Wood Structural - 
roll jet-age steels 


New latex for backing =— Thx binesve coupling 


world’s largest, are integral parts 


BR Rta oom gage tage 


pany, near Pittsburgh, Pa. big misalignment 


! 


was designed to roll both super-alloy steels ipplication. These 


Ever wonder why coatings are used on the for jet aircraft and maussiles, and high-speed tr mM torque 
hacks of carpets and rugs? To stop them Steels the basic cutting material for 
from wrinkling and twisting out of shape, modern metalworking 
but why else? Well, it makes Koppers Metal Products Division de- 
better. Loops hold ught under signed and built these mammoth 10-foot- 
traffic, don’t pull loose, and long FAST’S couplings, which connect 
ast longer the power source to the mill ique 
recently rug backings especially desig! makes allowance oI ne targe 


wr synthetic fibers —had to be vulcanized. 


The process left the rugs with an odor, 
nd ted the range of dyestuffs which 
ould be used on them 


But now, Koppers Plastics Division has : 


Divisions: Chemicals 4 Dyestuffs « E eri 4 ( 


om > with a new latex for non-vul- 
c e uf a me Plastics « Tar Pr 


canized rug backing. Called DyLex® K-42 
zs : —-— PUT THESE IDEAS TO USE 
latex it’s easy to formulate, doesn’t need 
To: Fred C. Foy, President 
Koppers Company, iInc., Room 1428 
Koppers Bidg., Pittsburgh 19, Pa. 


any precuring and gives a lot greater 
binding strength to tufted carpeting, both 
cut and loop pile. What's more, DyLex 
K-42 eliminates odor problems and ac- 
celerators. And, the range of dyestuffs you 
can use is just about endless. Back sizings 
containing DyLex K-42 age gracefully, 
too. Like to work a little carpet magic? 
Check the coupon. 


d me further informat » the f ‘ | Address 
ing money-saving products and ideas 


O WOLMANIZED LUMBER City 


0 FAST’S COUPLINGS 

© PENACOLITE ADHESIVES Company 
] DYLEX K-42 LATEX 

[] BITUMASTIC ENAMELS Job Title 
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if ination 
ination 
magination 


marie 


Any appraisal of this country’s future requires a very real 
stretch of the imagination — so mighty are its resources, 
so vast its potential. 

Yet it takes more than imagination to prepare for this. It 
takes imagination plus the energy and capability to match 
that imagination with scientific intelligence and ingenuity. 
This is the reason we have a large staff of highly trained 
scientists and engineers—in laboratories from coast to 
coast—thinking and working to help us help industry meet 
tomorrow's needs. Not to mention a variety of capabilities 
in national defense as well. 

Only in this way can we continue to serve America today 
and in the days to come. General Telephone & Electronics 
Corporation. 


GENERAL 
TELEPHONE & FLECTRONICS 


730 Third Avenue. New York 17 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


THE JOYS & SORROWS OF 


STOCKHOLM—The people of Sweden have not had to 
fight a war since a cannon-weary Europe shipped Bona- 
parte off to Elba nearly 150 years ago. The Swedes are 
an energetic, hardworking people. What is very rare for 
Europeans, they inhabit a land rich in natural resources 
and blessed with more potential hydroelectric powe1 
than they can use for a long time to come. The result of 
this happy combination of circumstances has been a level 
of prosperity which has few equals outside the U.S 
Sweden's per capita national income recently has aver- 
aged $1,055, fifth highest in the world and does not com- 
pare too badly with our $2,068. There is one car for 
every seven Swedes on the highways and roughly one 
telephone for every family in their well-kept homes. Cen- 
tral heating and inside plumbing, luxuries in many parts 
of Europe, are almost as common in Sweden as in the U.S 

Stockholm itself is a monument to Swedish affluence 
It is a stately, polished and gravely beautiful city. Its 
theatres, concert halls, restaurants, hotels, parks and 
buildings reflect the genius and prosperity of the Swedes 

the more so because Stockholm is unmarred by the 
poverty, slums and scars of war that disfigure so many 
other Old World cities 

Sweden, in short, is a pleasant place to visit. But the 
obvious attractions aside, Sweden also is an interesting in- 
tellectual experience for the American businessman 
Sweden has become the closest thing to an out-and-out 
welfare state in the Free World today. Here, in short 
actually exists a 
working model of 
what it is like to 
live under cradle- 
to-grave security 
Twenty-five years 
of rule by the Social 
Democrats, now 
headed by Prime 
Minister Tage Er- 
lander, have fash- 
highly 


all-per- 


ioned a 
efficient, 
vasive welfare so- Stockholm from the air 
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{ WELFARE STATE 


clety for the nation of 7.4 million Swedes 
What is it like to live in such a society? On the sur- 
There 


healthy- 


face the answer seems to be: most pleasant 


are no slums. The children are amazingly 
looking Everything looks red-cheeked well planned, 
well-fed and orderly 

Certainly Swedish lives are as well-planned as their 
cities. Every oldster gets a pension whether he had paid 
into the social security system or not. Everyone, rich or 
poor, has health insurance—and for the poor the in- 
surance is free. Currently unemployment is close to scrap 
ing the bottom at 1 of the labor force. Childbirth costs 
are borne by the state. All families get an allowance for 


each child. There are State-sponsored vacations for 
thousands of children—and in many cases momma is 
brought along as well. Young couples starting out in 
marriage are eligible for $600 “housekeeping loans” so 
that they won't have to sit on packing cases in thei 
State-subsidized apartments. As one Swedish official 
frankly put it to me: “Our aim is to distribute the cost 
Children 


Why should the cost of raising them 


of raising children over the entire population 
are a national asset 
weigh heavier on the poorer people?’ 

Needless to say this policy is pretty hard on bachelors 
who pay all the taxes without getting many of the bene- 
fits. But the bachelors are not the only ones to suffe1 
Commendable as these sentiments are, they sometimes 
run smack into the economic facts of life. For. sad to say 

the Swedes have 
not yet discovered 
the secret of year- 
round Santa Claus 
The cost of all this 
social security is 
staggering The 
taxes restrictions 
and regulations 
needed to pay for 
them reach out 
Into every nook 
and cranny of 


Modern Shepping Center Swedish life 





Some of the statistics: in a recent year one adult Swede 
in every nine was drawing some kind of pension; eight 
out of every ten dwellings are directly subsidized by the 
State; thirds of all 

The total cost of these “social” programs last year alone 


Just 


two medical care is socialized 


consider for a 


It 


income. It 


came to a staggering $1.4 billion 


moment what the sum for 
12%, of 
average family something like $250 


To 


ot 


means 


the 


Sweden consumes 


no less than national costs the 


a yeal spend an equivalent 


amount our national income on 

‘social welfare” programs, the U.S 

would have to spend $43 billion 
' 

a year 


Welfarism 


taxes 


has meant staggering 
for 


of Swedes 


all but the poorest class 
It has meant a stubborn 


and seemingly chronic trade gap in 


spite of a flourishing « xport trade 


It has snowed businessmen under a 


load of restrictions 


Sweden's 1959-60 budgetary defi 


Swedish 


it, for example, is expected to hit 


$600 million, highest in peacetime history, despite the fact 


that tax revenues have than doubled 1950 


middle 


a $6,000 annual 


since 


Taxes are very steep for income pe ople as We 1] as 


the wealthy. A family with income 


$1,728 in 


pays 


income taxes. Excise taxes bring the price of a 


package of 20 cigarettes to 58 cents. Owners of property 


and income-producing wealth worth $15,000 or more (in- 


cluding common stock) are taxed twice: besides taxes or 


the income they capital” levy which averages 4 


pay a 
on the value of the property 
that Welfar« 


Such have been the 


This is not to say Socialism has destroyed 


Sweden's prosperity combination of 


under which Sweden has been 


afford 


happy circumstances 


blessed that it can welfare luxuries if it chooses 


w 


iron ere and timber exports alone bring in some $1.1 
llion a year and Swedish machinery not less than $348 
llion. Sweden’s per capita exports are three 
eat as the U.S.’ 

But Sweden has still paid a very high price fo: 


There is 


basic industries, including the biggest iron 


times 


as 


the wel- 


r state government ow nership ol 


many 


ore mines al d 


nost of the railroads. Forced to resort to constant deficit 
financing, the Swedish government 


bank 


To counteract in- 


has had to use credit 


in alr 
inflationai yY Way 


flationary pressures, the govern- 


ment has kept credit tight. But this 
has meant that whilk 


able 


small 


big b Is 


has been to get expar 


money, business and 


businesses have had troublk 


sult: a situation where new 


prises are hard to start a1 
impossible to expand 
Swedish 

have le: 


Semil-Soc 


Says one 
steel Mill businessmen 
with ialisn 


You 


hard 


you know it don't 


hnoestring get rich It's on ambitious 


} eople 


This was a refrain I heard 


repe ated aval! 
There is 


dissatisfaction 


y stay in 


the Swedish capital 


a certain ill-defined especi 


the young—and in spite of the and se- 


There 
and a people who have done 


But Sweden 


comforts 


rity guaranteed to them is no doubt that the 


Swedes are a lucky people 
luck 
warning for us that state-sponsored economic leveling cai 


la 


h to deserve their today is also ; 


go too Security is a good thing, but so is initiative 


and individual elbow I would say the Swedes have 


room 


latter to get the forme 


in trading the 


=x 
SOWVE EXPLOSIVE STATISTICS 


difficult 


have had to contend with 


These have been months for most 


They 


ties, a steel strike 


investors 
international uncertain- 
and money so tight that it not merely 
pinches but squeezes 
look 
plosive growth that almost certainly 
US 1960s 


Yet, unsettling as the immediate 


prospects May it is a good time to reflect on the ex- 


lies ahead for the 


economy in the 
Consider this, for example. According to the Economic 
Research Department of The Chase Manhattan Bank, total 
consumer markets are almost sure to grow between 35‘ 

and 50°, in the next ten years, adding between $100 billion 
and $150 billion in new business to companies producing 
The bank figures that some 28 million 


consumer goods 


new Americans will be born between 1960 and 1970 and 
that a rising standard of living will account for the rest 
of the increase in consumer spending 

But even this does not show the full extent of the pros- 


There will also 


be, the bank points out, a dramatic change in the 


pective impact from the population boom 


age 


12 


composition of the population 


Ame ri- 


the 


the proportion ol 
Whereas 


population will grow some 20°, by 1970, the big-spending 


cans in tne spending ages will grow total 


15-to-29 age groups will soar 50% to 50 million 
That means a stimulus to two distinct markets 
the 


One is 


teenager. Anyone with teenage children need not be 
told what more teenagers will mean for the sales of cloth- 
records, second and third cars 


The 
afte! 


ing, not to mention 


extra 


telephones second, even greater boom will get 


underway 1965 when these teenagers start hitting 


the marrying age. The average wedding costs $1,000. Eac] 
new household setup means $3,000 spent on average 

The potential impact is incalculable, creating both op- 
portunities and problems for investors and businessmen 


Of course 


a war could change all this. Or gross misman- 


agement of our economic affairs: population growth by 


itself does not guarantee prosperity, as our Asian friends 


can tell us. But the tinder is there to ignite the most ex- 


plosive period of economic growth the world has ever seen 
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Food, housing, clothing, health 
education—just everyday living—all 
call for a steadv income today. For 
protection, the average insured Ameri- 
can family has $11,000 worth of Life 
insurance. Say that out loud and it 
sounds like a small fortune. And it is 

But it is, also, for the average Amer- 
ican family, actually less than two 


vears’ income 


How long, exactly, would your in- 


surance take care of your wife and 
family? Divide your Life insurance by 
your monthly pay and see just how 


ForsBes, ocToser 15, 195! 


many months it would last 
suffice to take your young 


oreven highs 


through college 

You might be pleasantly surpri 
to learn how much protection you 
have, and afford, when a fa made 
plan is Charted for you (and the chart 
left with you) by a man who is trained 
to help serious-minded families deter 
mine their exact financial security 
problems and how best to go about 
meeting them 

Your Metropolitan Man has that 


kind of training. He will take into a 


count tm onlv ¥ r Life insurance 
but also vo Security, savings 
and other assets. He knows that you 
family is not “average but specia 
with particular protection needs 
So. his answers to yvour questions wil 
make sense for you. Call your Metro 


politan Man toda 


Metropolitan Life uci 


THAT 
INSURANCE COMPANY 


4EVER FAILS 








In —s 
New 


England & 


—— 


nuclear power 
is on the way 





Putting atoms to work 
for peace and prosperity 
has been going on for some years now 


in a number of places around New England. 





At Rowe, Massachusetts, for example, 


Yankee Atomic Electric is scheduled to start 





producing electricity on a commercial basis late in 1960. 
New England industry eats up 

large blocks of electric power each working day... as do 
hundreds of thousands of mechanized New England homes. 
And you find the future... 

homes and offices of advanced design, 

new labs and whole new industries... 

blending sensibly 

into this traditional eye-appealing landscape. 


Your plant or your business can prosper here. 


This thriving region’s largest electric utility 
system, New England Electric, lies in the heart 
of the world’s most diversified industrial area, 
serves over 4,700 industrial firms and more than 
1,000,000 customers. 


NE WwW SEN GLAND ELECTRIC SYSTEM, Boston 16, Massachusetts 
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CHEMICALS 


THE BIG SPENDER 


Spending heroically has not 

brought’ = Olin Vathieson 

riches, but that has not 
stopped its spending. 


EVEN IN. the 
industry, few 


free-spending chemical 
outfits 
fast in the 
Mathieson 


morever, 


have spent so 


much last five 
Chemical 


had 


money so 
Olin 
None 


to show for it 


years as 


Corp has less 
Though it has nearly 
that 


have 


doubled its property § in 
Olin Mathieson’s 
grown by only one fifth, and its earn- 


2ross 
time sales 


Ings have 


dropped jarringly. In the 
process, it has 
mental $338-million debt, a 
ond in the industry 


Union Carbide, a 


twice as 


shouldered a monu- 
load 
that ot 


vhich is 


SCC - 
only to 
business 
large 
Hair of the Dog. 
Olin Mathieson 
plucking the hair of the dog 
it With than $40 
new capital outlays already 


for 1959, and another $30 


Yet last 


was 


month 
bravely 
that bit 
million ir 


again 


more 
budge ted 
million pro- 
grammed fol chemical 


1960, 


expansior 
Stanley Os- 


another new 


President 
still 


million to be 


through 
} 


porne announced 


project: $12 spent by 
his company’s packaging division 

Olin Mathie- 
son is something of a prodigy. In the 
f with 1959, its capital 


As a heavy spender, 
five years ending 
expansion program has cost it more 
than $300 million. That 
than times the 
flow (net income de- 
preciation) last year. In fact, Olin 
Mathieson’s capital outlavs last yea 
$48 million in all, exceeded 
afte! 
than $26 million. 


3ecause of special charges of 


Sum 1s more 


seven companys en- 


tire cash plus 


of some 
flow 


cash dividends by more 
$2.20 
in 1958, this was an unusual 
Yet even in normal years 


Olin Mathieson’s cash throw-off from 


pel share 


Situation 


‘Oli Mathiesor Chemica Traded 
NYSE Current price range 
1959 high, 5834: low, 417, ivide 1958 
$1.50. Indicated 1959 rate: §$ Earnings pe 
share (1958 70c. Total asse $786.8 millior 
Ticker symbol: OLM 


Corp 
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depreciatior is remark: iv light tor 
a chemical company. Thus in the past 
deprecia- 
with 
each capital dolla 


five years, the company’s 


tion account has furnished it 
about 5lc of 


The 


loans and 


only 


laid out rest has had to be made 


retained earnings 
Less Pressure? This pinch will 


somewhat 


up by 
ease 
Capital outlays are sched 
uled to taper off, and the flow of cash 
will 


next 


, 
from rise mode 


three 


dept eciation 

Ove the 
depreciation charges are 
total $110 


spending over the 


ately 


vears 
expected to 
well ovel million MW hile 
Same tern | 
$130 million 


Stanley Os 


probably not exceed 
Thus President 
borne all of the $42 


planned for expansion of Olin Ma 


Says 
million me 


thieson's chemical and 


will be fir 


companys ! 


businesses anced 
from the 

The 
Mathieson’'s 
Osho 


tions cannot 


Olin 


tions 


Same 


ne, however 


retained earnings plu 


toward 


will “go far’ 


now onten lated 


pansior 
Yet 


that the new corpo 


Osborne's best 


nope 
thieson has bought 


be more idequately) 


AUTO-EXPANSION 


Corporate expansion, once past the early 
stages, tends to generate its own momen 
tum. Olin-Mathieson’s capital spending 
for example, is continuing on a high (if 
somewhat reduced) level. But it is increas 
ingly paying its own way out of cash gen 
erated by depreciation on already com 
pleted projects 


80 


Depreciation 
» = 


54 55 56 57 


r 
T 


~ Millions of Dollars 
s s&s 





FOOD CHAINS 


THE PROPHET 
WHO FAILED 


The most profitable big gro- 
cers anywhere, Winn-Dixie’s 
Davis brothers still can't 
quite believe their good luck. 





before the New York Se 
curity Analysts Decen A) 
temus Dat ked that hi 
company s net profit mi in had beet 
2 f si Then he 


gloomily a tn K we 


APPEARING 
last 
1us Dav is rema 
running about 
added 
can hope to maintan 
vould like t 
about l be 
Yet last on 
Sto published 
fiscal y 

Davi 


fron 


the 
on thet 
; ratio 
second plac 
5 Davis ‘ 
iad established itsel 
nost prol table big 
Sut the four Da 
head the 
still not 


company 
entirely ( 


ine showing Said 
brother: Chairman J Da 
month We 


profitable 


Veal 
have hinishned 
most yea! 
percentages, we ve e' 
the most 


We can't 


any highe we 


profitable 
expect ou! 
nave 
go down 
Still, with 
officially 
lion, a 10° 


VM ould 


fer 
sales fe 


yeal estimate 


Rain, evel 


margin produce 
million 


ol 
1959 $2.22 


anot 


l7th in 


hes 








COMMODITIES 


WILD & WOOLLY 





With 10% margins and volatile markets, the spec- 
ulator in commodities can get rich—or poor— 
extremely fast. The skyrocketing performance of 
grease wool provided an exciting demonstration. 


Ir was the stock market that got the 
headlines last month, but it was a 
few blocks away on the New York 
Cotton Exchange where the exciting 
profits were being made. The woolen 
textile business had finally picked up, 
and its principal raw material, grease 
wool, had moved like greased light- 
ning. From a price of $1.29 a pound 
as recently as June, grease wool fu- 
tures shot as high as $1.42 before sub- 
siding to $1.28 near month’s end. 

A Matter of Margins. A minor 
in price? Not if the speculator 
measured his gain against his invest- 
ment. For lucky speculators it meant 
double their money back in a twin- 
kling of the eye. Why? Because com- 
modity trading is not subject to Fed- 
eral Reserve margin regulations, and a 
speculator had to put up only $750 
for a contract to buy 6,000 pounds of 
grease wool worth $7,500. In effect, 
then, he was working on roughly a 
10° margin. Result: the rise of just 
13c a pound would increase the value 
of a $750 commitment to $1,530. 

It is just such lightning advances 

and the possibility of others—that 
have always attracted speculators to 
commodities. Speculation aside, trad- 
ing in commodities seldom lags, for 
they are the raw materials of industry 
In 1948, for example, when stocks lay 
in a rut, the commodity departments 
of brokerage houses like Merrill 
Lynch and Bache & Co. were booming. 


rise 


But if commodities are a different 
game from stocks, they also are a 
far trickier one. They have a set of 
rules all their own, and the play is 
“Commodities have one 
from stocks,” notes 


head of the Wall 


always fast. 
basic difference 
Alpheus C. Beane 
Street investment of J. R 
Williston & Beane, who is both a 
stock broker and a commodity man 
of no small repute. “On a much 
smaller capital, you have a far greater 
chance for gain—if you are prepared 
to stand the risk involved and work 
hard.” 

Watch the Charts! 
guideposts in this 
tempting terrain? In 
perhaps more than anywhere 
charts come into their 
one commodity man: “We're buying 
trends, not a piece of property or a 
stock. And for spotting 
trends, you can’t beat a_ well-con- 
structed chart.” Others argue that 
things happen so fast in commodity 
trading that it is almost impossible 
to make sense out of the price action 
without the graphic picture of a chart. 

Commodity trading, like stock trad- 
ing, has its fanatics who make their 
trades entirely on the basis of what 
they think the 
Such  one-track however, 
rarely have to worry about high tax 
brackets 
an eclectic approach 


house 


What are the 
tricky yet all 
commodities, 
else, 


own. Says 


share of 


charts are saying 


traders, 


Most successful traders use 
Fundamentally, 


or statistically, they 
something about 
and_ other influencing the 
prospective supply; they bone up, too, 
on factors affecting demand. Then 
they watch the charts for confirma- 
tion of what the “fundamentals” 
seem to be saying and they watch 
then for buying and selling points 
One large brokerage house, which 
drew attention to the possibilities of 
grease wool early in the year, relied 
on just such an eclectic approach (see 
chart). Their chartist noted grease 
wool was forming a strong base on 
charts as early as January. Funda- 
mentally they noted that its eight- 
year decline had brought grease wool 
to a price which could compete han- 
dily against synthetic fibers. And 
they knew the big customers for wool, 
the textile and rug 
booming. The available supply, they 
felt, would not match demand at the 


know 
conditions 


want to 
weather 
factors 


industries were 
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BIG SWINGS ator can hope to buck their trend 


. ut in a stop-loss order roughly 
Thanks to margins, the successful speculator could have dou- 25°, below your ual cash outlay 
bled or tripled his investment by well-timed commitments 

this year in any one of these five volatile commodities. 


Min 
exchonge 1959 Range = 
Unit of trode price Recent Full contract i eae nargins, this is the only w 
Commodity per contract per contract Margin value at low valve 


below the last significant support 
level on the charts. Because commod 
ity trading is conducted or narrow 
r avoia 
ot losing all your capital 
Rubber 22,400 Ibs $ 800 12% $ 6,608 $ 8,624 averaging down 

Copper 50,000 Ibs 1,000 7 13,750 17,125 
Grease wool 6,000 Ibs 600 _ 6,600 8 400 
Coffee (M 37,500 Ibs 1,200 10 11.718 15,937 
Eggs 15,000 doz 500 9 3,975 5,400 


IS alwi 
game Notes commodity 
pheus Beane I ve see! 


lators who we re wrong 





of the time and stil 








by cutting their loss« 
their profits run 


low prices. So they were bullish modity exchanges publish e Sell your f 


Enter the “Trade.” It might (o1 ures on the “open interest 
might not) be a long time before’ tracts which have been wri 
grease wool has such a move again specific commodities but not exercised 
But such is the breadth and diversity As many speculators have discov- ip at 
of the commodity market that there is ered, however, there sometimes 
almost always something exciting “X” factor. In foreign 
going on. Nor does a bear market in’ Brazil may be secretly buying coffe invested. With 
one commodity necessarily mean a_ to boost the price, or Fidel Castro n 
bear market in all commodities. There be planning to seize the sugar lands need new capital or face a margin call 
is a bewildering array of commodi- Then there is the weathe: The For 
ties from all over the world to choose drought,” grins one speculato 
from Among them burlap, coffee, respector of you! wheat futu 


itures 
delivery date. The 
cont acts through 
terest’ figures, hoping 
sacrifice prices 
al e Try to take a pos 
commodities two commodities, and 
narro\ margl " 


lay speculato1 never know vhen he will 


high bracket investo com 
modities have held an added lure 

es they can lock profits in é 1 yet delay 
eggs, cocoa, hides, lard, platinum, tal- Stocks vs. Commodities. There are 
low, wool and wool tops commodities and commodities 
As veteran speculators know, the Wall Street has its slow 
basic prices for all these are deter- utilities, the commodity traders have You Have to be Fast f commodit' 
mined by the “trade” and such buyers wheat, which is regulated (i: 


paying taxes on them. Th nvolves 
Just as a complex hedging and straddling op 


-moving eration, but it is perfectly legal 


p oduc trading one thing i sul i Is no 
as the smelters who refine copper, the tion) by the U.S. Government 
food companies which mill wheat, the sells in huge volume but with un man can buy, say Get 
rubber companies which shoe cars dramatic price changes. Rubbe IBM or du I 


with tires. They are the big buyers copper, on the other hand, n 


place for the total I i ( A 


7ont and 


ove very without knowing t nu about 
On the outside is the “speculator.” He fast. Sugar is extremely staid until 


is the man who tries to profit by it starts to move, and then it 
guessing the course of the giants’ fu- rubber and copper look sl 
ture buying and selling For the 


e sheets or how tl ock market 
Ci ak operates He may imply think that 
iggisn they are good con 

speculato1 \ } £ I tin 


ling is off good 
The speculator does so by buying the first time into thi 


the growth of the 


i “future” in the commodity he likes unfamiliar territory, the are certai ably bail him out 


This is a contract under which a spec- principles which experi 1 ct Not 


so 10 the 
ulator agrees to buy a specific quan- modity men say should blindly to buy 


of a commodity at a certain price olated. Among them vool. §S 


elivery during a specific month e Never go against the 
future. The commodity contract you might in stocks. The 
a hixed quantity varying (see simple. Prices are so influet 
vith the commodity In grease volume of the “trad 
1e contract is 6,000 pounds In 
eggs it is 15.000 dozen. In copper 50,000 
pounds 
Or the trader can go short If the 
speculator last month felt that March 
grease wool had reached its peak price 
at $1.42 a pound (as it did), he would 
t—agreeing to sell 6,000 pounds 
ase wool at that price in the 
Short selling, in fact, is far 
more common in commodities than 
in stocks. Reason: it is used by in- 
dustry as a hedge. If a miller, for ex- 
ample has a warehouse full of high- 
priced wheat, he will go short to pro- 
tect himself against a dip in price 
How to Do It. Charts aside, the com- 
modity speculator has a wealth of 
statistics to trade by. The U.S. De- 
partment of Agriculture publishes 
up-to-date figures on each crop, and 


TRADING IN COMMODITIES: 
the demand for it. The various com- 


fo turn a profit the spec tlator has to be 
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ELECTRONICS 


TEXAS LEAGUER 


For sheer acceleration, it 

would be hard to find a 

better model than fast-mov- 
ing Texas Instruments. 





Even in the fast-moving electronics 
industry 


fast as Texas Instruments, Inc 


few outfits have grown so 
Fewe 
still are now growing as fast as they 
did. But up Dallas last 
came TI's President Patrick E 
gerty to Boston 
analysts of any that his 
down. Quite the 
contrary, said he in effect, TI is grow 


This year, he 


than 


month 
Hag- 


security 


from 


disabuse 
notion com- 


pany was slowing 


ing faster than eve 
will 
$92 to 


almost 


predicted, sales more 
$195 million), 


$1.84 


double (from 


earnings double (from 


to $3.55 per share) 

Not all of this would have happened 
without a little merger magic on the 
part of Texas Instruments’ Chairman 
and guiding genius John Erik Jonsson 
who last April brought Massachusetts 
Metals & Controls Corp. into the TI 
fold. It contribute 
$50 million to Texas Instruments’ sales 
gain. But even on its own, TI was do 
ing fine “Our growth 
to the best 
of previous years even without the 


alone will about 


Said Haggerty 
rate would have been up 


merge 


TEXAS TALE 


Texas Instruments has been 
pushing both sales and 
earnings ahead ata 
tremendous pace. | 


* 








+ 
Texas Instruments 


tarnings per share 
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OFFICE EQUIPMENT 


THE 
MATCHMAKERS 


Gossipy Wall Street had Un- 
derwood Corp. wedded last 
month even before it found 
a suitor to pop the question. 





warning its 
stocks on 


THOUGH it never tires ol 
buy 
itself 


work out 


customers not to 

Wall Street 
Sometimes they 
they don't 

Corp last montn 
furnished a classic example. All this 
year, the Wall Street rumor mills have 
played fast & loose 
Aftei 
brokers 

and 
reached the 
no choice but to merge its way 
One suito 


rumors, dotes on 
them 
more olten 


Unde rwood 


with Underwood's 


fortunes three money -losing 


years, buzzed, the big type- 
maker 
had 
back 


an- 


write business machine 


had point where it 


into prosperity alte! 
other was said to be about to pop the 
then did not 
electronics outfits, 

Anybody, In 
who had a use for unprofitable Under- 


\illior 


question typewritel! 


makers, generel 


industrial firms short 


wood’'s one big asset its $16-n 


accumulated tax loss 

A Tale of Two Days. Then one day 
last month, the buzz reached a roa 
as a new ¢ ligible candidate apparently 
like 


matchmakers, in 
bid Under- 


hove on the 
Wall Street's 


one hectic day 


scene Clucking 
hens, 
ol trading 
vood up 4% points 

Wall Street got an 


pleasant surprise 


That night un- 
Something was in- 
deed up at Underwood, but it was not 


merger. In a surprise announcement, 
Chairman & President 
Frank E. Beane announced that Italy’s 
typewriter-making Olivetti & Co. had 
405,000 
but unissued Underwood 
stock. All told, the purchase 


would ada some $8.7 million t 


Unde wood's 


agreed to buy shares of au- 
thorized 
common 
Under- 
wood's working capital 


The Reason Why. Aside 
viding Underwood with 


from pro- 
much 
alli- 
Nobody 
seemed to know, and nobody was say- 
ing. Said Frank Beane stiffly and 
opaquely: “Underwood and Olivetti 
will co-operate closely in all phases of 
research, product 
manufacturing techniques.” 

That could be interpreted to mean 
anything. But having had its fling, 
Wall Street suddenly could not have 
cared less. All it could see was that, 


some 
needed cash, what did the new 
ance mean to the company ? 


development and 


*Underwood Corp 
price: 22',. Price range (1959): high, 307, 
lov 19'4. Dividend (1958): none. Indicated 
1959 navout: none. Earnings per share (1958) 
$9.35. Total assets: $63.4 million. Ticker swm- 
bol: UNX 


Traded NYSE. Recent 


UNDERWOOD’S BEANE: 


more mouths to feed 


instead of entering 
merger, Underwood now 
spreading its non-existent ea 


nings 
over 90 In no 
had taken for its 
stock 
Wall 


started looking elsewhere 


more stock more 
time than it 


Unde 


o's points 


sudder 


hop, rwood dropped back 


and Streets match- 


nakKers 
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SUM OF THE PARTS 


To see where a company may 

be headed, it is sometimes 

smart to look at the quarters 
rather than the year. 

How bo you read an annual report 

by full 


ters? 


years or by combined quar- 
Last month Chairman Allan A 
Royal 


stock- 


Ryan of 
McBee 


holders 


typewriter-making 
Corp 


with 


presented his 
just such a 
the 
July 31, Ryan disclosed earnings of 
last 
year’s 5c a share deficit, but still far 
below Royal McBee’s oldtime earning 
power of from $2 to $3 a share 


problen 


Reporting for fiscal year ended 


62c per share—well up from 


Yet what was really intriguing in 
Ryan’s report was that no less than 
two thirds of the year’s earnings was 
banked in the fourth quarter 
Did this mean that the office equippe: 
is now storming back on the 
back trail? Stockholders, 
less since January, got only the mild- 
est mix of comfort and caution from 
Ryan. “Although we did have quite 
an improvement in August,” he said 
“our first fiscal quarter is not a very 
strong period. I don’t think it should 
be compared to the fourth.” 


alone 


come- 


dividend- 
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INDUSTRIAL EQUIPMENT already booked $160 million im sales 
and around $10.2 million in net profit, 

, rc oY 1 rey mad earnings which exceeded those of any 
HE GIVES EM THE BL SINESS previous full year. Like every other 


. —— steel-using company, Clark will slow 
No company need languish in a static in- down in the fourth quarter as its in- 


dustry, insists Clark Equipments George ventories of that metal evaporate. But 
Spatta, if it’s willing to fight and claw Spatta should still be able to gross 
its way against all comers for new business. $200 millior wane o- an 





more than 
FROM HIS sometime office in Chicago's albeit a distant third, af “ruehau Even 
big Prudential Building, gray-haired and Trailmobile 
and big-fisted George Spatta points But the important thing about Clark Current volum« 
out a vista that spans Lake Michigan is not so much where it stands it the $91 millior 
to the tar horizon. Spread out before that it is anywhere in the li t al ago, the bulk 
him are luxury residential areas and since a short Six years ag Was In from Spatta s 


¢ 


forests of smoking industrial chimneys neither business. Starti1 
He swings an arm at the view and scratch, it has not onl lere industri 
growls ‘See that Its big. The past some 200 other relati mall War Baby. Fo 
country’s big. This economy is fan- outfits making various forn f eartl s existence, C 
tastic. Nobody's réally entrenched in moving equipment, but ever c primarily an auton Dé make 
any business. You can bull into any daddled past such big established out a specialist iz le pov package: 
one of them just by sheer assault fits as General Motors’ Euclid Ma (axles, transmissior le convert 
Get the product, and get the people’ chinery, Bucyrus-Erie. Thew Shovel ers, planetary gea at go into big 
and sell like hell. This country is so and Le Tourneau Westingh: trucks, buses 1 agricultural equip 
big and so rich that anybody who hasn't—and probably nev« will ment. Before 1! sal rarely 
wants to make a fight of it can grab catch up with Caterpillar o1 rves- topped $12 
a piece.” ter, but it won't be for lack of trying World Wai changed all that 

The Plugger. This is, to be sure, A Fast Pace. This year brought a Clark had, as a sid a small busi 
an old-fashioned doctrine reminiscent general boom to virtually everybody ness in fork lift t: 
of Horatio Alger. But George Spatta, who made road building equipment about $1.5 millior 
who fought his way out of New especially in contrast to 1958's slow the tremendous boost in mechanize 
York’s Hell's Kitchen, not only be- down. Yet Clark seemed to be mov materials handling by the military 
lieves it but has proved he could do _ ing faster than anyone else. In the put a real push behind fork lifts 
it. With Clark Equipment Co.* he first six months of 1959, Caterpilla Clark's productior kyrocketed to 
has bulled his way into the top ranks and Harvester boosted sales 36°; and over 40,000 a year, by 1943 had bal 
of two hotly competitive industries, 17.4 respectively. Allis Chalmers looned its revenues to $77 million 
earth moving equipment and trailers, and Westinghouse Air Brake had both The inevitable postwar eactior 
both dominated by a few giants lost ground. On percentage increast cut that volume in hal But Spatta 
Today, in road machinery, Clark Clark clearly led the field with a who became president in 1945, was 
ranks fourth, after Caterpillar Tractor 60 climb Even last vea with not prepared to see ort of volume 
International Harvester and Allis construction generally off from pre go down tl 

In trailers it stands third vious levels, Clark was just about the was obi 

i NYSE only company actually to incre: I] 


ied 
1999 volume on road machine 
hare 1958 As he closed nis books 


third quarter last month 


fs) 
1) 
k 


” é 
CLARK’S SPATTA: FORK LIFT TRUCKS READY FOR THE CUSTOMERS: 


“anyone can grab a piece’ mechanical muscles raise big loads—and profits 
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this war- 
spurred product that needed no con- 
version for civilian work 

Up For Grabs. Even before the 
shooting was over, Spatta had set up 
a network of dealers, 
enough to grab the biggest hunk of 
the market that developed. Today 
Clark accounts for some 30°, of total 
industry sales of lift trucks in a field 
that includes Yale & Towne, 
motor, Hyster, Allis-Chalmers 
Otis Elevator 

The lift trucks were the biggest fac- 
tor in jacking up Clark's 
$124.8 million in 1952, some ten times 

Lift trucks 
doing all the 


them. Moreover, was one 


moved fast 


Tow- 


and 


sales to 


how - 
lifting 
Big drive gears were also in hot de 
trucks and big trac 
But when the Korear 


war ended, a slump seemed bound to 


its prewar level 


evel were not 
mand for heavy 


tion equipment 


set in from both directions 
He Asked for More. Meanwhile the 
automotive market showed signs ol 


More 


truck 


fading away and more, the 
builders were 
making their own components To be 
trucks stead 


growth, at least keeping pace with th: 


big auto and 


sure lift promised 


growth in national 
erally. But by now Spatta had gotten 
to like a fast pace, hardly 
settle 


creases 


production ven 


wanted to 
down to 2 or 3 sales in 
yeal He wanted an 
that, like fork lifts a 
could add $50 million 
to get $100 million at a clip. So Spatta 
decided, 


Cat h 
other business 
decade earlier, 
arbitrarily, to go into con 
struction machinery 
Explains Spatta: “Strip the 
tractol 


massive 


sheath 


ing off any big and you find 


the same drive mechanisms 


we have been making for 50 vears 


Besides we felt the road thing [the na 
tional had already 


highway program 


been in a talking and planning stage 


to outprice competition, 


for years] was big, and we might as 
well try 

Spatta, obviously, was not the only 
one in 1952 who saw a good future in 
road machinery. Around that 
GM was picking up Euclid, Westing- 
Brake was taking over Le 


Harveste! 


time 


house Ail 
Tourneau, International 
had bought the Frank G. Hough Co 

Breaking in from Outside. Wher« 
Spatta was different was in deciding 
to start with a brand 


from scratch 


line, rather than trying to buy 
into the field 


jor gamble 


new 
This Was ¢ lear ly a Ma- 
After all 
is a tricky 
cause of the size of 


constructior 


machinery business 3e- 


individual 


ma- 


chines and the volatile personalities 


of most construction men, sales are 
dept ndent to a large degree on close 
personal relationships between manu 
facturer and custome 
But Spatta figured he had 
Clark already made 


components; it 


SOrTYNe 
other advantages 
many of the had an 


expert engineering department, and 


it was not committed by existing tool- 
ing and parts inventories to any Dar- 
ticular kind of equipment. So in late 
1952 Clark set up a construction ma- 
exactly 


Killebrew 


chinery division with 


employee Clarence 
general manage! 

By mid-1953, the div 
staff of eight 
Their 


machines which, as far as contractors 


had 
seven ens 


was to desigr 


ision 
including 
neers one idea 
would 


The first production 


were concerned, outpertorn 
any competition 
models came out one year late! ana 
in that year the division piled up a $1 
million loss, its last and only deficit 


Buying Some Help At the same 
Spatta little 


Clark 


construction machinery 


time bought 
piece ol the 
business indirectly. In 1953 Clark ac 


quired—for 128,000 shares, then wort! 


you ve got to outper 


BUILDING BLOCKS 


Clark Equipment has grown by pil 
ing industry on top of industry. Its 
original business, automotive com 
ponents, has increased only 5] 

over a decade. But newer ventures 
have done far better 
machinery volume alone has multi 
plied seven-fold in five years, and 
its newest field, trailers, has almost 


construction 


trebled in little over a year. Result 
a four-fold sales growth in a decade 
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roughly $4 =million—family-ow: 
Ross Carrier Co., a maker bi 
trucks capable of handling up to 
000 pounds, and of big straddle tri 
Both 


line of 


nicely complemented Cla: 


smalle: Ross, howe 


sizes 
also had a subsidiary, Michigan Powe 
Shovel Co., 


which made small exca 


vator cranes, a business running at 
That gave 
Clark two other assets: a name 
in the field 
for its new 


While 


a new line and complete ly redesigning 


about $3 million a yea) 
know! 
and a nucleus of deale 
lines 


his engineers were de SIt 


the Michigan line, Spatta was buildi: 
both a production and dealer organ 


zation His tactics were elemental 
1e couldn't find a good existing deal 
to take over his new line ne 
Picking off other 


he pe rsuade d the 


new ones 


best salesmen 


set up on their own with Clark fina 


( ial bac king 


] 


origilial 


Similarly, much of h 

construction machinery 

ision staff was found by raiding othe 
Killebrew, for 

general 


Spatta frankly has no 


companies 
had been sales manage 
Hough 
punction about stealing people 
‘The 


stole a man tor was the p 


does”? he naps only 
never 
de ney 

Gold-Plated Pricetags 


the division has 


Since the 

moved up steadil 

1953 t 
That 


Spatta 


from $3.2 million in sales in 


roughly $70 million this yea 


increase has come in _ spite 


says because—of the highest prices ir 


the business, consistently anywhere 


trom 10°, to 20 above equivalent 
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AXLE HOUSINGS 


for trucks, trailers or tractors 


competing models. Spatta is proud of 
“Even the 
and everybody 
he, “we’ still the 
most expensive. Sure Caterpillar sells 
ten 


his high price tags 
market 


when 
gets tough, 


cuts prices,” says re 


for every ours, but we're 
selling against them and making in- 
roads every year. 


Aside 


machines 


one ol 


from 
two 
their 


Clark 

factors have 
For one thing, 
Clark gambled from the beginning on 
rubber-tired, 


the quality 
othe: 


ol 


spurred rise 
than _ steel- 
tracked, equipment for even the big- 
earth-moving equipment. That 
There are some jobs 


rather 


gest 
gamble paid off 
in rough country that require tracks, 
but 80 of all 
job faster, 
More and 
insisting 


fo 
the 
cheaply 


road work wheels 


do and often more 


more contractors 
rather than 
steel, and even leaders like Caterpillar 
and Harvester are now designing more 
of their At first, it 
took hard selling on Clark’s part to 
convince to 
selling 
dirt 
equip- 


are on rubber 


line for rubber 


long used 

One typical 
stopwatch-timed 
Clark's 
the 


contractors 
crawler treads 
technique: a 


moving race between 


ment and whatever contractol 


Was already using 
Tough Bess. The othe: 
way Spatta pushes his men 


half 


conver! 


is the 
Spatta 
semi- 
office in 
splits the balance between 
offices Buchanan 
and plants in six other cities 


lacto1 


spends about his 


time 


isolated in a ience 


Unk 


tne 


aLzo, 
executive 
(Mich 
As a 


one 


in 


group, his top people meet only 
Says Spatta “We 
week. All that 


does is waste three valuable working 


day month 


to 


a 


used meet every 
day Ss 


Spatta readily to 
got 


oO 


being 
to 
I pay my 
$70.000 


admits 
“They 


orm. If they don't, they g 


a 


boss - 


have 


tougn 


pel 


top men anywhere between 


jo59 


S100.000 a veal 
make 


same 


and At 
they can't too mar 

By the token, wh 
readily raids rival companies { 
men, he also supplies a fertile groun 
About tl 
We ve 


no side-pockets to slide a mar 


for others to raid hin 


Spatta i 


lat 


s philosophical 
Why should a guy work 
thinks he to 
comfortable side por ket 

Work to Do. The : 


agement are reli 


S going ena 


est ot fh 


group itively young 


averaging a shade under 50 


himself at 66 


Spatt: 


is the oldest man in t 


in both age 


29 
—~ 


company 

veteran ofl 
to Clark from General Electri 
Spatt: 
1942 when 
Clark died 
1945 The 


-at-65 pol 


ana service 


years service, Who cal 


whe 


he was a plant manage be- 
came general manager in 


Founde: B 


stepped up to president it 


Eugene 


company has a retirement 


icy applicable to 


Spatta 


everye 
life 


says | 


rie except 


who has a 


contract 


won't resign yet,” We 


find anothe: president son 
feel and | 


wol k to do 2 


good still hay 


One such piece of work 


Traile: 


weak, weak third” 


division 
to - 
On 


even 


his Brown 


may be top spot 


in the industry the face of it that 


would seem an tougher project 


than the road machinery 
Trailer 
nated 
which 


venture Was 


making completely domi- 


Fruehauf 


S400 


is 
by two 
40 
industry 
the 
local ( 
Cards, Different Game 
into that 
another familv-held ou 
Trailer Co., for 75.000 
Again Spatta had much the 
did for 


companies 
the 
total 


does ot ove 


T: 


split 


1ilmobi 


million 
20 


with balance among 


scores ot omvanies 


Same 


bought game 
acquiring 


Brown 


ol 


snares 


stock 
gument as he 


same al his entrs 


- 


the 


unde ! 


bod, 


Dusiness 


ind 
old 


oY 


istry 


rall 


owing field 


impor! 


merchandising 


we 


It almost 


the 


panies 


gional 


re 


cost 
total 


big equipment 
facture! 


determinant 


lab 


icatior 
And 
steadily 


heads, trails 


tant things in sel 
ana 


able to d 


Oo both 


Was 


dominance of two 


trailer-r 


aKING 
business 
represents suc! 
Moreove 
the 
offe ‘ 


t 
ol 


price 
to ealt 


a sat it 


that sin 


becat 


ability 


Says Spatta 


iten 


Bre 


shipping 


a 


) 


a 


mucti 


manu 


wy 


the 


ol 


ready had a good p oduct (Clark 
Cadillac 
in its 


people insist 
of trailers’ ) 


egional 


ganizatior 


Two 
plants in Spokane 
(Pa.) 


Cla 


Brow 
and a 
markets sut 


sources eithe t 


dk 


WW 


nT 


did 


ts 1 


years ago 


(W: 


grosst d $1 , 
took it ovel 


moved up to $16 n 


dustry 


this 


1 
live 


and Clark 


Veal 


sales were 


Brown has 
<< at a $30 


nas only 


ploit the big midwe 


a 


The 


*< 


ation 


pan 


\ 


itself 


ponents 


aen 


an\ 


CLARK'S HEAVY CONSTRUCTION CRANE: 


“nobody s ent? 


eT hed 


t 


} 


ently opened 


s one other k 
far, Cla 

making the 

All the othe 


( lsew here 


ly, Spatta did 


raiding to find 


you 


extensi\ 


good 


owl 


Brow 


} 


if 


tne 


nan 


atior 


( 


i? 


\ea en (08 


nave 


expand physi 


iTTi a Bll 





John 


is also Clark's financial 


division. The 
R. Wood J: 


vice president, who 


man running it 


uns its subsidiary 


financing company, one possible in- 
dication of credit importance to traile: 
sales 


Old Standbys 


ing his way up in 


But while he’s claw- 
both 


trailers 


construction 


equipment and Spatta has a 
few other advantages working for him 
His lift truck business, though it tends 
to fluctuate with 


economic ¢ vcles, IS 


steady and growing. Surprisingly, the 


automotive division, though not an 
important growth factor, is relatively 
the most stable of all 


violent 


Car production 
but the 
vehicles into which Clark 
remark- 
this 
components for 
all the rest of what Spatta likes to call 
his “end products 

One of the 
Clark's 
is that it generates a very 


may show SWOOpSs 


heavy duty 


power trains go maintain a 


ably even course. And of course 


div ision does supply 


nicest things about 


products business 


new end 
comfortable 
You don t 


because the 


service parts operation 
doze 


Spatta 


scrap a whole 


blade 


construction machinery 


wears out, grins, “and 
vene rally Op- 


This 


under the 


erates under high stress pare 


business, scattered 


parts 


general divisional breakdown 


erows 


with every new machine sold. has 


risen steadily from only a couple of 


million dollars a dec ade ago to rough- 
ly $30 million this vear 


Masked Asset. Also 


masked are the comfortable 


somew nat 
returns 
rations. Until 
War II, Clark had 
But the armed 
thousands ol lift 


over the 


from Clark's foreign ope 
the end of World 
no overseas business 
had left 
trucks all 
quainting local industry with them for 
Clark lined 


up dealers for direct sales, or licensed 


forces 
world, thus ac- 


the first time. Originally 


RIVETING TRAILER SIDES: 


“a relatively simple business 


tet. 
MONSTER-SIZED TRANSMISSIONS: 
inder the plates the 


sare power 


manutlacturers He late) 


found it both 


Europe an 


wiser and more profita- 
ble to pick up sizable equities in those 
overseas affiliates Toda the com- 
all of 


identical Clark de 


labeled lifts 


pany has 13 overseas affiliates 


then producing 


signed and and oad 


machinery eturning both royalties 
and dividends 


Last year this income vuunted for 


almost $1 million of Cla 
million net So far this ha 
available for dividends to Cla 
holders, since all this 
rovalty 


ne lled 


dividend 
Ve The 


subsidiary. A 


and 
bac k into a 
shelte: 


these profits in turn have 
back into further exploitation 


But. say 


seas Markets 


plans t rt bringin 


income in within the ne 
years probably at the 


~«) " 
o>) MIlON a eal 


Growing Appetite. Meanw! 
is still 


grab>ing 
business Tv 
thoug 
awful lot « 
getting gree 
$300 million 


Spatta hardly expect 
skyrocket like this year 
hopes to hit his new 


1962. Whether he w 


again 
(11 or 
first half still fell we 

(9 ). or Caterpillar's (7.1 


proht margin 


invested « 


was still well 
most others in its industries 
‘Pushing it up,” says Spatti 
ing to be hard. You ve got to 


sell. We've 


tion and engineering tet 


got good men in produc 


our dish. But you cant oversell 


deep That Ss 


Easy Handling. As long as he can 
keep selling, Spatta plainly believes 
that nothing can stop Clark from mak- 
ing great further advances. “We 
from $142 million last year to a $220- 


went 


million rate this year without a ripple 
Right 
million with some judicious subbing 

To hit his ultimate $300-million sales 
Spatta will need some 
These, however. couk 


now we could go up to $250 


goal, howeve! 
new facilities 


easily be financed from accumulated 


depreciation (now running at $3.5 
million a year) plus perhaps $3 

lion retained earni 
Starting next year, though, Spatta al 
has to take another $1.75 millio: 
nually out of retained earnings 
start off $30 
term which he 
both 


and the 


more out ol 


) } 
million in lon 
took down 
Clark’s rap 


credit compa! 


paying 
notes, 
help underwrite 
expansion 
which finances its final sales. As 
at his « 


Kee p Zong 


that S no proble rY 


as he car 
rate howeve! 
There Ss one problem he lay 
though is 
himself may _ be 
All of Clark’s 
Spatta 
Until 


commiutteec é 


to tace up to 
that Spatta 
last to admit 
growth has come since 
running the works 
(“No 


accomp! shed ne 


been 
his dominance 
got anvthing 
sists) has been an ung 1estioned st 
point Spatta has deliberately 
establishment of a_ line f 
sion, on is that 

slack 


fixed 


the groun 
ves might tend to 
the succession seems 
his key men must compete with 
other, as well as rival companies 
growth. So far, that has worked 
In any 
Clark's 


question 


company barrelling alor 
speed it 

what n 

solitary driver, as 

down 


finally steps 


HOME-MADE COMPONENTS: 
; i} you car sell and fir 
1959 
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CHEMICALS 


WELL-DRESSED 
PROSPERITY 


The textile boom, says du 
Pont (which ought to know ). 
is here to stay and so W il- 
mington is expanding its syn- 
thetic fiber output. 


Wartcuine his emperor strut in scep- 
tered but unclad dignity, the small 
Hans Christian Andersen's 
The Emperor's New Clothes gasped 
clothes!’ 
Spellbound by a couple of fast-talk- 


DOY in 
“But he isn’t wearing any 
ing tailo Ss, the empero! believed he 
ificently attired and no one 
rt dared tell him the truth 
little boy broke the spell 
with Wall 
While ever- 


textilemen professed to see 


has often been 


recen years 


1agnificently attired future in store 
their industry, thanks to popula- 
tion growth and increasing prosperity 


ard-eyed moneymen had a disa m- 


answe! But they re not wearing 

iy clothes For the fact was that 

the typical American was using fewer 
rds of clothes each vear 


Wall Street 


again Lo, the king was 


But this vea looked 
wearing 

othes. The textile industry (Forses 
Sept. 1) was really booming for the 
since 1947 Still skeptical, 
VEVE Wall Street was ready with 
Will it last?” 


Here to Stay? Last month at least 


first time 
othe question 
ready to 


leading iuthor ity was 


this time the textile 


eally here to stay The 


Pont 


Dacro! “In the textil 
said Ford B. Draper. dire 


textile fiber sales, “people 


In the next 19 ve: 


Pont 


important 


are not only going to be more peopl 


but they are going to be the g 
ot people trom oul 


those in the 15~-to-24-vex 


point 


The whole population 
by 1970. but the clothes- 
»-24s will increase by 5 


For du Pont these a 
The company 


¢ 


it! nara cas! 
full one third 
$2-billion annual volun 
tiles, du Pont is expal 
pacity to produce such 
fibers as nylon. Orlon and 
at leas 15 to a total of 600 
pounds. This 60°, of nation: 
in synthetics on top of 
acetate capacity clea 
Pont to ide the crest 
n textiles 
The Final Proof. The p 
is plain to be seen in du 
rent sales and profits Du 
at midyear were up 25 
ind profits 


t that the ups 


increased 


largely respor 
thermore e boom contir 
in the third quarter and 
estimates were that the 


vould add 


textiles 


to du nt 


populatior 
from being a su 

growth Since 1950 
has grown about 18 


all textiles ed 


TO THI FABRIC 


kind « 


) 


rs there 


" Shrinking Market 


| The average American lost yeor used 
almost 20% less textiles than in 1950 
(31 pounds vs. 40 pounds). But there 
has been no shrinkage in the synthetic 
fiber business. Reason: the big drop 
has been in use of wool and cofton. 


4 i 

Che 
Draper, “increa: 
oO theti hye 


TENTILE MACHINERY) 


BYPASSED BY 
PROSPERIT) 


While textile 


weaving their fleeciest profits 


makers are 


in vears. the threadbare tex- 
tile machinery makers have 
little to show their stockhold- 
ers except some very rich but 
non-earning assets, 





eric William Howe, president of loom- 
making Crompton & Knowles, “which 
is planning to build new plants.” Adds 
Whitin Machine Works’ John Hugh 
Bolton: “Our market these days is 
almost entirely limited to replacement 
or modernization of existing ma- 
chinery.” 

It added up to 
prosperity for the machinery makers 
Such a textile Burlington 
Industries, biggest in the field, earned 
1959 


remarkably little 


maker as 


n the first nine months of 
($2.01 per than it did in any 
full But Whitin Ma- 
chine maker of 
machinery, 


more 
share) 
year since 1950 
Works, the 


preparatory 


biggest 
textile was 
close to its worst year in over a 


Says Whitin’s President Bol- 
ton, a veteran of 40 years in the busi- 


decade 


“The past few years have been 
We 


been 


ness 
as tough as any I can remembe: 
lost money last year, and we've 
losing so far this year 

Reports. If things weren't quite that 
bad for the other top four textile ma- 
chinery makers in the U.S., there was 
still little to 
While keeping its sales figures secret 
Corp., the 


maker, was 


precious cheer about 


Drape world’s biggest 
going through its 
World War II 
Crompton & Knowles, another 
make 
ures under a blanket, was on its way 
$2.50 and $3 
per share this year, potentially its best 
1951. “But it’s 
the textile 
Howe 


loom 
third worst year since 
big 
loom that keeps its sales fig- 


to earnings of between 


record since not en- 
industry,” 


“Nearly 


sales and earnings are com- 


tirely due to 


President points out 


half oun 


ing from other divisions—dyestuffs 


and other chemicals, packaging ma- 


chinery and plastics.” 
Saco-Lowell Shops, Inc 


does release sales figures, had nothing 


which 


very good to look at. Its sales of $27 


TIME-SAVING MACHINERY 





ngs Per Share 
1949-58 


Company 758 High-Low 


$1.84 

0.67 
19.43* 

12.64 


Crompton & Knowles 
Draper Corp 
Saco-Lowell 


Whitin Machine 


d: deficit *Saco-lLowe 





SQUEEZED...BUT SOUND 


The big four in the textile machinery field have had 
troubles aplenty. But boosting the machinery makers’ 
chances for survival is their strong financial condition. 


$9.41-$0.19 
5.54- 0.67 
8.66-d9.43* 
6.60-d2.64 


1958 loss includes $6.33 per shore in 





Working 
Cap. Per 
Shore 


Current Book Value 
Dividend Per Shore 
$0.75 
1.00 


none 


$40.21 
38.45 
37.65 
43.91 


$22.33 
18.72 
6.13 
23.72 


none 


special charges 











the lowest since 


loss of 


million last year were 
1946 and led to a 
$9.43 per For the first time in 
three may break the 


black in the upcoming quarter on the 


walloping 
share 
years it into 
basis of orders already in hand 
The Writing on the Wall 
these bleak reports was the 


Behind 
apparent- 
ly unanimous decision of equipment 


risk 


the source of so many years 


buyers not to building excess 
capacity 
of low-margin operations for textile 
But if the textile makers had 


about 


make Ss 


finally done something their 
major problem, the textile machinery 
had done little 
own—and that belatedly 
had not 
handwriting on 

None of the 


anything significant in 


about 
They 


the 


makers 
their 
simply 


very 
cared to read 
the 
big 


wall 

had 
the way of 
diversification much _ before 1953 
Crompton & Knowles, which formed a 
1954 


packaging 


foun done 


plastics division in and subse- 


added 


handling 


quently machinery 


and can equipment to its 


lines, has gone about as far as any of 
little to di- 


textile 


has done 
the 
but has broadened its markets within 


t Once a 


them. Drape 


versify outside industry 


loom maker only, Draper 


now has a line of knitting machines 


FOR ROLLING COTTON: 


for the machinery makers, thy 


makes fur-like 
the 
shuttleless” 


and a machine that 
fabric. Its best bet for 


revolutionary 


future a 


that 
is still in the developmental stage and 
is reportedly coming along nicely. 
Thomas J. Ault, Saco-Lowell’s bus- 
tling new president, is playing it both 


loom 


ways, diversifying within and with- 
left Borg-Warner 14 
Drawing on his 
Ault 


subcontracts for one of the Big Three's 


out, since he 


months ago auto- 


motive knowhow, has landed 


compact cars. He also came up with 
a Defense 
$2.7 million worth of 
But this is all recent 


an extensive 


Department contract for 
machine 
In the throes of 


reorganization 


guns 


program, 
Saco-Lowell still depends upon spin- 
ning, twisting and other “preparatory 
textile equipment for some 75°, of its 
sales volume 

Whitin, for its part, is looking out- 
side textiles entirely to brighten its 
“Anything we've 
this year,” says President Bolton, 
other 
printing 


prospects earned 
has 
from lines” —shoe 


come oul 


machinery, presses and a 


small wholly owned electronics sub- 
sidiary 

Stranded but Solidly So. If corpor- 
ate stand-pattism has left most of the 
textile machinery makers stranded by 
markets, most of them 


loss of majo 


had one consolation last month: cau 
and a long 
prosperous left just 
all of them remarkably well-heeled 
(See table) 
Saco-Lowell, fo: 


, 
volume ol 


tious financial policies 


past have about 


example, did a 


sales just $27 million in 


its latest fiscal year but counted total 


¢ 


assets of almost $30 million. As agains 
price of 155s, it had 
value per share of $37.65. Whitin Ma- 
chine, selling at 1634, had a net work- 
ing capital of nearly $24 a share and 
a book value of $43.91. 

Can the 
book 
de velop 
the 
capital tied up in the businesses? 


a recent 


a book 


The big question 


manage- 


finally these assets 


earning 


ments turn 


into assets, profits 
amount of 


It'll 


machinery 


commensurate with 


take time,” admits 


make 


first into the Industrial Revolutior 


one 
were the 
but 


wearily. “I guess we 


the last one to keep up with it 
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WESTERN UNION FINDS BETTER WAYS TO SPEED IT IN WRITING 


¥ 


He “‘sees’’ Seattle weather 
under Jacksonville skies 


Weather maps, so critical to modern day high- 


speed aviation, can now be transmitted at the 
speed of light from coast to coast by means of 
facsimile systems supplied by Western Union 
To the flier, this exact and complete “picture” 


means safety and the sure completion of global 





missions. One more unknown has been elimi- 
nated from aviation 

And this is just one of the many ways that 
Western Union helps record communications 
keep pace with the ever-growing, ever-speeding 


world of tomorrow 


Telegraph Services 
Private Wire Systems 
Facsimile 

Microwave 
Data Processing 
Special Services 





This is the place for quality Nickel-Chrome Plating 


Wherever you want to give a product extra 
sell—this is the place for quality Nickel- 
Chrome Plating. 

See how auto makers use it to build 
beautiful durability into brightwork. The 
diamond-like sparkle of quality Nickel- 
Chrome Plating is more than a match for 
salt air, moisture, grit, exhaust fumes. 

In fact, look at the hundreds of products 
that g 


go to market with more sales appeal 


because of the extra value built in by 


Nickel-Chrome Plating. 


For example, that’s how appliance 


makers give their products a “come-buy- 


me” look with quality Nickel-Chrome 


26 


Plating. And there’s more to it than looks. 
Quality Nickel-Chrome Plating cleans 
. wash it, wipe it 


easily forget it. 


Phen take a hard look at your own prod 
uct, to see ways in which this quality finish 
can improve your market position. You'll 
find specific jumping-off points for your 
thoughts in the booklet. “Practical 
(Answers to 40 Practical Questions about 
Nickel Plating.” For your copy. write The 
International Nickel Company, Inc., New 
York 5, N. Y.. Dept. H-16. 


Ihe International Nickel Company, Ine. 
67 Wall Street. New York 5. N.Y. 


EN ar EC Q ss 6 
Nickel-Chrome Plating over stee 
copper, aluminum, zine die castings 
or other basis metals — that’s how a 
high quality finish is built up. Good 
thick Nickel plating protects the 
basis 


metal from corrosion, keeps 


brightwork bright ©1959.T.1.N « Ine 


FORBES. OCTOBER 15, 1959 





REAL ESTATE 


MEN OF PROPERTY? 





Real-estate syndication has become really bigtime. 


Last 


year the syndicators claim to have raked in almost twice 


investment dollars 


have all their 


as many 

But 
“TWELVE per cent a yea! and tax- 
shel te Real-estate 


three 


red! participation 
times the 
stock or a triple A 


bond, plus the welcome assurance that 


can offe you income 


ot a high grade 
your investment is based upon the 
bedrock security of prime real estate.” 

So runs the promotional brochure 


In- 


sobe1 sided 


ot one real-estate 


syndicate 
vestors accustomed to the 


tombstone advertisements to which 


the SEC 


common 


restricts mutual funds and 


offerings may be 


stock 
startled by the wording. Nevertheless, 
the brochure and hundreds of others 
backed by a torrent of tele- 


phone calls, personal contacts, direct 


ay 
like it, 


mail appeals and newspaper ads seem 
to have done their job 

Accurate 
simply do 


SEC 
using 


the 
But by 
syndicates (legally a partnership but 


Statistics, Says 


not exist 
actually quite similar to a small cor- 


poration with many stockholders), 


real-estate promoters last year alone 
claim to have unloaded a cool $3 bil- 
lion assorted 
100,000 

Not even the mutual 
funds, those zealous harvesters of the 
dollar, match 
Even allowing for exag- 
which is normal in such a 
promotional business, there is 


worth of property on 


anything from individual in- 
vestors upwards 
small investor's 
that 


geration, 


could 
claim 


highly 
no doubt that real-estate syndication 


is a billion dollar undertaking 


7 ll 


SYNVDICATOR GLICKMAN: 


no magic lamp 
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investors 


mutual funds did. 
the small print? 


as the 
read 


Mine, All Mine. In a 
hard to 
tion 
$1,000 


sense it 1s not 


understand why Syvndi 


a- 


1 
ievel ot the 


brings down to the 


$5.000 $10.000-invest 


ana 
participation in property that 
otherwise be out of his re: 
stock 
ship of giant corporations avi 
Ame! 


real 


common makes pa 


almost 
Then 


help satisfy a basic human cray 


every ical 


too, estate SVnaici 
the ownership of real property 
rather difficult for a stockholde 
Say AT&T to feel that any ¢g 
partly his. But 

the n 


apartment all 


phone is 
rather thrilling for 
rented an 
walk 


building 


past a big, expensi\ 


and feel he is part 
bubble Ss Je 
Manhattan's 
“that I'm doing my 
people 


spreading ownershi 


“You might say 


ney, one ofl top 
cators 
achievement ol 
through 
estate. 

Such flown 


little to 


high statements, how 


ever, have done 


comitort 


very sizable segment of moneymer! 


who have thei doubts about 


serious 
real-estate syndication as a fit 
the small 


is an open questior 


invest 
investo1 For 


now 


ment to 
many ot the 


smaller investors have ever read the 


fine type in the brochure which the 


promoter must furnish to them 


Originally syndication was on 


scale and was tailored to the well 


heeled, well-informed large invest 

Such veteran syndicators as Lawrence 
Wien still 
to single 
$10,000. But in the 


system has 


largely restrict thei 
participators ol 
past two years 
been scaled dow! 
small investor by 
Albert Mintzer’s 
Glickman and 
Is the 12% Real? Bi 


the small investors 


such oper: 
SIRE Pla: 


dozen f othe 


12 and even high 
depend in pa: 
that 


a return of 


they involv 


turn o7 

swe! vel 
The 

fact 


tax 
that 
partnerships 


ndications 


Hence 


they distribute 





GM BUILDING: 


you, too 


lications 
time to time 
nade noises about 
rate income 
cessful, would 
return to 
there is the 
The s 
participants th 
Sam 


ation 


its ther 
Le gall 
’ rt capital 
But it is ar 


whether the 


pern 
reciatior 
ana 
all taxes questio! 
invest 

depreciation payout 
not in 
Take away depreciatiol 
benefits—and the n\ 
not 12 


Center 


ne earning 
Glickman’s 

Kind of syndicate 

out by M 
His whol 

Nevada 


buy the 


tior put 
Glickmar 


mal I ol 


warenouses 
Tenth Av 
Next 


lior The 


S100.000 then 


the 
the syndici 
property ret 
dustrial Cente 
of Nevada for $9 
The 
lion buying price ar $4 


ot the 


balance betw 
1 
») Mmillior 


syndicate filled by a $5 





—How the Pie is Cut- 


In one fairly common type of syndi 
cation deal, the promoter takes most 
of the operating profits once the syn 
dicators have received their guaran 
teed “rent”. But when income from 
the building fails to cover the prom 
ised return, there is frequently no real 
guaraniee that the promoter will 
make up the difference. It could, then, 
frequently work out to a case of “tails 
you lose, heads we both win.” Here 
is the way a fairly typical deal, Glick 
man’s Manhattan Industrial Center, 
would pay off under various rates of 
occupancy. 


E a j Glickman 5 Cut* 
‘Dias ae Syndicate -owners share 
eR Mortgage service and operating expenses 


100% 
Occupancy 


| ee 

15% 

| ___ Coemeay 
Expenses and Mortgage Service 


lotal Revenues 











Promoter takes all after Syndicate ear 


million had 


mortgage Glickman 
spoken of a 12‘, return on the s\ 
equity of $45 


amounted to $540,000 a 


ndi- 
cate's million. This 
yeal 
Glickman proposed 
$540,000 in the following way 
Glickman Corp. of Nevada le 
back 


them a 


providing the 
hirst 
‘ased the 


property irom its new owners, 


assuring return of $540,000 a 


vear ove! and mort- 


Most 


return 


operating 


costs 


Rake service expenses 
this 12 would 
Glickman of Nevada's 
How The Pie Is 


Glickman 


profit 
over and above 
remain in 
por ket The 
Cut”) shows 
to get the 
Shoals 


is fully 


chart ( 
how expects 
money and distribute it 

Ahead. While the 
occupied, the 
But 
“the security of p 
What if the 
rundown?” 
100 to 75 
With 75 


building 
syndicates rent 


bedrock IS 


rime real 


seems assured how 
estate?” 
neighborhood became 


Suppose occupancy fell 
from 4 
occupancy the syndicate’s 


tenant would be $150,000 out of 
pocket. How is the 
A Glickman aide explained 


first three 


rent to be paid? 
‘For the 
years, while the buildings 
are being altered and modernized, the 
syndicate’s rent is 
Glickman Corp. of 


after that? “If the 


guaranteed by 
Nevada.” And 


rents are insuffi- 


28 


cient to cove! pa ts there are 
First, i e short-fall 
tenant « absorb the 


willingly 


two courses 
small, the 

But would Gl an 
himself 
the syndicate”? 


loss vs 


put out of p et to protect 
Admitte nis aide “Tf 
there was a serious depression, the 
tenant could drop his lease , 

Apart the possibility of its 
tenant being unable t eet the rent, 


nto the 


trom 


Paul 


admin- 


might rur 
mentioned tax troubles As 
Windels, New York 

istrator of the SEC. | tinently 
last month ‘Is a gro vith three 
general partners and 1.000 
ited partners 
Windels 


uncertainty 


a syndicate 


asked 


lim- 
really tnership 
went on to wa 
tax-WiIS¢é these 


things ire going, and tl may be a 
from the Treasu 


Debate 


whethe 


move 

Accountants’ also 
the question of 
preciation as income is sound 
financial practice Th S\ 
that it is They a 


past 20 yea inf 


ndicators 
claim 
that 


has been 


sound eue 


over the lation 
driving the value 


Mark value in 
to book 


of buildings up 


other words, bears no 
value 

But will history necessarily 
itself? Asked 


buildings in 


re peat 
about the value ol 
Glickman 
ball 
But it is a 
same. I 
building does deprec late the 
will 


spent most ol his « apital oO! 


ten years time 


snaps I don't have a crystal 


any more than you do 


fair question all the 
ivestol 
who counted on 12 find he has 
if inflation 
value of a building, it 


cut the 


maintains the 
assuredly buving 
of the limited 

Safer Return. At 


moters share 


will powell 


partners fixed 12 
any ate the 
the S¢ 


profits 


pro 
But 
Glickman’s 


few ol 


ISKS 


they do share in 


share of the deal seems based on 


sounder prospects. First thers 
difference 
Corp 
$9.5 


between what 
paid for the property, 


million the syndicate 


and 
paid 


tne 


Glickman 


the 


I 


might sell a building to a syndicate 


for 25% more than I pay,” 
has admitted 
will big slice « 
added In this 
amount to $1.9 million 

Then there is a $20,000 a yea) 
agement tee 

Finally 
Glickman Corp. stands to mak« 
000 a year. On the other hand 
it is able 
any time after the 
this looks a fine 
interest of $100,000: a 
a minimal risk 

Getting Out. Then the 
blem of liquidity A 
vished to turn his share 


take up a this 


) 


case 25 


assuming full 


go badly to drop the 
first three 
return on 


100 


into cash would find it 
than the quoted stock 
There are 
dealers in 
market would a 
A leading dealer is Manh 
George Golden Corp 

Preston Golden said “We 

unit 
about the 
a hurry? 


tion only about 


syndicate 


inits 


seem to be 


sold a below pal 
investor who 
Admits Golder 
buy at a discount 
about the 


cation lite 


times 

How fine prin 
ature? Investors 
studied the 


should be 


prospectuses 
aware of the risks 
able to make their n 
ingly. But do they read? Con 
Preston Golden 


understand o1 


1inds 
‘People eithe 
dont bother te 
the brochures and 
of the 
than on anything else 


The SEC 


prospectuses 


buving is done more 


is openly conce}! 


GLICKMAN SYNDICATE’S BAYWAY TERMINAL: 


there are no 12° 


returns 
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without 


Glic Kmal 


“Although my expenses 


i€ 


lid 
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this. It 
cators to registe! 
Windels: “Ow 


registration 


has got nearly all the syndi- 
But Paul 
problem is that SEC 
often thwarts the 
tomer as much as it helps him. Every- 
thing is on the registration statement, 


says 


cus- 


which is a nice safeguard for the 
the custome 
On the othe 


unsophisticated 


syndicator should come 
back to him afterwards 
hand, the small in- 


vestor rarely reads the statement 
People look to the 
tell them what is good.” 


Who are the 


reliable are they? 


selling agent to 
Personalities 
How 
and largest 
A. Wien, 
$500 million of 
Glickman is_ probably 
Wien in volume. A fast 
comer is Jerry Tenney, 31, of 
Tenney Corp 


estate 


syndi- 
The 


Law- 


cators? 
first syndicator is 
rence who has syndicated 
ovel property 
second to 
rising new- 
J. M 
Tenney started buying 
was 22, and has 
Says he: “I 
volume in the 


I have in the 


real when he 
syndicated $150 million 
expect to do as much 


coming year as whole 


ol my caree! 

There are a large number of smalle1 
concerns. Among them First Re- 
public Co., Ronald L. Platt, Small In- 
Real Estate (SIRE) Plan 
Portfolios Inc Kaufman Manage- 
One of them, the SIRE Plan, 
has been in hot water with the SEC 
for avoiding registration require- 


vestors 


ment 


ments. Some of the promoters have 
inform the 
that 
he is the only reputable operator in 
and will 
of outlandish crimes such as stealing 


a distressing tendency to 


prosvect—in strict confidence 


the business, accuse rivals 


his mailing lists. Less flamboyant but 

nonetheless important in the field are 

hundreds of lawyers and real-estate 
‘n all over the country who syndi- 

ate real-estate properties 

Watch the Fine Print! The only pos- 

that the 


draw 


sible conclusion intelligent 


nvestor can from all this is 


that there are syndicates and syndi- 


But in the 
vorst he 


cates best as well as in 


should never forget 


no one can promise a 12 


thout involving a good de 
+ 

normally 
return. T 


have not 


than you wou 


or 6 
syndicators 


magic lamp which w 


yone rich Since they 


inclined to give things 


any other class of businessmer 


doubtful whethe 


noney to cut 


would 


they 
rank outsiders 
a sure 12 if they had it 
in other words, should even 


going into a syndicate with- 
is taking on on- 
able 


ead the 


side degree of risk An he 


should syndicators’ brochure 


fine print and  all—exceedingly 


{UTOLITE’S WATTLES: 


he was cleaning house 


AUTO PARTS 


LIGHT ON 
AUTOLITE 


With typical indirection, Elec- 

tric Autolite’s chairman last 

month gave outsiders a peek 

at the mileage it has made in 
reform. 





Wat. looked fo: 
start popping at flickering 
Autolite Co two years 


Gurdon Wattles emer: 


and 


STREET things to 
Electric 
ago when 
ved as chairman 
stockholder (21 of the 
common, held through Wattles’ Mer- 
genthale: That « xpecta 
tion did not derive from anythi 


Wattles said For 


his anonymity 


majo! 
Linotype) 


above 
and rare 
public It 
Street's judgment of the 


thing in was 
kind 
he is: the sort who hates to see 
long emain dle 

ready wv 


then 


and 

gettir 
Autolite wi 

plenty ot suc 

tal alone 

price 

the av 

$8 ir 

Autolite i 

ful $24 


not somet! 


was 


its biggest « 
had 

New Directions. Last 
Wattle 


popptil t 


bad ve 


ical oundabout 


sound yf 


Auto ite 
it, the 
Robert 


sequence 


news de 

Davies wi { minor col 
Auto 

dropping the hypher its 

But it had wider syn 

Explained Davies 

bette: 


which is 


merely 
names 
importance 
spelling 
signifies the itol of today 
much 
comparison with 
solely a supplier 
indust! 
The dropped hypner 
Autolite has 
Wattles ha 


pruned away 


thing 

fashion 
plenty of dead wood 
including five non-productive plant 
many of its old & 
New blood, as Davies 
at the conference, has 
to handle 
half the 


room 


} 


ofitable p 
ucts pointed out 
been brought in 
what was left More thar 
Autolite people you see in th 
obse ry ! VA a broad 
sweep o 
Autolite 
mvself 

Half Way House 
Wattles 


a long way since he tool 


though 
Autolite 


nmand, he 


has clearly 

still equally clearly has a long way to 
take it 
standing 
R0 of 


Its efforts to d tv notwith 
auto part ill account for 
Autolite’s Si ind no 
than 35 of s volume 
million to $30 million a year) 
Chrysle With the start 


model yeal 


less 


$20 


(some 


comes trom 
of the 1961 
cost-conscious C} 


make its 


howeve! 
intends to 
own starte 
other items 
Autolite 


Replacing such a 


motors and which have 


been supplied by until now 


sizable chunk of 
business in less 
As Da 
buving « 


oject We 


$50 million in cas » do 


mall job 
ing it by 
night pr 
busines 
with he concede u Ss not 
easy thing to loc: 
buving 

Meanwhile Wattle 
te people workir 
aleable produc ts 


nave 


Spare Cash 


‘ 


unde 


Crane tockholdse 


deal added no le 





MEET A MAN 
WHO CAN HELP 
YOU DECIDE! 


Here you see a member of our Industrial Development 
staff introducing an industrial prospect to the local Plant 
Manager of a factory. The prospect may or may not care 
to identify the company he represents. It makes no differ- 
ence. The Plant Manager knows that his visitor comes 


well recommended or we would not have introduced him. 


Chances are, after this introduction our representative 
will temporarily bow out of the picture. He wants the 
visiting industrial prospect to hear unbiased, straight- 
from-the-shoulder comments about the region from the 
man most qualified to give them—the manufacturer 
who is already there. Many pertinent questions about the 
availability and quality of labor, community attitude, 
tax rate and other vital factors that go to make up the 
“industrial climate” of an area will be frankly asked and 
just as frankly answered. 


How does the industrial prospect feel about this? Here’s 
what one prospect recently wrote to us after spending 
several days with one of our Industrial Development 
staff: “IT can’t tell you how much I appreciate your very 
great kindness and splendid assistance received from the 
Southern Railway representatives as a whole. Without 
your help | could have been wandering around wasting 


a lot of time and not getting very far.” 


Why not let our Industrial Development staff help you 


make vour plant-site decision? You'll find industrial 
opportunities are unlimited when you... .“Look Ahead 
Look South! 


* 
iG a 
OS, »~ 


Meng a. Meiectley > tay 
eile l| 


SOUTHERN RAILWAY SYSTEM 


4l1 AMERICA IS GROWING — BUT THE FAST-GROWING 
YOUNGSTER OF THE “FAMILY” IS THE MODERN SOUTH! 
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{IR CONDITIONING 


FORECAST: 
FAIR AND COOLER 


{fter a long decade of trou- 
bled adolescence, the air- 
conditioning industry hopes 
it has at last come of age. 





Like a refreshing breeze, a wave of 
optimism seemed to 
the $3-billion U.S. air-conditioning 
industry last month. “After 15 ex- 


tremely painful years of adolescence,” 


sweep across 


proclaimed Carrier Corp.’s Chairman 
Cloud Wampler, “I think air condi- 
tioning is at last ready to come of 
age.” 

The thing that, more than anything 
else, brings Wampler and his peers to 
that hopeful conclusion is the sudden, 
the 
systems 


sales of 


this 


long-awaited spurt in 


central residential yeal 
As one industry expert expressed it 
“As long as window air conditioners 
were the thing, air conditioning was a 
novelty, a frill. But these are capital 
items.” 

Ripe Melon? The sales pickup this 
“Our : 
trebled, maybe 
quadrupled this year,” says Salvatore 
Giordano, president of Fedders Corp.., 
who adds: “We expect to double or 
triple them again next Adds 
Donald C. Minard, Wiscon- 
sin’s Trane Co.: “The volume of pub- 
lic demand surprised us 


year 1S Impressive sales of 


central units have 


year.” 
head of 
our quota 


for central home units was substan- 
tially surpassed.” 
which claims to 
20°, of all units 
estimates that industry sales will hit 


200,000 this year, a snappy 43° 


Carrier, supply 


ove! central home 


abov e 


COMMERCIAL AIR-CONDITIONING 





1958 sales 
millions 


Ten-year 
Company 

Carrier Corp 
Fedders Corp 
Trane Co 81.6 


92.6 
236.8 


$252.5 
53.9 





~THE INDEPENDENTS 


Most of the makers of home heating and cooling units are subsidi- 
aries of larger corporetions: General Motors’ Frigidaire, Chrysler's 
Air-temp, Borg-Worner's York, as well as such major appliance 
manufacturers as Westinghouse and General Electric. Here is a 
fiscal profile of three remaining major independents in the field: 


sales growth 


446.5% 





1954-58 
average 

return on 
equity 


Profit per Ten-year 
share 1958 profit growth 


$3.27 
1.17 
2.82 


32.4% 
20.4 
209.9 


9.4% 
13.4 
17.2 








1958 
best 


than 1956. the 
What's 
with real 


and 25 -bette 


previous year more, 


says Wample1 enthusiasm, 
the first time we're 
old than 
into new ones by an 11-to-9 margin.” 
this 
it barely puts a dent in 


“tol putting more 


central systems into homes 


Gratifying as sales surge 1s, 
the 
men 

will ulti- 

U.S.” 51 

no cooling 

the new 
homes built this year will be air con- 
ditioned. Thus 1959's 200,000 central 

(average to the 

$1,500) are still only a 

installment on the the 

industry Some 
market 

billion a 


however! 


vast potential air-conditioning 
claim the residential market 
provide. Of the 
lion homes, 86%. still 


whatsoever, and only 7 of 


mately mil- 


nave 


unit installations 


cost 
homeowne! 
first demand 
hopes will develop 
think this 
to more than $1 
year by the early 1960s 

Shot in the Arm. The pickup in cen- 
tral unit given air condi- 
tioner makers’ morale a much-needed 
the Much touted as a 
‘growth” industry of the early Fifties, 
that growth has yet to be 
into 


economists now 


could grow 


sales has 


shot in arm 


translated 


substantial profits. Rushing to 
get 


ducers repeatedly flooded the 


into the act, a multitude of pro- 
market 


with window units, leaving big year- 


UNITS: 


for a much-touted growth industry, real 


pronts at 


end little 


ruthless 


inventories and profit 
the shakeout 
followed reduced the number of 


conditione1 


evitably 


manutacturers tron 
100 in 1953 to a mere dozen-odd today 
Such disorderly conditions 


havoc with the earnings of 


played 
even the 
Best sit- 
uated to withstand such pressures was 
an outfit like Trane, which has neve 
Thanks to the 


industrial 


best-established producers 


made window units 
stable markets for 
commercial 
wide 19 
several years, compared with 
for Fedders, 9.5% for Carrier in 

Missionary Zeal. Why 
central unit market seemingly 
opened up this yea 
fruitless 


ana 


units, Trane has had 


operating proht margin fo 
11.5 

1958 
should the 
nave 
suddenly afte: 
cultivation by the 
Answers General Electric's 
Ramsdell, marketing 
central units: “We think 
that room conditioners are doing im- 
portant 
that 


will 


years ol 
industry? 
C. Benjamin 


manager fo! 


work for us 
people who have bought 
now 


missionary ana 
them 
want to cool their whole 
Even Fedders’ Gior- 

long-time 
units, 


are 


home centrally.” 
dano, a advocate of the 
window now admits that central 


systems “far more desirable 


owners of 


agrees that more and mors 
room units will switch to central cool- 
ing in years ahead 

And it 
tral unit sales that the producers have 


has been in just such cen- 


made their biggest this vea 
Says Wampler: “Our 
division’s performance has been the 


better-than- 


gains 
home ¢ quipment 


biggest factor in ou 
expected showing this year.” As ad 
rect result, instead of the lower ea 
forecast, Carrie 


better last 


ings originally 
expects to equal o1 
$3.27 net per share 
Easier Climate? Many 
Willis Haviland Carrier, the fathe 
‘The day 


come when a man will no 


years 


air conditioning, wrote 
more all 
suffe 

heat and humidity than he 
cold 


Last month air-conditioning produ 


his wife and children to 


now 
them suffer from and sto 
had some reason to hope that Invent 


Carrie) 


Visionary 


was a prophet as well 





INTERNATIONAL CORRESPONDENCE SCHOOLS 


. Cs 
crerooreenene . crEREae A 1 
“ie ; 


World's largest home study school, 


famous since 1891 as “Alma Mater” to distinguished 


graduates in oll walks of life—more than 6,750,000 


students to date—1.C.S. has also achieved prominence in 


the field of employee training. Throughout the United 


States and Canada, 5,977 top firms are presently training 


employees through 1.C.S. job-related instruction 


Nationals with Tape Recorders return 


150% annually on our investment.” 


INTERNATIONAL CORRESPONDENCE SCHOOLS, Scranton, Pa 


“I..C.S. is built on the concept of 
individual, personal attention to the 
the kind of attention that 


keeps us ‘by his side’ every step of 


student 


the way through his training with us 

‘This demands the best of student 
service in all phases of our opera 
tion. It’s particularly true in our 
Student Accounts Division, where 
posting more than 75,000 active ac- 
counts, plus our need for timely 
statistical reports, demands a highly 
efficient system. 

“Our five National Class 32 Ma- 


Division of International Textbook mpany 
chines and National Punched Paper 
Tape Recorders return 150°, an 
nually on our investment. As an 
integral part of our accounting de 
partment, these machines provide a 
uniform flow of data on punched 
paper tapes which have greatly sim 


plified our accounting procedures 


Sf) re 
hoff Ag Uilbunat 


A 


YU 


International Correspondence Schools 


President 


THE NATIONAL CASH REGISTER COMPARNY, dayton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES + 75 YEARS OF HELPING BUSINESS SAVE MONEY 


ForBES, OCTOBER 15, 1959 


Punched paper tape J b 


is created automati National 


cally as a by-product 
of posting student at 


YEARS 
counts 2 


i958 


*TRADE MARK REG. U.S. PAT. OFF. 


Wational 
ACCOUNTING MACHINES 


ADDING MACHINES + CASH REGISTERS 
wer paper (No Canzow Reowinen) 


~ 





FOOD PROCESSORS 


TOO CHEAP? 


Could Campbell Soup make 

more money for its stock- 

holders by raising its prices? 

Wall Street thinks so. But 

Campbell’s Murphy prefers 

to keep sales high by keeping 
price tags low. 





To any housewife, Campbell’s soups 
than 
one. For one thing, they take up more 


are a staple for more reasons 
shelf room in the supermarket than 
any competitor (some estimates grant 
the big Camden, N.J 
most a 75°, share of the total canned 
soup market in the U.S.). Secondly, 
their prices rarely Its number 


soupmaker al- 


vary 
one product, tomato soup, still sells 
for the 
cents, as it did eight years ago 


same price, two cans for 21 
Perhaps because of that, big Camp- 
bell Soup Co 


growth, net up 46’ 


has shown a steady 
in five years, with 
steadily 
mark, by far the high- 
food industry. The 
William Beverly 


has served up to 


a profit margin holding 
around the 7° 
the canned 
meals President 
(“Bev”) Murphy 
stockholders have in most ways been 
satisfying. Last 
he reported that for his 


year, ended August 2, 


est in 


month, fo 
latest 


earnings were 


instance, 
fiscal 
up for the eighth year in a row, to 
$3.21 per share, an increase of 8.8 

This in spite of a mild 1 
sales to $496.5 million 


later, he added a little cream to the 


drop in 
A week or so 


recipe with the second dividend hike 
the 
quarterly rate to 45c from the 37.5c of 
early 1958 

Missing Spice. But to some carping 
voices in Wall Street, the Bev 
Murphy was serving still tasted a 
little flat. Their main peeve 
of the solid corporate showing, Camp- 


within a year, bringing regular 


meal 
In spite 
bell’s stock price, like its soup prices, 
has made little recent headway 


When Campbell _ stock first 
brought to market five years ago, it 


was 


commanded = an 
$39.25, about competitor 
Heinz then Since 
then, Heinz has gone as high as 85 


offering price of 


just what 
was selling for 
Campbell never passed 551% 
The problem, as some analysts saw 
it, was that Campbell 
to make too much money.” 


“doesn’t want 
Although 
it already has the highest profit mar- 
gin in the canned business, 
there are those who have always felt 
it could make even more money if 


foods 


*Campbell Soup Co. Traded NYSE. Recent 
pee} . Price range (1959) high, 55%, 
ow, 4614. Dividend (fiscal 1959): $1.575. In- 
dicated 1960 payout: $1.80. Earnings per 
share (fiscal 1959): $3.21. Total assets: $307.4 
million. Ticker symbol: CPB 


4 
ot 


Profit per $ of Sales 





BRINGING HOME 
THE BACON 


Campbell produces nearly twice os 
much profit on the sales dollar as 
either of its two top competitors in 
the food-canning business. This de- 
spite the fact that both Heinz and 
Calpak have improved their profit 
ability considerably in the past five 
years 





-—~ig ampbell 








1954 1954 59 
Campbell 


4 


1954 59 | 
Heinz California Packing | 





only Murphy would stop holding his 
prices down. 

Cost, Not Traffic. To that 
charge, Murphy happily pleads guilty. 
“We won't the traffic 
will bear. what 
return 


Measure 
charge what 
our 
And 
spent an money, 
than $100 the 
five years, to keep our costs down.” 


We charge only 
costs require for a fai 
awful lot of 
million in 


we've 
more past 

Murphy’s cost controls come from 
a lot of 
example, that keeps his canning lines 


areas: plant scheduling, for 
operating on a 12-month, rather than 


a seasonal, basis. He runs his own 
Campbell 
ranks as No. Three canmaker, behind 
Can Can 
Canmaking not only cuts Campbell’s 
but 


As a result, 


canmaking operation and 


American and Continental 


costs, turns a profit of its own 


Campbell’s 


some of 


products, Franco-American spaghetti 
for example, actually cost dealers less 
than a decade ago although food 
prices generally in that period have 
risen 19°. Murphy unquestionably 
could raise some of his 
chose—but only at the expense of 
losing business to competitors and to 
private brands. As long as hs 
current 
rather boost net by boosting sales 
Keeping the Lid On. That’s one 
son Murphy insists he still 


increases” 


prices ll he 


can 


retain his margins he'd 


“has 


plans tor price even 


higher steel prices jack up the 


of his packaging operation. Unde 
still 
increase in both sales and profits fo: 
the upcoming, partly from the 


introduction of new products, partly 


any conditions, he predicts an 


yeal 


from new European operations that 
are just now starting up 

To charges that “everyone gets his 
money's worth out of Campbell but 
the stockholder,” Murphy 
cheerful “Not guilty. Look at the 
We're getting a 12.5 


rebuts ; 
record return 
That’s a good third bette: 
Some 


on capital.” 
than his 
othe: 


operations 


closest competitor. 
claims Murphy 
the highest return on sales 
among canners (6.9%), 
est dividend 


average of 52° 


makes for his 


and the high- 
payment (a 
of earnings). 


five-vear 


As for the carping on The Street 
one analyst that 
it was because “some of the 
little miffed with the 
stiff price Campbell shares got when 
they came on the market, they'd fig- 
ured on more of a run up by now.” 


conceded some 
be VS 


are a because 


But if the analysts’ feelings were hurt, 
investors apparently still felt Camp- 
bell was worth a good price: rece ntly 
Campbell selling at 


times competitol! 


nearly 15 


Heinz at 


was 
earnings, 


just 12. 


-% 


CAMPBELL’S NO. ONE PRODUCT IN CANNING OPERATION: 


bubble, bubble, toil and profit 
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A Rohr Report 
on Company Research 
and Development 


Rohr 


researc h 


has 


1 the 


deve lopme nt mia 


aircraft industry 


pacer in 
ot 


structures and advanced 


and number 
fields such as exotic 
metal 


joming techniques Achievement in 


these programs |} 


is pr wed highly important 
as fight has move into higher and highe 


ireas ot speed 


Roh 


made 


ars ago 
and 


full 


the deve lopment ot 


need 
nto two scale 
mevcomb sandwich 


nath 


iC ancements 
d of 


s vital for special com 


ire 


! tact } 


bracket 


ws Sim is 


and 


at Rohr 
in the all-impor 


invert made 

MT ATTOS 
manuftacturm techniques 
ction refinements have been 


Rohr 


methods such as « 


Spree il designed ind 


ind new nur 
cloped blanket brazing program 
steel } mevcoomb panels un indi 

vast improvement in manuta 
s illustrated in the 


The 


brazing enve lope 


wcom 


graphs large 


photo 
ready for 
nset shows a modern envelope 
Mohr for brazing a similar stain 


mm « 


omponent 

im financed res arch 
Hers designers and 
materials 

ind future 

Rohr Aircraft 


mpetitive position in 


structural 
tf modem 
Sssures 


Management is known by the Company it keeps 


Boeing, Convair, Douglas, Lockheed, McDonnell 


this for vears, serving these great 


necessary to produce many kinds 


Rohr has aggressively stayed 
turing equipment, plant facilities, 


the world’s largest sub-contractor 


With 68% of current backlog 


North Americ 
aircraft builders with the high level « 


an 


hat 


ring and manufactur 


like 
kill 


ioe 
Roh been in compan 


recline 


of major aircraft components 


strong in the vital business areas of research and deve lopime nt, m 
talent 


engineering and management until now Rohr stand 


to the aircraft industry 


in commercial contracts, and current sales higher than ever. Rohr toda 


looking far out toward the bright future of Hight 


WORLD'S LARGEST PRODUCER OF COMPONENTS FOR FLIGHT 





*A Partial Listing 


Number 
of Shares Company 


last year we provided over 125 50,000 ACF Industries, Inc. 


33,000 American insurance Co. 
solutions to the problems of 6,000 American Investmest Co. of Illinois 
5,000 American Telephone & Telegraph 
25,000 Bendix Aviation Corp. 
e t t iad tf | = 37,000 Beneficial Finance Co. 
Ss a e oO r Oo | oO 10,000 Bethlehem Stee! Corp. 
5,000 Boeing Airplane Co. 
4 = 4 130,000 Chrysler Corp. 
D i st ri b u t I Oo n 10,000 Commercial Credit Co. 
15,000 Container Corp. of America 
100,000 Douglas Aircraft Co. 
In 1958 Kidder, Peabody sold over 125 blocks of stock ° 108,925  Dufty-Mott Co 
which were owned by individuals and corporations other — ee 
74,925 Florida Steel Corp. 
33,000 General Time Co. 


20,000 Gustin-Bacon Mfg. Co. 
Our successful handling of thei distribution and sale was 10,000 Hertz Corp 


than the issuer. Many of these blocks represented parts of 


estate and trust portfolios, large and small. 


based on Kidder, Peabody’s ability to find the appropriate 25,000 Interstate Power Co. 

6,000 Kern County Land Co. 
30,000 Koppers Co 

10,500 Louisville Gas & Electric Co. 
Some of the blocks were Private Placements—a major 5,000 Northern Natural Gas Co 


market for the type and number of securities held——and to 


make the most eflective use of it. 


means ol disposing of large blo« ks of stock. We offer broad 5,000 Panhandle Eastern Pipe Line Co. 
30,000 = Pittsburgh Plate Glass Co. 
10,000 Plough, Inc 
16,400 Republic Stee! Corp. 
financing can be arranged. 5,000 Richfield Oil Corp. 
Others were Secondary Offerings which, in order to have 100,000 William H. Rorer, Inc. 

9,000 Sears, Roebuck & Co. 

106,150  Socony Mobil Oil Co., Inc. 


10,000 Standard Oil Co. of California 
strong individual and institutional buyers. 177,235 


knowledge and expe rience in determining how. when and 


where to Use this method and the best terms on which 


Maximum success, require national coverage, facilities, dis- 


tribution and the ability to place stocks im the hands of 


Standard Packaging Corp 
We are thoroughly familiar with the variety of techniques 150,000 Standard Pressed Stee! Co. 

for selling blox ks of stocks on the floors ol national stock 30,000 Suburban Gas Service 

. 11,400 Union Carbide Corp. 


15,000 Union Electric Co 
If you are fac ny problems of distribution and sale of an 10,000 


en hanges. 


United Gas tmprovement Co. 
investment portfolio for an estate or trust, our partners 5,000 United Shoe Machinery Corp. 
would be glad to discuss your particular situation at your AS Wek Caetent Co. 

convenience. Call or write the Resident Partner m= the 


Kidder, Peabody oflice nearest you. There ts no obligation. 


Members New York, America? 


KIDDER, PEABODY & CoO. | tion Miter raiment 


Midwest and Pacific Coast Stock Ex 
FOUNDED 1865 





New Yorx § - 17 Wall Street - HA 2.8900 New York 17 - 10 Fast 4Sth St MU 2.7190 
Boston 10 - 75 Federal Street - L.1.2-6200 - Pritapecpnta 9 - 123 So. Broad St.-~ KI $1600 Cuicaco 3 - 33 So. Clark Street - AN 3-7350 


Los Anceces 14 - 210 W. 7th Street - MA 8-3271 + San Francisco 4- 140 Montgomery St. - EX 7-4900 
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CHEMICALS 


HOPES FULFILLED? 


Vine big chemical producers 
have gambled several hun- 
dred million dollars on high- 
density polyethylene. Score 
to date: some very big losses. 
But last month there was new 
hope for the product. 

Wuen Armour & Co. decided last 
month to switch from tin to a high- 
density polyethylene container for its 
dishwashing detergent, Armour’s com- 
petitors were into a lather— 
all the more so since they are current- 
ly testing their own plastic detergent 
containers 


thrown 


But their agitation was as 
nothing to the excitement that bubbled 
among makers of the plastic. 
rather like the flutter a shopkeepe: 
feels in greeting the first 
customer on opening day. 

Among them, Union Carbide, Allied 
Chemical, du Pont, Dow, Grace, 
Koppers, Phillips, Hercules and U.S. 
Industrial Chemicals have a_ total 
capacity to produce high-density 
polyethylene approaching 300 million 
pounds a But the 
have simply not been showing up. To 
date this year the chemists have been 
idling along at about 50°; of capacity 
and losing money on some $200 mil- 
lion worth of newly built plant 

High-density polyethylene has been 
quite a disappointment in the chemi- 
cal industry this year. In 1958 it had 
with a 500°, 
It astounded chemical 
this by an equally 
pected to maintain its pace. 
Capacity planned at the peak of opti- 
Not even 
the greatest optimists expected to see 
it fully used before 1961 or 1962 

The Long Shadow. High-density poly- 
ethylene had proved sufficiently differ- 
ent from polyethylene 
gi and heat 
tance to capture swiftly a portion of 
market. But that point on, 
their properties and areas of poten- 
tial use were sufficiently alike (see 
chart) to bring high-density poly- 
ethylene shadow of its enor- 
It became 


It was 


substantial 


year. customers 


astonished everyone rise 
in production 
men 


yeal unex- 


failure 


mism went on piling up. 


“conventional” 


in eater strength resis- 


its from 


into the 
mously successful brother 
stunted in competition 
One big reason was its price. High- 
density polyethylene was brought on 
the market initially at around 50c a 
This compared with the 35c- 
pound range of conventional 
and proved too high to 
compete with the conventional mate- 
rial in the general market. Why didn’t 
the producers cut prices immediately? 
at 50c a pound it was 


pound 
0c a 
polyethylene 


Because even 


Forses. ocroser 15. 1959 





“COMMON MARKET | PROBLEM 
Different in both nome and properties and 


‘eine hah ery 


= 


producers 


Low Dens! y Squeeze Bottle 
Properties 


ie 


| 





- “ point 
Price: 35¢ per pound 
{ ef! estimated 

Capacity | 

Production | 








Dillion px 


0 bi 


‘No 


important plastic was ever introduced 


uneconomic tor tts 
at so low a price and so large a finan- 
Arnold 
F. Sward, manager of market research 
Union Carbide 

Nevertheless, 
cut prices. The latest cuts, 
last month by Phillips Petroleum, 
brought it down to 38c a pound, only 
3c above 
But 


in. 


cial loss to its sponsors,” says 


for Plastics 
producers have since 


initiated 


conventional polyethylene 
still the customers did 


High-density 


rush 
had 


found no uses comparable to squeeze 


not 
polyethylene 


bottles or packaging film for the con- 
ventional polyethylene 

First One, Then Many. Can the mar- 
ket detergent containers get the 
cash ringing? Many of the 
market analysts think it 
can. Says Phillips’ Vice President 
Thomas L. Cubbage: “The 
detergent bottle av 
A total 
half a 
would use about 50 million pounds of 
Hercules 
Paul May- 
detergent 


f 


for 
registers 
industry's 


Armour 
market 
almost 


ast 
ot 


containers 


opens 
national demand 
billion detergent 

high-density polyethylene.” 
Vice President 

that 1965 
should account 
ol 


Powder's 
field 
containers 

100 million 
polyethylene 


states by 


ol ovel 


pounds high- density 


PLASTIC DETERGENT CONTAINER: 
using 100 million pounds by 1965 


pris es a, Cory Bee, ne emanates 


Common Uses 


Film 


Pipe 


price, nevertheless the 
uses where its rigidity and high melting 





High Density” (Rigid 


Properties 


Moulded Products 
Blown Bottles 
Coatings 
Wire and Cable 
Coverings 





1959 estim 
Capacity su 
Production 


the best indication that 


polyethylene's 


But 
density 


high- 
the 


came 


yeal in 


doldrums end 


nearly at 
Shrewd, respected Union 
biggest maker 
all types, came 
expansion. “We 
Union Carbide’s Chairman 
Dial, expand 
polyethylene 


is an 
last month 
the 


of 


Carbide, of poly- 


ethylene out 


for 
further said 
Morse 
high-density 


170 


plan,” 
“to our 
capacity by million 


pounds a year.” 


{IRCRAFT 


THE BLOW 
THAT BOUNCED 


Time was when a big military 
aircraft cancellation would 
have put North American 
{viation into a tailspin. Not 
so these days. 
SHED no North Am 
aly sta 
its 


tears tor an 


counseled one 


ago 


aircralt ar 
Whatever 
publicized misfortunes, Lo 
North Aviation 
just bagged two big contracts 
kind of 
Chairman 
Kindelberger's 
volved development of 
the long-range F 
and the B-70 Valk 

North American 


emerged with what looked n 


eat 

much- 
Angeles 
had 
the 
aircraft that 
H. (“Dutch”) 
spec ialty Both 
triple 
108 


ol more 


American Im 

lor 
forward-looking 
is James 
ifi- 
soni 

planes inter- 
heavy 
had thus 
uch like 


generation 


ceptor yvrie 


bombe1 


a stranglehold on the 
ot 


next 
manned, offensive aircraft 
But North Ameri 
denly began to look a 
last 
Air 
had 


gram 


an's future sud- 


lot less secure 
month when, quite abruptly, the 
Force told Kindelberger that it 
decided to drop its F-108 

Major reason for the « 
the 


pro- 
ancella- 


tion combined two programs 
North Americar A atior Traded 
NYSE. Recent price ; 1959 
higt 25,; low, 30 viden 195 1.60 
Indicated 1960 per 
are (1958 : ! 


lior Ticke 





had more than 
scheduled, and, in effect, the Pentagon 
had chosen to continue the B-70 at the 
expense of the F-108. The cost to 
North American: about $200 million 
in lost sales during 1960, possibly $2 
billion through 1965 

Other Baskets, Other Eggs. Yet, de- 
spite this big setback, North American 
remains in surprisingly strong shape. 
In a special statement, Dutch Kindel- 
berger conceded that he had revised 
his sales projections downward by 
14°, for fiscal 1960 (ending Sept. 30) 
But he that he still 
expected North American’s total vol- 
ume to reach $1.2 billion, consider- 
ably more than in 1958 ($904 million) 
or 1959 (an estimated $1 billion). The 
North American's sales hit 
$1.2 billion was in fiscal 1957, and that 


proved far costly 


went on to say 


last time 
year it earned a record $33.9 million 

That North American could sustain 
such a blow without disastrous effects 
owes largely to Dutch Kindelberger 
himself, 
give it a sort of far-ranging compe- 


and to his determination to 
tence rare among airframe producers 
Once virtually a one-plane company 
specializing in fighter aircraft (P-51 
Mustangs in World War II, F-86 Sabre 
Korean War), North 
American has become, under Kindel- 
berger’s guiding hand, a broadly di- 
versified industrial complex. It now 
rocket (Rocketdyne 
Astrodyne_ divisions), 
(Atomics 
and 


jets in the 


makes engines 


and nuclear 
reactors International di- 
electronic navigational 


(Autonetics di- 


vision) 
and control systems 
vision) 

Going Commercial? Yet North Amer- 
ican 1s not likely soon to be out of the 
airframe business. For in cancelling 
its F-108 program, the Pentagon ap- 
parently had decided that the 
tile B-70 readily be 
adapted to fly other missions 
This 
program may 

bigger than 
pected, absorbing part of the grounded 
F-108’s mission. What's more, Kindel- 
berger may eventually be able to turn 
the B-70 to commercial 
Boeing's KC-135 military 


the groundwork for 


versa- 
design could 
as well! 
that 


prove to be 


as bombing runs 
the B-70 


somewhat 


Suggests 


earlier eX- 


use, just as 
laid 


> ann 
Boeing's iO; jet 


tankel 


It is no secret, in tact, that Kinde! 


planned to convert 
the B-70 ultimately 


airline: a 


berger long has 


into a supersonk 
field in which he 

likely to have much competition. For 
as the current cost picture shapes up 


North afford to 


handle 


only American could 


such a project 


Thus, all such things considered last 


month, and regardless of what the 


stories may have implied, 


the 


newspape! 


any tears shed in industry for 


North American were apt to be croco- 
dile tears 


STEEL 


METAMORPHOSIS 


When the still steel mills be- 

gin to roar again, Wall Street 

expects especially big things 
from Jones & Laughlin. 


“Your company is on the move,” pro- 
Chairman and President 
Avery C. Adams of Jones & Laughlin 
Steel stockholders at 
their annual meeting last April. As 
long as the strike 
course, the company was not moving 
at all Yet Adams’ boast was still 
well-founded in fact. Thanks to a 
huge spending spree begun years ago, 


claimed 
Corp to his 


continued, of 


Jones & Laughlin, fourth largest steel 


producer, has undergone a_ huge 
change in modernization 
efficiency. When the 
light up again, J&L bids fair to ente 
the most profitable era in its history 

At the end of World War II, Jones 


& Laughlin possessed an assortment of 


corporate 


and furnaces 


plants that were monuments to an- 
Then, in 1947, a new 
headed by Admiral 
into the 


man- 
Ben 


company’s 


tiquity 
agement 
Moreell 
Pittsburgh 


moved 
headquarters, charted 


long-range plans for expansion and 


improvement Ove the postwal 


Jones & Laughlin Stee 
NYSE. Recent price: 774,. Price range 1959) 
high, 817,: low, 5994. Dividend (1958): $2.50 
Indicated 1959 payout $2.50. Earnings per 
share 1958): $2.79. Total l 
lio Ticke vmbol iI 


THE NEW LOOK 


J & L was long a relative laggard 
among major steelmakers in turning 
output into profits. But early this 
year its big rebuilding program be- 
gan to pay off and J & L's profit per 
ton of output climbed close to that 
of its rivals. This is one reason 
some Wall Streeters expect J & L to 
make one of the fastest comebacks 
when the strike-bound furnaces are 
relighted. 


13; 


Corp Traded 


assets $798.9 il- 


12} 3 Largest Steels” 
=, 


Jones & Laughlin 


$ Net Profit per Too of ingot Production 





1955108 1957 ~~«19858 1959 
*U. 5. Steel, Bethiehem. Republic \st Half) 


period J&L had poured 
$780 million plants. Today 
than thirds of its invest- 
ment in plant and equipment, carried 
on gross property accounts at $983 
million and capable of producing 8 
million represents 
tions within the past ten years 

Changing Philosophy. When Avery 
Adams was tapped for the presidency 
in 1956, J&L’s expenditures continued 
high. Adams’ plans for the 1959-61] 
span will require another $234 millior 
But Adams’ philosophy of spending 
different from that of 
Moreell, who relinquished the chair- 
manship last yea During Moreell's 
J&L’s had 
creased by 68: 


more than 
into new 


more two 


ingot tons, 


addi- 


is somewhat 


tenure capacity been in- 
and its product mix 
diversified 
light 


Adams, 


toward 
steels) 
with the 
is spending to cut 


(primarily 


and specially But 


satisfied now com- 


pany’s size costs 
rather than to expand capacity. Says 


he: “The 


current capital expenditure program 


primary objective of ou 
is, generally, cost reduction and, spe- 
cifically, at the ingot ton level.” 
Ironically enough, while so much 
was being accomplished at J&L, the 
company’s earnings per share drifted 
downward, each of the 
J&L was espe- 
hard hit by the 1958 slump, 
reported earnings of only $2.79 per 
The 
its capacity in the 
Pittsburgh-Aliquippa 
was a 


declining in 
last three fiscal years 
cially 


share vs. $5.65 per share in 1957 
location of 71° of 
steel surplus 
Pa. area burden during the 


market What is J&L 
encountered difficulties because of the 


squeeze more 


interruption of operations by plant 
improvements. Last 
ple, Adams’ big Cleveland 


counting for 24 of 


year, for exam- 
works 


capacity) 


( ac = 
Was 
shut down for five months as a result 
ola construction prog! 

Cash by the Ton. There w 
doubt howeve 


Avery 


mayo! 


last month 
Adams 
ikthrough Fo 
vears, J&L has trailed far behir 
Steel, Bethlehem and Republik 
profit per ingot ton produced 


first half of 


Was on his 


profits bre 


this vear, J&L 


gap arned $11 pe tor 


an averag O 


Big 


While 
$17.79 

If the first-half figures a 
ngful as many steel 


Ave! \ 


from his 


analy sts 


they are, Adams had not 


emerged +S 


recent spendin 


program in fine fettle but was more 


than amply equipped to undertake the 
next round 


Forsrs. octorer 15, 1959 





NEWS ON TEXACO PROGRESS 


The gusher 


that brought in 


090,000,000 


Cars 


VESTERDAY. When, in 1901, a great gusher blew in at Spindletop 
— spouting its black geyser against the South Texas sky 
world learned for the first time that it could have petroleum in 
abundance. And it was at the Spindiletop field that Texaco 
being — to obtain and market Spindietop oil 


- the whole 


came into 


—_— FIP ’ 
“#2 =e I 
= epee 


*% 


TODAY. America’s millions of motor cars have only been made possible 


by the petroleum industry's high production of oil. Today, Texaco is the EX Al O TE 
largest producer of domestic crude oil. Its integrated operations are 
worldwide in scope. And its laboratories are investigating not only petro ... CONSTANT PROGRESS 


leum’s valuable energy, but also atomic energy. By keeping in step with IN OIL'S FIRST CENTURY 
the future . . . Texaco continues to grow. 
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ENOUGH BRICK TO BUILD 15 six-room, brick 
veneer houses is push-towed down the Savannah 
River from Augusta, Georgia, by Merry Shipping 
Company's tug, “Capt. Reggie M. Dales”. Upon 
completion of a $3% million channel improvement 
project, there will be increased use of the waterway 
by several large manufacturers locating in Augusta. 


THE GULFARIUM at Ft. Walton Beach, Florida, 
features trained porpoises and other marine speci- 
mens. One of a variety of regional attractions, it is 
seen by 250,000 visitors annually, including about 
400 school tours. Since 1940, the population of Ft. 
Walton Beach has increased from 90 to 10,000! 


SPANISH MOSS, hanging from 400-year-old oak » 
trees, makes picturesque shelter for the seven mem- 
bers of the Edward J. Robeson family in the yard 
of their home on Escambia Bay, near Pensacola, 
Florida. Ed Robeson is Coordinator of Yarn Process 
Improvement at the huge Chemstrand Corporation 
plant, which is only a few minutes’ drive from his 
home. The Robeson family moved here in 1953. 





ALMOST 12,000 “MILES” OF ClI- 

GARS are made annually at the Selma, 

Alabama plant of Bayuk Cigars, Inc. An 

example of Southern industrial diver- FINE PAINTINGS in Laurel, Mississippi, are shown to a class of third grader 
sity, the cigar plant is one of three in at Lauren Rogers Library and Museum of Art, as part of regular school curricul 
Alabama. Its $800,000 yearly payroll in the Laurel area. Two of the six galleries of the museum are used re arly 
is a major factor in Selma's economy for circulating exhibitions of various types of fine art 


IN DYNAMIC DIALE 


Pleasant Living is in the 





-attern of Progress! 


In the South pleasant living has been woven into Power Companies, and Southern Electric Gener- 
the pattern of progress. Tremendous strides are ating Company are currently participating with 
continuing in culture, education, research, recrea- The Southern Company in a half-billion dollar 
tion and other fields that contribute to a full way of program in the next three years alone 
life The last half of the 1 ventieth 
From a business standpoint, the South wound 10 the South! 
up 1958 with record highs in most lines of ac- 
tivity and is continuing to outdistance the rate 
of growth of the nation as a whole. In the four- 
state “growth-core” — Alabama, Florida, Georgia 
and Mississippi over 14,000 new businesses 
were established bank deposits went up over 
the previous year by 14.9% and cash receipts 
from farm marketings were up 14% 
The great Southern growth cycle has been aided 
by a paralleling increase of electric power. To 


meet requirements of industries, homes and farms 
TA - 1330 W. PEACHTR TREET 
in their four-state service area, the operating affili- oh ane fa 44. » pada ab 
ates of The Southern Company have expanded 
steadily. Alabama, Georgia, Gulf and Mississippi Alabama Power Company ..... Birmingham, Alabama 
Georgia Power Company .......... Atlanta, Georgia 
Gulf Power Company ....... . Pensacola, Florida 
Mississippi Power Company . . . . . Gulfport, Mississipp 
Southern Electric Generating Co. . Birmingham, Alabama 





VATURAL GAS 


PANHANDLE’S 
PROBLEMS 


With a conservative balance 
sheet and a rich store of 
property, Panhandle Eastern 
is an exceptional kind of 
pipeline. Its main problem: 
how to earn a fair return on 
its vast underground assets. 





“I guess I'm just old-fashioned,” says 
Chairman and President William G 
Maguire of Panhandle Eastern Pipe 
Line Co Maguire pursues a rather 
cautious financial course. In a 
which 


busi- 
ness regards a 20°, common 
stock ratio as normal, the Panhandle 
heavy debt and high 
interest charges, keeps a tight balance 
sheet where equals a_ big 
38°, of capitalization. Yet Maguire 
is a member of the old school in still 


boss dislikes 


common 


another respect: he is a_ bare-fisted 

battler straight out of the boom town 

era 
Although 


set-tos 


Bill 


involved 


Maguire's frequent 


have competitors, 
customers and congressmen alike, he 
has reserved his best fighting form for 
the Federal Power Commission, regu- 
lator of the industry. For four years, 
the FPC had held Panhandle’s return 
on investment to a low 5°4°,. Result 
despite a steady gain in 
Maguire was unable to boost profits 
as much as a penny a share between 
1956 and 1958 


revenues, 


Panhandle Eastern Pipe Line Co Traded 
NYSE. Recent price: 4594. Price range (1959) 
high, 59',; low, 43. Dividend (1958 $1.80 
Indicated 1959 payout $1.80. Earning pe 
share (1958 $2.74. Total assets: $384.6 mil 
ion Picket ymbol PEI 


PIPELINE CONSTRUCTION IN TEXAS: 


PANHANDLE’S MAGUIRE: 


in Washington, warfare 


Last month in his 
Manhattan's Wall 


Maguire toted up some 


High Pressure 
office high 
Street district 


abov e 


favorable figures fo1 
first 


company 


unaccustomedly 
During the eight 
this 


earned $2.18 per share 


Panhandle 
months of year, the 
Earnings fo1 
the same period last year came to just 
$1.66 per Some Street sources 
Panhandle $3.40 
per share in 1959 compared with $2.74 
in 1958. “We'll do that all right,” af- 
firms Maguire. “The last few 


are usually the best of the vear 


share 


figure will bring in 


months 


Behind Panhandle’s new high-pres- 
fact that 
least, had 
About 


Panhandle began collect- 


sure profitability was the 


Maguire, temporarily at 


fought his way to a7 return 


a year ago 


ing new rates designed to yield an 


additional $12 million in revenues an- 
nually rate 


Like other such pipeline 


>> | 


at headquarters, a loosening of purse strings 


increases, it is being collected unde: 
bond and could be refunded if the 
FPC later finds it excessive 

But that was not the only reason 
for the earnings upturn. The Pan- 
handle system is composed of majo. 
lines running from the Texas Pan- 
handle area northeast to Indianapolis, 
Detroit and Canadian links. It also 
includes wholly owned Trunkline Gas 
Co., which has pipes originating along 
the Gulf Coast and feeding into Pan- 
handle lines in This 
network has a proportion of 


central Illinois 
large 
non-regulated industrial gas business 
Industrial sales have recovered sharp- 
ly since the recession. 

Buried Wealth. While Magvuire’s 
pipeline operations on the Panhandk 
circuit are limited to a 7‘ 
investment (Trunkline gets 6°4°, ) 
the company’s over-all earnings or 
invested 


return or 


actually run much 


higher, averaging well over 9°, 


capital 
dur- 
this 
is that Panhandle possesses some very 
profitable 


ing recent years. The reason for 


assets that are greatly, 
Trunk 
carried at $34 
worth three 
Panhandle also 
National 


carl ied at 


understated in its accounts 
line, for example, is 
million and is probably 
that 
owns L5 shares of 
Distillers stock, 
$7.5 million but valued at $45 millior 
in terms of Pan- 
handle receives dividends from both 
Recently National Distillers increased 
its payout 


times today 
million 
common 


current market 


from 25c to 30c quarterly 
These assets, however, are dwarfed 
by Panhandle’s possessions in th 
ground. An old pipeline company (i! 
corporated 1929), Panhandle acquired 
large reserves of gas early and at low 
These 
trillion 
listed on the 
Panhandle 


Leslie 


conservative 


reserves are estimated 
feet They are 
books at $27 

Vice President 
Fournie I 
when I 
think they are worth $250 million 


pr ices 

at fou cubic 
nillion 
Observes 
and Treasuret 
being Say Ww ¢ 


Obtaining what he believes is the 
mammoth gas 
Bill Ma- 
His effort to 
birth to the fal 


price” controversy 


proper return on the 


holdings has been one of 
guire’s biggest problems 
do so gave field 
which has already 
regulator 
1955, Pan- 


collecting higher 


become a classic case of 


frustration. Since early 
handle has been 
field prices 
The FPC 
Supreme 


rates based on average 
Yet the case is not closed 
mandate by the 


both the fair field 


given a 
Court to conside: 
price and the original cost of produc- 
tion, is having difficulty reconciling 


“The 


Fournier, “has not been 


the two commission,” admits 


unwilling to 
try to solve this problem, but they 
really face quite a dilemma.” 

Build Slow, Build Strong. For all the 
rich under its Ma- 


assets control, 
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guire’s management has not provided 
Panhandle with the kind of swift 
growth other pipelines have experi- 
enced in recent years 

Lately, however, Maguire has been 
loosening up a bit. He has arranged 
financing for an $82-million program 
to expand Trunkline, borrowed an- 
other $40 million to increase Pan- 
handle’s But still Maguire 
takes pride in the fact that he has 
kept his interest payments low (aver- 
aging less than 34‘, on all debt) and 
his equity Boasts 


can approach us 


capacity 


position 
“Nobody 


on capital structure.” 


strong 
Maguire 


OIL 


J. PAUL GETTY'S 
WELL-HEELED WOE 


The bear market in oil stocks 
has cost J. Paul Getty a cool 
$250 million and queered a 
long-cherished merger. 
WEALTH has woes of its own. Despite 
reputedly being the richest ($1 bil- 
lion) American, expatriate oilman J 
Paul Getty had 
of financial problems 


more than his share 
last month 
Chief among them was the collapse of 
a carefully planned merger between 
Tidewater Oil* and Skelly Oil,+ two 
of the five companies in the Getty 
empire. The trouble was that inves- 
didn't think Tide- 
water stock worth as 
Getty thought it was 

A Gulf in Value. Skelly’s stock, said 
Getty’s spokesman, son George Getty 


tors just seem to 


was much as 


Il, had an appraised value of about 
$180 a share in terms of its refineries 
Tidewater, on the 
$120 a 
three-for-two 


and oil reserves 


same basis worth share 


That 


change 


was 

indicated a ex- 
shares 3ut at the 
Skelly 
Tidewater below 25 

This vast 
gulf be- 


fortl 


ratio of the 


time of the negotiations was 


selling for 67 
ly a three-to-one 


said Getty 


ratio 
created a 
is that app aisals and so 
ot bridge Sighed he 
close 


Bu 


been 


Getty. balked in his plans 


the two companies, could 


NYSE. Recent 


»*Q 


NYSE 
range 1959 higt 
d 1958 $1.80. I 
Earnings per share 
ssets S380) 


Traded 

rice 
A 6', D 
1959 pavout 
$4 82 Total 
SYE 


a 
ividen 
< 1h] 


} 
i 
i 
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OILMAN J. PAUL GETTY: 
he had his 


vp oblems 


only wait and hope that Wall Street 
would eventually bid up the price of 
Tidewater One helpful fac- 
tor: a prediction by son George that 


Tidewater’s earnings this year would 


common 


jump to $2.50 to $3 a share, vs. a defi- 
cit last yea 


Of Money & Markets. The 
was not the only 


Big Board 
Paul 
Getty was having financial problems 
In the Neutral Zone of the Middl 
East, Getty’s Getty Oil Co. owns huge 
deposits of high-profit foreign crude 
oil. The Government's import quotas, 


plac 2 ww he re 


bringing 
more than a trickle of it to Tidewater’s 
vast $200-million 
finery, which was built to run thick 
sulphurous Middle East crud 

Unable to bring his ample 
of Arabian oil to U. §S 
thrifty Paul Getty 


however, prevent him from 


new Delaware re- 


supplies 


TIDEW ATER’S 


$200-MILLION DELAW ARE 


spend huge amounts to buy a market 
for that oil abroad. Tidewater, for ex- 
ample, already is laying out plans to 
build its first foreign 
000-barrel-a-day 
to that was the expense of 
bulk plants for the 


way, 


refinery, a 20,- 

Added 
building 
refinery in Nor- 
Denmark Also 


gasoline stations in 


installation 


Sweden and 
being built 
Western 
stations Tidewater already has there 

Around the Globe 
spending still more money in the 
Orient. As the half owner of the Mit 
subishi Oil Co the 


company has 


new 
Germany to augment the 


Tidewater was 


once purely 


domestic launched a 


program to build a 40,000-barrel-a 


which will boost Mitsu 
Oo 101.000 


day refinery 
bishi’s daily capacity 
barrels 


And 


ways has 


Getty’s Getty Oil, which al- 
and-out 
up bills 
bought a new 30 
Italy, 


early 


been an out pro- 
ducer, also has been running 
Last year Getty 
000-barrel-a-day 
which he 
three fourths within the 
And Getty 
Italy at 


ennery in 
plans to expand by 
next year oO! 


two though sells oil in 


wholesale only it is an open 
that 
heavily to 


there 


secret he 1s villing to spend 


oper ) ervice stations 

Along with his othe 
Paul Getty had to face the fact 
that he was no longer officially a bil- 


had when all 


problems 
also 
lionaire. He been one 
had 
1957 
holdings 
thei: 


the securities of his companies 


been selling at record highs in 


Since 


then most of those 


nave lost oughly a quartel ot 


nearly 


Paul Getty 


value Result 1 paper loss of 


$250 million for Getty. J 
who achieved 

America’s only li 
is worth about 


vere the woes 


REFINERY : 


a giant outl 





How Lockheed-built satellites are 


Making space travel safe for man 


Before man can be sent into the emptiness of 
space, we must know how to protect him 
against the hazards of weightlessness and 
cosmic radiation—and how to bring him 
safely back to earth. 


The United States is using every scientific 
means to solve these problems. The satellites 
in the Discoverer program of the Advanced 
Research Projects Agency — Lockheed-built 
Agena vehicles—are one of the means to 
achieve this end. 

ARPA’s Discoverer program is being exe- 
cuted by the Air Force's Ballistic Missile 
Division, ARDC. Lockheed'’s Missiles and 
Space Division is prime contractor and sys- 
tem manager of a team that includes Douglas, 
General Electric and Bell. 


The Agena is by far the nation’s largest satel- 
lite now in orbit—19 feet long, 5 feet in diam- 
eter. It weighs almost a ton when in orbit. 


It was designed to be put into polar orbit— 
the most difficult of all to achieve. Four Agena 
satellites have been placed in completely suc- 
cessful polar orbits; more are on the way. 


As it circles the globe every 90-odd minutes, 
the Agena radios home to its tracking stations 
more than a hundred measurements of the 
space phenomena it encounters and monitors 
its own performance 


Trickiest part of the job is recovering the 
space capsule. Most satellites tumble and twist 
as they hurtle through their orbits at about 
18,000 miles an hour. The Agena can stabi- 
lize itself on orbit and position itself at the 
exact 60° angle to earth that’s necessary to 
separate the re-entry capsule 


The capsule’s retro-rocket slows it to safe 
speed for re-entry, then drops away. A para 
chute floats the capsule earthward for aerial 
recovery by specially modified planes. 


Each time an Agena satellite is launched, 
manned space travel comes closer to reality 


Agena satellite is America’s most advanced or 
bital vehicle today —first in the world to achieve 
a polar orbit. Agena’s nose section contains a 
combined re-entry vehicle and recovery capsule 
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Once in orbit, the Agena satellite radios back 


Boosted into space by the 150,.000-pound thrust of an Air Force to it king sta 
Thor missile, the second-stage Agena satellite is powered into or- 


tions more than measurements of tts perfo inc 1 
bit by its own liquid-fuel rocket engine of 15,000 pounds thrust of the conditior 
1 e 


circles the earth at 


LOCKHEED 


JET TRANSPORTS + JET FIGHTERS + JET TRAINERS + COMMERCIAL & MILITARY 


PROP-JET TRANSPORTS «+ ROCKETRY 
BALLISTIC MISSILE RESEARCH @& DEVELOPMENT 


* WEAPON SYSTEM MANAGEMENT « ANTI-SUBMARINE PATROL AIRCRAFT 
NUCLEAR-POW ERED FLIGHT + ADVANCED ELECTRONICS + AIRBORNE EARLY-WARNING AIRCRAFT + AIRPORT 


MANAGEMENT 
NUCLEAR REACTOR DESIGN €& DEVELOPMENT 


* GROUND SUPPORT EQUIPMENT « WORLD-WIDE AIRCRAFT MAINTENANCE 
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Look (Ahead : 


EXPANDS ar 
TIN PLATE CAPACITY 














You are looking at the contin- 
uous annealing line in our new 
No. 2 Tin Mill at Indiana 
Harbor near Chicago. This 
towering maze of machinery 
prepares cold-rolled steel strip 
for the tin plating process. 


Since 1957 when this line 
went into operation tin can 
makers and food packers have 
stepped up their demand for 
Youngstown quality tin plate. 
Now our “Look Ahead” ex- 
pansion program calls for a 
second and larger annealing 
line. It is currently under con- 
struction. Completion date- 
mid-1960. The new line will 
anneal steel strip in 30-ton 
coils at 2000 ft. per minute. 
Big progress in Youngstown 
tin plate production. 


Watch for our next report 
on the “Long Look Ahead” 
at Youngstown... most dy- 
namic force in basic steel. The 
Youngstown Sheet and Tube 
Company, Youngstown, Ohio 


Carbon, Alloy and Yoloy Steel 


Another phase of 
the “long look 
ahead” «: 


Youngstown 





KEY TO THE 
DIRECTION OF 
MOVEMENT 


ONTINUED IMPROVEMENT FOR 


[ NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRE 
ae ONTINUED DECLINE FOR 2 MONTHS OR LONGER 


ot iD BY FICK 


Map shows condition 
changes depend on the 
two-month period end 


THE TOP TEN CITIES Percentage Garr ZONE INDEXES 
ver Last Year 


BEST PERFORMANCE | WORST PERFORMANCE 


Tampa, Fla (10) +19 Birmingham, Ala 

Sacramento, Cal ? l 

: 2) - i Great Falls New Engla 
heyenne yo Pes _ é LU Middle Atlant 
é ittsburgh, Pa 

Detroit, Mich (6 _ 

Amarillo, Tex 

Ft. Wayne, Ind 
Pos 


Midwest 
Duluth-Superior South 
ware P : orth Centr 
Sioux Fall D N ata 
Fla Wichita, Kan (5 
San Antonio Baltimore, Md 
Tex | Albany, Ga 
Portland, Ore Memphis, Tenn 
Shreveport, La Tulsa, Okla 


Jacksonville, th Central 


Number in parentheses indicate NATIONAL INDEX 


months city has been continuously 








VEXT ISSUE: 
LONE STAR CEMENT: In the solid and profitable wor 
new forces are at work. Next ue Forses reports on the 
biggest company, Lone Star Cement Corp 
Forses, 70 Fifth Avenue, New York 11, N.Y 
Please send me Forses for the period checked 
1 2 Years $12.00 
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“I could have bought...” 


—_ you often said to 
yourself, “I COULD HAVE 
BOUGHT certain properties 
NOW WORTH A FORTUNE” 
~~ when they were available for a 
few pennies a square foot. These 
PROVE that 
profits are created by buying land 
that lies IN THE PATHWAY Of}! 
INDUSTRIAL ‘COMMERCIAL 
PROGRESS 

RIGHT NOW, in the newly- 
opened St. Lawrence Seaway, a 
100-vear old 
Nations has been achieved. The 
that this 


experiences large 


ambition of two 
assertion of experts 


Seaway will create tremendous 
already 


being confirmed. Within the Met- 


industrial expansion is 


ropolitan area of Montreal is the 


key sector of the entire Seaway. 


Here, HUNDREDS OF MIL- 
LIONS OF DOLLARS are now 
being spent, or earmarked, for a 
vast new industrial complex. Large 
and small enterprises are rushing 
completion of new plants to take 
advantage of the ex« eptional eco- 
nomic attraction this sector offers 
to industry 

Outstanding opportunities are 
TODAY available to the investor, 
small, to secure strateg- 
ically-located land (as little as 
$2,500 will buy an important 
industrial/commercial site) IN 
THE VERY CENTRE of this 
new PATHWAY OF PROG- 
RESS proved 
that great fortunes have been built 


large or 


Experience has 


from the purchase of land in the 


Pathway of Progress. Get the 


revealing and convincing facts 


by filling in the coupon and 


returning it to us immediately, 


INVESTIGATE AND BUY WITH CONFIDENCE 


World Crossways Corporation is an 
established Real Estate Organization 
Reference 
obtained 
Bank of 
Queen Mary 


concerning us may be 
from our Bankers, The 
Nova Scotia, Decarie & 
Montreal, P.Q 


When you buy land from us, your payment 
is made to a leading U.S. Banking Institution 
which acts as Trustee. Your funds are not 
released to us until clear and marketable 


WORLD CROSSWAYS CORP., 247 Dunbar Ave 


Gentlemen 

Without obligation, 
please send me a 
copy of your bro 
chure, “THE GOLDEN 
TRIANGLE", and how 
to buy Seaway Land 
for resale at a 





title to the land you buy is conveyed to 
your complete satisfaction. This guarantees 
you that all facts must be as represented, or 
your money refunded in full. 


You may list your land purchases 
with us for resale as specified by you 
We handle = such 


regul it 


transactions at 
commission rates, and keep 
demands and 


you informed on buver 


prevailing prices 


, Montreal 16, Que., Canada 





GOOD ENGINEERING — 


always a good investment 


building dgesigqn 


plant design 


project c¢ oordination 


process evaluation 


equipment selection & purchasing 


Our experienced staff takes 


in the successful solution to your 


CHEMET ENC 


2560 E, FOOTHILL BLVD. 


personal pride and interest 


probli m 


sINEERS, INC. 


PASADENA, CALIFORNIA 


brochure on request 





BANKING 


HAPPY DAYS 


Tight credit is costing bank- 

ers some money—but not 

nearly as much as it’s bring- 

ing them. Conclusion: a 

very prosperous second half 

is in store for the nation’s 
banks. 


For THE nation’s bankers last month 
there definitely were two sides to the 
coin 

Heads, the banks were lending more 
money than ever before (a record- 
breaking $34 billion for the nation’s 
25 biggest banks alone) 
ing more for it 
(prime 


and charg- 
than before 


rates 


evel 
interest thei: 
very best customers last .nonth went 
up to 5%, highest level in 28 years) 

Tails, the Federal Reserve had 
raised its rediscount rate to 4°, , high- 
est in 27 years, thus making it hard 
for the member banks to borrow from 
the Fed. So to meet the demand fo: 
loans, the banks had to sell govern- 


paid by 


ment bonds to get cash. But they wers 
doing so when governments were sell- 
The Treasury's 


example 


ing at a 25-year low 

1965, tor 
s had bought last year for 100 
were now bringing only 89 20/32, in- 


2°as of which the 


banker 


volving a loss equivalent to 334 years 
doubt.’ said 


chain man ot 


interest “There's ne 
Alan H. Temple, vic« 
Manhattan's huge (third biggest in 
the land) First National City Bank 
“that the banks get whip-sawed be- 


rates and falling 


tween rising interest 
bond prices 0 


Fall of the 
Street last 


Coin. So along Wal 
month the brokers wer 
putting one big question to the bank 
ers: On which side would the banks 
fall? New 


banks showed record-break ng 


coin True 


You K 


eCarnings 


most majo! 


during the first part of 


the year But a large part of their 


loss in bonds came after first-half 


profits were safely tucked away 
Would the losses mount high enougl 
in the third and 


wipe out any further rise in earnings 


fourth quarters to 


though the conserva- 
tive bankers did not like to talk about 
it, was an almost unqualified no. The 


The answer, 


money that banks were losing on gov- 
ernment bonds came on a relativels 
But on 
commercial loans, which recently made 
up 57.6% of the earning assets of U.S 
banks, they were making a good deal 


small part of their portfolios 


more money, thanks to the higher in- 


*Some examples: third-quarter net oper- 
ating earnings were up 30.2 for Morgan 
Guaranty Trust, 26.7 for First National City 
Bank of New York, 40.5 for Bankers Trust 
compared with the same period of 1958 
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terest rates. Moreover, they were 
making commercial loans as fast as 
they could get the reserves, and com-~- 
mercial loans always have been far 
more profitable for banks than the 
bonds they were selling. Admitted one 
banker: “You're bound to make more 
money on the entire loan account than 
you lose by selling bonds or borrow- 
ng 

The Leverage Factor. Then there is 
also a certain leverage in banking 
This is because operating expenses are 
elatively fixed while interest rates 
and demand for loans are quite flexi- 
ble. Right now that leverage factor is 
working hard to boost bank earnings 
According to banking experts, operat- 
ing expenses for banks recently aver- 
aged about 1.62°. of the value of their 
loans and investments. Thus, with a 
3°, average return, they are left with 
an operating profit margin of just 
under 1.4 But last month, realized 

lds were running better than 4 
That left the typical banker with a 
very comfortable operating margin of 
2.4 In other words, a one third in- 
crease in average earned interest rates 
had leveraged operating earnings by 
better than 70 

Having to deal with the entire busi- 
ness community, bankers are under- 
standably reluctant to throw their 
hats in the air over a development 
that spells higher costs and some- 
times actual hardship for some cus- 
tomers. But there was no doubt 
last month that tight money and 
higher interest rates were going to 
provide a merry Christmas for the 
nation’s bankers—and that the third 
and fourth quarters were going to be 
even better than the first and second 
Sighed Eugene S. Northrop, senior 
vice president of Manufacturers Trust 
Co “We just can't t > on as many 


new customers as wed like to.’ 
UTILITIES 


A GAME 
OF PATIENCE 


Few utility men have had to 

play the waiting game more 

patiently than Public Serv- 

ice’s Donald Luce. But it 

still remains to be seen how 
well it pays. 


Utitity MAN Donald C. Luce, 59. has 
good reason to hope the old maxim 
true that “All things come to him who 
vaits Fo. Luce, p esident of Public 
Service Electric & Gas Co has been 

aiting for something for a long time 
That something is a decision by New 
Jersey's Public Utilities Commission 
ona @ anda ate hike Luce 


| 51 Op DB Da! ae FO) 0) .< 


BOLD YOUNG 
OIL COMPANY 


— OE oe a 


MID-CONTINENT OIL COMPAN 


GENERAL On a an oe a. ULSA 





petitioned for a good 18 months ag needed just such an increase more mat as he does his childrer 
He may have to wait some more: no than most utilities. Its markets for 


decision is likely before next Janu- gas and electricity 


neavy 
and tast-@2 


owing consumption are his 


include the “bed- best hopes for staving ahead in his 


ary at the earliest. room” suburbs of New York and Phil- regulated game. Without either, Pub- 
They Also Serve. Every utility man  ade!phia—areas of traditionally high c Service has seen every advance 

in his time, of course, has played this per capita consumption. But, in Essex in 

same waiting game. They call it and Hudson counties. New Jersey, expenses for more than ten 

“regulatory lag.” But few have had where its biggest concentration of cus- Thus 

to exercise as much patience as Luce tomers lives, electricity 


revenues eaten up by increased 
years 


although its revenues were 


use averages twice as large last year as in 1949 
Says he rather listlessly: “I can’t even just 2.246 kilowatt hours a year, only Public Ser 
} 


vice actually earned less 


remember when we had our last gen- two thirds the national average ($2.14 per st 


are) than it had in 1949 
eral rate increase.” Neither is it a great growth market ($2.25). And since its capital invest- 
Ironically, Public Service has electric and gas use has expanded fa1 ment has grown considerably _ the 
m » elas > ‘ Ss »s = while 
Public Service Electric & Gas Co. Traded more lowly in Publi perv ice do While 
NYSE. Recent price: 37. Price range (1959 main than in many other areas ol capital (4.9°,) stood at 
high, 437,: low, 36%,. Dividend (1958 “0 . : 
Indicated 1959 payout: $1.80. Earnings € the country low 
hare 1958): $2.14. Total assets: $1.2 bil 


Sickee senate Sac As any utility man knows as inti- How Long, Oh Lord? Obviously some 
thing had to be done and _ obvi- 
ously only the PUC could get it done 
Luce’s part, aside from the inevitable 
waiting, was to file for a $15-millior 


last vear its return on invested 


a ten-vea 


increase in his gas rates in April 1958 
In June the PUC opened hearings. In 
August the company was ordered to 
“FINANCE amend its petition to include complete 
. fe) t-te) F talels| details of its electric operations Witt 
f?-, f that opening, Luce proceeded to file 
for a $21.4-million increase in elect: 
rates. But all he has realized to date 
is a minuscule $3.5-million temporary 


increase in his gas rates—which might 
HIGHLIGHTS OF OUR 


conceivably have to be refunded if the 
THIRTY-SECOND YEAR OF SERVICE si > Say eee Stance ng 
More hearings, more recesses, and 
Business on our books at the year's end was 8.9, above the more waiting have not brought the 
corresponding figure of a year ago. This increase not only repre- case to its conclusion, but the PUC 
sents an important gain but also means that we have started has announced that it hopes to wind 
the new year with the greatest volume of business on our books things up December 10. Unfortu- 
in the Company’s history. Gross revenue rose 3.4°,, yet net nately for Luce and his 120,000 long- 
earnings per common share were $2.32, or 4!.°; higher than suffering stockholders 
the previous year and well above our current dividend rate 
of $1.60 per share 


whateve! it 
“ase may be forthcoming will not 


ye retroactive. The waiting, in short 


will not only have been exhausting 
but costly 
When & If. Considering his cor 


straints, Luce is rather pleased with 


The July 1, 1959, dividend was the 122nd consecutive quarterly 
dividend paid on common stock. A record which started in 1928 





HIGHLIGHTS 





the “reasonably satisfactory” vear Nis 


1958 
OPERATIONS 
Total Loans Mad 
Number of Loans Mads 
Average Loan Made 
Notes Receivable at Year End 
Average Loan Balanc: 
Number of Employees 
Number of Branch Offices 


YSR6 187 
$26,604 
$443 
096,644 
S349 
1.840 


261 


EARNINGS AND DIVIDENOS 


Revenue $3} 05 


841.076 
040,000 
622.692 


Operating Expenses $16,.686.6 

Taxes on Income $4 VSO UKM) 
Net Earnings $4,847,110 
Earnings for Common Stock $4.8 6 93, 864 
Shares of Common Stock > O88 918 2.068 510 
Earnings Per Share $2.3 $2 

Dividends Paid Per Shar« $1.60 $1.60 











Copy of 1959 Annual Report Available on Request Write Department F 


FAMILY FINANCE CORPORATION 


PUBLIC SERVICE’S LUCE: 
201 WEST FOURTEENTH STREET WILMINGTON S89, DELAWARE 


victim of reg ilatory lag 
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company is enjoying. cold 


Early 
spells and midsummer heat boosted 
gas & electric 
expected to run close to $2.50 a share 
Not, to be 
utility earnings go, but not at all bad 
Public Service 

the PUC 
Donald Luce 1S 
Public 


could be 


sales, and earnings are 


sure a good showing as 

tor 
If, 

all 


impact 


constricted 

howeve! should 
asking to 
on Service's eal 


next year startling 


the 
profits about $6.3 


taxes new rates could boost 


Las 
il} 
milion on 


Over 


ething 


earnings 


electrical operations $9 million 
a full vear. that would add son 
like $1 18 per share 


It would also 


to earnings 


some long and 


by Public S« 
stockholders 


end 


patient waiting rvice’s 
small 
had reases U 
(totaling 20c) since 1949 


be sec n, howevel 


army ol who have 


two inc dividends 
It is still to 
the 


only 


how well 


Lame 


of patience pays. 


AMUSEMENTS 


THIRD TRY FOR 3-D 


Is there a future for Cinera- 
ma’s three-dimensional films? 
Some doubt it but Hazard 
Reeves refuses to give up. 





\ mMosSSY about three- 
dimensional hims runs Question 

What happened to 3-D Answe! It 
went flat. Without a flicker of a doubt 
Ine 


much 


old trade joke 


Ci, 


has not been spoiled 
Its 


a share on 


‘inerama 


too success earnings 


got above 5« its more 
and total 


$1.8 


snares reve- 
million 


Hazard 
3-D 


, 
irpassea 
of President 

} 


lal gely because 


» 
CINERAMA’S REEVES: 


a proper 


FORBES 0¢ 


has not been “properly ex; 
Since 1950 Reeves Cine 
owned the basic patents to the process “ine 
But the first film was 
erama Productions rporat “ime 
kin). Then 
to Stanley 
In the 
Warne: 


distribution 


Dasic assets 
rama pro 
nounced plans t 

ama films 
rights fo 
Warner Co 


SIX 


until 
years ll \ Stan lié s¢ 
held tne producti 1 and it 
rights, it 


now 
enery 

has worth 
rstandably 
s though lice | ak } ta from 
Stanley Wa 


make no more Ci ami i! is no le 


unde 
four filn 
Last 
would 
So 


being 


yea! 


} 


> 
Bac Kink 
decided to 


Last 


Reeves bought the f 


More about Republic Steel’s375,000,000 Program 


The significance of the $375,000,000 to be spent over the next 3 to 4 years can best 
be foreseen in these statements made by four of the corporation's top decision makers. 


Reeves lio! than 


job himself month 


lion 


The success of a 


decade will depe 


ability to produ 
ing degree, or 
have just comp 
in capacity. The 
capital expend 
our intensified 


scrvice 


left) 


Pon change 
ther 


ition 


tratin 
will f raise 


Whe 


improve pre 


corpor 
you 
will benefit o 
ind 


Th ’ 


cieney 


cost 


“The expenditure will 
competitiveness We 

come to Republic firs 
their fabricating 
the efliciency 


modern equipm 


needs 
creasing 
more 


anticipate tl 


must 


be ready to provi 


their other 


mone 


We 
and add to our rol 
We 
ing. ¢ 


plan this 
realize custome! 
loser control 
their nee 
have 


you build 


to meet 
ation 
before 
meet 
today 


you 


speciticat 


but whict 


REPUBLIC STEEL 


Clevetand 1, Ohio 


WORLD'S WIDEST RANGE OF STANDARD STEELS AND STEEL PROOUCTS 





HIGH FINANCE 
WHO’S ON FIRST? 


That three-company Mack 
Trucks shuffle was almost too 
fast to follow—except for 
Christian Johnson, the be- 
hind-the-scenes operator who 
was pulling the strings. 





Not Tinker-to- 
Evans-to-Chance combination of the 
old Chicago Cubs baseball team had 
Wall Streeters 
double play as the one that left them 
scratching thei: last 
This one could be paraphrased as 
Duplan to Northeast to Mack. But if 
Wall Street to what 
was happening, well, that was just the 
way Christian A 

Currently chairman and chief ex- 
Mack Trucks, Inc., 
trucks, 
wheeler-deale1 
Yet he not 
only avoids the limelight, he goes to 


SINCE the famous 


seen quite as fast a 


heads month 


was confused as 


Johnson wanted it 
ecutive officer of 
third 
Johnson is a 


ranking maker of heavy 
modern 
of no mean importance 
great lengths to prevent the throw- 
ing of any public light on his opera- 
tions. He refuses to talk to reporters, 
has refused to let his picture be taken 
for 30 years, and is listed in no stand- 
ard directory 

Still, with a group of associates, 
Johnson controls Mack, Northeast 
Capital Corp., Duplan Corp. and Mur- 
ray Corp. of America, and has a finge 
in others including utilities (Duquesne 
Power & Light), mutual funds (Aba- 
cus Fund), supermarkets (Food Giant 
Markets) and banks (City National 
Bank & Trust Co. of Chicago). In all 
he runs or importantly influences some 
$400 million in assets 

Pyramid Builder. Johnson learned his 
trade from a master. He served a 16- 
year apprenticeship in empire-build- 
ing under Harrison Williams in the 
old North American Co. Starting on 
his own only after World War II 
Johnson quietly built himself an elab- 
orate empire. Today he is president 
of Central Securities Corp 
end investment trust, and owns some 
stock Central 
owns 26.7 of Northeast 
Capital Corp. Northeast in its turn 
controls Mack Trucks, owning 29°, of 
Mack's shares 


a closed- 


28.7°, of its common 
Securities 


Emerging from the background 
ago, Johnson took ovet 
in person at Mack when he bumped 
then-president P. O and 
stepped in himself as chief executive 
Consistently with 
backers, Harold L. Fierman, 
R. Kaelin and Stuart Hedden 

Last month, had Wall 
Street guessing again. He was busil\ 
shuffling his empire about a bit. North- 


about a yea 
Peterson 


three key 


William 


him are 


Johnson 


tin manutac- 
itomatic Burner 
them to Duplan 
Johnson- 


east, which owned 
turing operations, A 
and K-D Lamp, sold 
Corp. Duplan is 

controlled concern. whose specialty is 
the processing of textile yarns. Duplan 
million from 


nother 


in turn borrowed $5.4 


banks to pay for the acquisitions 
Pocketing that and 
another $2.6 million from liquidation 
of other assets, Northeast then 
posed to merge with Mack Trucks 

“Favorable” or Costly. The only ex- 
planation that Wall Street could see 
for all this wheeling and dealing was 
that Mack needed more capital. At 
mid-year its balance showed 
debt liabilities of $182 
million as against only $100 million in 
equity capital 

Unde 
in effect a share for share exchange of 
common for the Mack shares owned 
by Northeast, with Mack 
million in 5%4°, 


cash garnering 


pro- 


sheet 


and current 


the merger terms there was 


issuing $12 
cumulative preferred 
in exchange for $12 million in 
and debentures donated by Northeast 
The Mack's 


equity capital by about 12°, and create 


cash 


merger would increase 
a more balanced capital ratio 

If it was cash Mack wanted, how- 
ever, it was paying a high price. Since 
dividends must come out afte 
while 


taxes, 
comes before taxes, it 
meant Mack was paying an effective 
rate of 11°, for 

By paying in preferred rather than 
common stock, Johnson did neverthe- 
less avoid diluting the earnings equity 
And, 


the dividends on the new 


interest 


its new money 


of Mack’s common stockholders 
of course, 
Johnson-con- 
So either way John- 
son could hardly lose 


shares would go to a 
trolled company 
Perhaps there 
was more to the deal, but if so John- 


son was not saying. As usual he 


Was 


keeping his own counsel last month 


4LUMINUM 


IS BUZZING 
BUSINESS? 


Do _ those 
rates in 
quite 


high production 
aluminum mean 
what they seem to 
mean? Sadly, no. 


THE NATION'S aluminum industry last 
month was the very picture of buzzing 
activity. Each of the U.S.’ Big Three 
aluminum makers was producing at 
a rousing rate: Reynolds at 91 of 
capacity, Kaiser at 90°, , Alcoa at 82 

North of the 
laden Aluminium 


border, 
Ltd 
at a respectable 69.5°, of its capacity 
No Honking. But all was not quit 
what it seemed. For all this 
buzz, were not 
honking for Actually 
of the metal produced was going into 


even surplus- 


plugged along 


merry 
customers exactly 
service much 
producers’ own inventories, depleted 
by heavy 
anticipation of an 


buying in 
strike 


second-quarte! 
aluminum 
that never came off 

Said Kaiser Aluminum’s Financial 
Vice President Russell Clayton 
“We're still producing at 90°,, but 
not selling at that rate. Ou 
pretty low, 
building it up.” As for third-quarte: 
business, Clayton frankly admits that 
“not good as the 

Explained he: “Our fabri- 
cating customers had big inventories 


own In- 


ventory got and we're 


it was nearly as 


second.” 


and weren't buying much.” 
From  Alcoa’s_ President 

Magee much the 

“Our third-quarter sales were off, and 


Frank 
comes same tale 
record 
last 
which for a 


hopes for a fourth-quarte! 


And at 
stret 


volume are dimming 


Reynolds, 


brief 


Pr val ry 
en 


ve a 


{LUMINUM INGOTS READY FOR SHIPPING: 


where are today’s customers? 
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this summer operated at a fantastic 
109°, of capacity, production was 
down to 91 Freely acknowledging ~ Ger Reservations 
. ~ N by the new 
the slowdown, President Richard $ : 4-second 
Reynolds Jr. now expects the full ‘ SER OD oF 
~ ‘ r » ae Direct-Line Teletype 
years earnings to be only “a little : . coll your nearest 
better” than last year’s \. hp : Cnaraten Glatt 
Sooner or Later. Thus what had be- EAST 
gun as an exceedingly hopeful year 
for the aluminum preducers now 


, 


seems destined for an anticlimactic 


4+ FA AF 
Aad 


erst srs 


FAFA ASIII PE 


end Most of their high hopes have 


‘” 


444 OAD 


now been transferred to the future 
Savs Alcoa’s Magee ‘We definitely 
expect 1960 to exceed 1959 


” 


"ee 


Sooner or later, the industry's great 


MIDWEST 


expectations are almost certain to be 


IA VAIS //SIa 


borne out—but don’t count on any- 
body’s timetable. Automotive use of 
aluminum, already a slowly rising 
tide, could well be accelerated if 
Chevrolet's Corvair is a big hit. The 
Corvair contains 105 pounds of alumi- / 


num, 85 of them in its aluminum en- SOUTH 


gine, con pared with 20 pounds in the 1 } | { 


standard Chevy Tos " ; 
Aluminum producers likewise have ah au af ff | jx WEST COAST 

great hopes for a new market in alu- a + : | , 

minum beer cans, recently introduced = / . sua 

And even industry enthusiasts are DALLAS, TEXAS HAWAI 

delighted with the way aluminum THE SHERATON-DALLAS CANADA 

siding and roofing has lately caught on roe eb ty 

with buyers of prefabricated houses Six-hundred luxury rooms all with outside views, 

: await you at this brand-new, all air-conditioned hotel. Spe- 

cia] features: 5 dining and cocktail rooms, free parking. 


The Diners’ Club card is honored for all hotel services 


(15,000 were built this vear vs. 500 
in 1958) 


The industry also hopes it has 


scored a breakthroug! with — the 


weight-conscious railroads. The Ca- HAR S H AW 
nadian Pacific has tested all-aluminum 


freight cars, with satisfaction to both 
it and Aluminium, Ltd., the supplier 

In short. the aluminum industry 
fully expects to do the once Impos- 
sible still, but it will take a littl 
| 


monger 


{IRLINES 


a SILICON TETRAFLUORIDE 


AT TWA ANOTHER FIRST FOR HARSHAW 


The U.S. fourth largest are Harshaw’s newest fluoride is silicon sand from iron castings. Today 
line is banking its first prof- 


— tetrafluoride. One of the major oil Harshaw’s fluoride division produces 
its in four years. 


companies has just developed a prox 26 different fluoride chemicals for as 


F a , : 1955. T ess for using it to seal water out of many industries 
OI hrs iT since 20 ans 


World Airlines, Inc. is turning a profit 
Through August, the airline's net op- 
erating income totaled $14 million cal Co. first started to manufacture steel, and atomic energy industries 


oil wells during drilling. The major uses of Harshaw Fluo 
In 1904 when The Harshaw Chemi rides are in the petroleum, glass 


against a $4-million loss over the hydrofluoric acid, all of the produc Even in these industries the uses are 
same months last year. Popular jet tion was used by foundries to remove diversified. 

airliners, which TWA has been op- 

erating since last spring, have a good 

deal to do with it. But competing Loot HARSHAW'S 5 

airlines, both at home and abroad, are HARSHA MANUFACTURING THE HARSHAW CHEMICAL co. 
building up their own jet fleets, will PLANTS 1945 EAST 97th STREET - CLEVELAND 6, OHIO 
be giving TWA stiffer competition 

from here on out Cleveland, Ohio « Elyria, Ohio +» Gloucester City, N.J. + Hastings-On-Hudson, N.Y. « Louisville, Ky 
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AMERICA’S 50 BEST CITIES 
IN WHICH TO RETIRE 


Can you answer these questions about the U. S$. A.? 
t t] } 


HOW TO HAVE MONEY TO RETIRE ON 


if you can't answer these questions, you're probably 
losing income right now that could be yours 
@ What's the SAFETY FACTOR 
e Why ji ' 
e Wh 


@ What use f t 
“How to Hove Money to Retire On ; ils the book that charts the way to putting 
W hethe ‘ ne L that 


u 


uit x 


This, too, is the book that shows how to buy stocks at below their average cost ond 
how you con expect your money to grow without ever quessing what the stock market 
will do. It aelale out the one reason why you should never put your money into most 
first mortgages, and it clearly shows how even a small investor can profit from high- 
paying real estate for, as the book points out, more fortunes have been made in real 
estate than were ever made in common stocks 


The one surer way to make your money grow 


OFF-THE-BEATEN PATH 





WHERE TO RETIRE OR VACATION 
AT WHAT LOOK LIKE PREWAR PRICES 











These are America's Own Bargain Paradises 


I N 


WHERE WILL YOU 
GO IN FLORIDA? 


ALL ABOUT ARIZONA 


—the healthful state, where 
it's great to live and vacation 


What do vou want to know about Arizona? 


Or do you want to tour this Grand Canvon State? 


\ 


What are the sure wavs to cut travel costs in this big 
state? 


| Mail to HARIAN PUBLICATIONS, 88 Duke St. 


| GREENLAWN (Long Island), N. Y. 


| | have enclosed $ (cash, check or money order) 
| Please send me the books | checked below. YOU WIL 


| REFUND MY MONEY IF | AM NOT SATISFIED 


All About Arizona—the healthful state. $2.00 


America's 50 Best Cities—in which to ve, work, and 
retire. $2.00 

How to Have Money to Ret re On $2 00 
Off-the-Beaten Path. $2.00 


Norman Ford's Florida 2.00 


SPECIAL OFFER: All 5 books cbhove for only $6 


Print name 


Address 


| 
| 
| 
1 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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\ ae a ee 
The FORGES index 


Solid line is computed weekly ond monthly gives eque! weigh! te ' ? ; : . + ; +— 
five factors 








$ ~—}+——}—— } — 


1. Hew much ore we producing? (FRB production index 

> 

2. How mony people are working? (BiS non-agriculture! employ 
ment 


3. How intensively cre we work ng? (BLS average weekly hours 
nm menvfecture 
4. Are people spending or saving? (FRE department store soles 
S. How much meney is circulating? (FRB bonk debits 4) key 
centers 
Fectors 4 ond 5 are adjusted for valve of the dolle 947 49 
= 100). fecters | 4 end 5 for seasene! veriction 
Plotted line is @ preliminary weekly figure and may not necessorily 
agree with the revised monthly tote! Dot indicates an B-day estimete 


based on tentative figures for five components all of which ore subject 
te loter revision * 





























August Sept Dec Feb April Aug 

Prelim 

Production 136 137.0 142.0 143 145.0 ! 0( 153 1 1 { 149.0 

Employment 115.: 116.1 116.2 116.8 l 2 ‘ 120.2 119.0 

Hours 99.2 100.0 101.0 100.3 1024 ! 101.5 

Sales 137.8 127.4 133.6 2 130.3 32 31.2 y 1 2 13 1395 

Bank Debits 148 150.7 j 151.3 r 159.3 

INDEX 4 & 126.2 2 128.3 


166 





by SIDNEY B. LURIE aaaniale 
Perspective look 
TI 
THIS IS % 1 time to re-state some ment quality oO 
basic axiom are requisites fo confused by indis- 
success in th market criminate use of 


as every retailer the word “specu- 


iventory loss always lation.” As a prac 


is the smallest. In stock market terms, _ tical matter, every in every spar 

this means that losses should be common stock to bet the bankroll 

limited rather that allowed to ac- purchase is obviously is not one 

cumulate. Ten percent is a good figure speculation because risk is assumed market climate has 

for the cut-off point—that is. the level no matter what stock is purchased that opportunities hav 

at which some soul-searching is done, And an appreciation potential is the There are still many attractive indi 

and a decision reached as to the pur- only compensation for risk vidual situations, even though the 

pose of the commitment. In other Thirdly, while the textbooks extol average highs have been seen for a 

words, if a loss reaches 10°% of the the virtues of diversification, the long time to come. Rather, this tru- 

purchase price, and the commitment practical fact is that the “big money” ism is recognition of the fact that the 

was intended solely as an intermed- is made by concentrating one’s hold- environment favors the “hit and run” 

iate-term speculation, this is a good ings. Obviously if the risks are speculator more than the patient, de- 

time to determine whether or not spread, so are the opportunities for liberate security buyer. 

there has been a fundamental change profit. Most security buyers carry the The automobile industry is an ex- 

which negates the original premise. textbook admonition to diversify to cellent illustration of the changed 
Secondly, too many security buyers such an extreme that the objective is environment which may require a 

either are lulled by the terms “invest- defeated new operating concept. Let’s assume 
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CINDERELLA OF THE 


METALS STOCKS 


Six relatively neglected issues found to offer 
better value now than most steels and coppers 


Copper and steel stocks enjoy high status among investment 
equities. Lead and zinc stocks are the poor relations. But on their 
individual merits the Cinderella stocks appear the more attractive 
right now. And this after an objective analytical review of the field 

Although largely overlooked by investors attracted to the more 
widely recognized metal stocks, no less than six equities in the lead and 
zinc groups are ranked in the top 20°¢ of all stocks for Appreciation 
Potentiality over a 3 to 5 year Period by the objective rating system 
of The Value Line Investment Survey, and some are ranked in the top 
20% for Probable Market Performance in the next 12 months as well 
Particularly now, before the influences of any settlement of the steel 
and copper strikes are fully reflected in the market, you will want to 
consider these Value Line analyses as a guide to the most efficient use 
of your capital. 

GIVEN TO YOU UNDER THIS OFFER 

To inform your judgment as to the best values for you among 
metals stocks at this time, we invite you to accept all the following 
without extra charge: 

(1) the 78-page Value Line weekly edition on the leading stocks of 
the Sreel, Non-Ferrous Metal, Metal Minine and Fabricatine indus 
tries—each of the 78 full page reports including objective, mathemati- 
cally-derived rankings for Appreciation (Probable Market Perform- 
ance in the next 12 months), for Growth (Appreciation Potentiality 
over a 3 to S year pull), for /ncome (Yield Expectancy in the next 12 
months) and for Safety (Quality-Grade). And in addition with every 
stock report you will receive an Efficiency Table showing you with 
mathematical clarity how you can determine for yourself its efficiency 
for your personal investment purposes. Among the stocks reported upon 
Allegheny-Ludium National Steel Am. Metal-Climax New Jersey Zinc 
Armco Steel Republic Steel Am. Smelting Pheips Dodge 
Bethiehem Steel Steel Co. of Canada Anaconda Reynolds Metal 
Colorado Fuel & Iron U.S. Steel Bridgeport Brass St. Joseph Lead 
Crucible Steel Youngstown Sheet int'l. Nickel Scovill Mfg 
Inland Steel Aluminium, Ltd Kaiser Aluminum Cleveland-Cliffs 
Jones & Laughlin Alcoa Kennecott Copper Homesiake Mining 
ALSO FREE UNDER THIS OFFER—we will send you an analysis of 
(2) BERYLLIUM, the Wonder Metal—outlining the industry’s phenom 
enal growth potentiality and the two leading beryllium stocks 
(3) SECURITY SELECTION DURING A PERIOD OF INFLATION-—a 31-page 
explanation of how to select stocks during a period of inflation when, 
contrary to popular opinion, all stocks do not necessarily go up 
(4) INVESTMENT OPPORTUNITIES IN EUROPEAN MARKETS—a 10-page 
analysis of new opportunities beginning to be recognized by professional 
investors in the new dynamic Common Market in Europe 

THE SPECIAL $5 TRIAL OFFER 

In addition to all four features offered free above, you will receive, 
for only five dollars, the complete Value Line Investment Survey for 
four weeks, including 
(a) THE SUMMARY OF ADVICES on all 804 major stocks under year- 

round survey by the Value Line posted up to date, each week 
(b) FOUR CONSECUTIVE WEEKLY EDITIONS of The Value Line Survey 

with full page reports on each of 250 stocks 
(c) A NEW SPECIAL SITUATION recommendation 
(d) A SUPERVISED ACCOUNT REPORT 
(e) TWO FORTNIGHTLY COMMENTARIES 
(f) WEEKLY SUPPLEMENTS 





\ To take advantage of this Special Offer, 
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that the industry's optimism for 1960 
is correct (In the past, forecasts 
made at model introduction time usu- 
ally have been right in direction but 
wrong in extent.) It doesn’t neces- 
sarily follow that this will be trans- 
lated into a positive stin ulus for each 
of the automobile producers 
economy als aw hole 

As a case in point there is 
question but that the compact 
holds the key to the automobile in- 
dustry’s fortunes in 1960. This be- 
cause innovations have always been 
the key to a really big year of de- 
mand. Presumably, therefore, the 
public’s taste has shifted, and an en- 
tirely new type market will be culti- 
vated Sure, the compact cars take 
away trom foreign imports, and they'll 
encourage more two-cal families 
Sut in the process, they are also 
likely to reduce the sale of medium- 
priced cars. Today’s low-priced big 
three might become tomorrow s 
medium-priced cars 

If this be true, two questions natu 
rally come to mind: 1) Which com- 
panies will be helped, and which hurt 
by the shift in style preferences? 
2) Will the economy as a whole ob- 
tain as big a lift from the automobile 
industry in 1960 as it did in, say 
1955. when there was more steel. rub 
ber, lead and copper used in cars‘ 

There's still anothe: unknowr 
Will an increase in sales be fully re 
flected in unit production” After all 
the industry's new car inventory has 
been too high, and part of next year's 
demand will go towards bringing ir 
ventories down to more normal levels 
All this. it can be argued. relates t 
1960 rather than October 1959 But 
the stock market looks ahead 
thar backwards And it taces 
contradictor' m ierations 
business boot lasted if 
enough to crea } maladjustment 
vhich bring about 
trend. b) Yet, settlem«: 

trike is likely to cor 

a short span 


tens later 


money, which will have é 
impact on the residential building i 
dustry Actually, there is a four to 
five year cycle in new home starts 
and the top ol this cvcle was reac hed 
early in 1959 before money got tight 
Furthermore, many of the so-called 
building materials companies are so 
well diversified that they have com- 
pensations which will permit sales 
and earnings to be maintained in 1960 
in the face of a decline in new hom« 
starts. Be that as it may. the con- 
stantly shifting background empha- 
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sizes the need for greater care and 
selectivity than at any time this year 
This is a good time to look for the 
values in the companies which have 

a rather clear-cut case for 1960 
For example, it’s a relatively simple 
matter to visualize American Broad- 
casting-Paramount Theatres, Inc.'s 
earnings rising to a new peak in 1960 
one which substantially exceeds this 
year's profit of about $1.85 per share 
The company’s successful program- 
ming formula has spelled an increased 
share of the TV advertising dolla) 
and upward momentum which should 
accelerate next year. The theatre di- 
vision, which alone earns just about 
the $1 dividend, also is well ahead of 
1958 Incidentally, Mr. Khrushchev 
may not have been able to visit Dis- 
neyland, but he could become a part- 
owner through American Broadcast- 

ing which holds a 35‘, interest 
Armour & Co. is another interest- 
ing stock speculation. The company 
should reap the benefits of a major 
cost-cutting program in 1960. and 
have the “plus” of a highly favorable 
meat packing cycle as well. This 
vear's estimated earnings of about $2 
per share will be after heavy non- 
recurring expenses and will come 
largely from non-meat activities 
There is enormous “built-in” lever- 
sales of over $350 pe share 
's also a stimulating potential 
favorite airline stocks in that 
Jets have stimulated air travel to 
an extent which exceeds the most 
optimistic forecasts made earlier this 
year. 2) Their performance record is 
excellent, and they eventually will be 
lower-cost plane to operate than 
the typical piston engine plane. 3) 
Supersonic planes, i.e., planes which 
can travel at 2,000 miles per hour, are 
not a likelihood until 1970. This 
means that the industry will not face 
a major equipment financing program 
in the near future. 4) The next big 
hange in equipment will be via new 
argo planes which permit a sharp 
eduction in air cargo rates. This 
ild revolutionize the air freight 
business 5) Some months ago, a 
CAB examiner stated that the indus- 
tr is entitled to a 10',4 rate of 
turn with automatic adjustments to 
this level If the board acts on the 
ecommendation, it would mean in- 
eased earnings for the industry's 
ent rate of return is well below 

Is level 

Above all, there are some very in- 
resting opportunities in the bond 
ket, particularly convertibles such 
Colorado Fuel & Iror 476s 77; 
Combustion Engineering 3°xs 81: 
Consolidated Edison 4s “73: W. R 
Grace 3's ‘75: Niagara Mohawt 


Powe 4545 72 
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Big Story! 


Any way you look at it, that’s oil. A multi-billion 
dollar industry that supports millions of American 
employees, pays annual dividends to more millions 
of stockholders, supplies 70°; of our national energy 

and still has to fight with profit-pinching problems 
of world politics, over-production, and _ steadily 
mounting costs 

Just how pressing are those problems? Wher 
does the fight stand now? 

What lies ahead for stock- 
holders in oil? 

You'll find 40 pages of the 
very best answers we can 
give vou in our brand new 
booklet called “‘Oiland Nat- 
ural Gas” 


It begins with a thorough- 
ly objective look at the in 
dustry as a whole, explores 
supply,demand, and future 
markets, covers foreign op- 
erations, Soviei competi 
tion, the muddle in the Middle East — and then winds 
up with individual digests on 73 leading companies 
in the field with tabulated details on earnings 
prices, dividends 

If you own any oil stocks, or wonder if you should, 
we think that “Oil and Natural Gas” belongs at 
the top of your reading list 

For a free copy, without obligation of any kind, 
simply call or write to— 


DirpartMenNT SD-110 


Merrill Lynch, Pierce, Fenner & Smith Inc. 
Members New York Stock I ! other Principal I mege 


70 PINE STREET, NEW YORK 5, N. Y. 
Offices in 112 Cities 
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AUTO MAKERS 
ENTER NEW PHASE 


Detroit Tries Out The Compact Car 


American automo 
bile consumer it 


| 


terest is undergo I | | 
ing a fundamental | J _{| 
change, states th ,) _ | 
Goodbody & Co aN 0 { 
‘ ~ yet . 
October Monthly "a; ea 


Letter. This Letter e WAAAY 


is devoted to an 


»)\ 


evaluation of the 
impact of the new small car on the auto- 
mobile industry, and includes our esti- 
mates of 1960 earnings for all five manu- 
facturers 

Our Letter discusses three major phases 
of the evolution of the automobile indus 
try and points out that the industry ap- 
pears to be entering the fourth phase 

According to Goodbody & Co. analysts, 
Detroit is facing the introduction of new 
(1) fear of 
and (2) fear of success. This new 
Letter explains why either result will 


small cars with two fears 


fanny 


have a drastic effect on this new segment 
of the industry, and gives our answers to 
such pertinent questions as 


@ Will 


tor functionalism and economy in new 


smaller cars meet the demand 


cars? 


@ How big is the latent m 


) 


smaller cars 
@ What effect will Amer 


have on imports 


@ Which of the five auto 


be st prospects 


STOW k . has 


Our Letter describes the salient features 
of design incorporat d in the various new 
both larg 
point of view of ther probabl ettect or 
sales. One of the 


ticular stands out, we fee, 


models and small, from the 
con pact cars n par 
ind if publi 
should 
substantially to earnings of th 
turer 

The October Monthly Let 
our monthly list of favored securi 


reaction 1s favorable contribute 


review. This Lett 
now available to investors 
mail the coupon below. 
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Period of Indecision 


WHETHER the movement 


of stock 


next 
will be up or 
may not be determined quickly 


down 
The 


endure a 


prices 


indecision may 
Many 
ing influences are at work, both in the 
stock market. 
these factors inhibits a 


market's 


while longer potent conflict- 


economy and in _ the 
Awareness of 
conscientious 


person trom expressing 


an assertive bullish or bearish 
opinion 

Most people want stocks to go up 
This is partly because most people 
who have emotions about share prices 
stocks 


cause Americans are perennial opti- 


already own and partly be- 


mists. For many years, too, the 


public has had a most pleasant in- 


vestment common 
stocks 


follow 


experience In 
tendency to 


and there is a 
Patrick Henry 


future by the 


and judge the 
Stocks 
they were 
before Pearl Har- 
World War II, the 


had had an unpleasant invest- 


(recent) past 


are as “popular” now as 
unpopular” 
bor Just 


public 


just 


before 


ment experience in stocks for a period 
The momentum of 
that 


commentato! 


of about 11 years 


bullishness is something can't 


be overlooked Every 
that he 
wrong if he is bullish 
that he 


right (if he is 


knows will be forgiven fot 


being and he 
forgiven 


right). if he 


suspects won't be 
for being 
is bearish 

Then 
In the 
inflation 


As a 


really 


there is the money situation 


abstract we are all against 


just aS we are against sin 


practical matter, most of us 
love “a little inflation” becauss 
rising prices give us a sense of well 


So we 


deflation 


being are all against inflation 


until raises its 
Then we scream for more 
Whether we like it or n 
credit recently 
pace with the 
expandir p hi 
A choice 
a large) Suppl\ 
abandonment 
concept It is 
nd political issue 
de of it is not difficult to identify 
the pleasant side sociated 
logic witl 1 nat | 
up i 1960 
with the credit « 
the fact that bonds now 
re att to the investor 
necone stocks His 
least in America, ¢ vide s} 
veel bond vields and stock 
has been a sign of lower stoc! 
ne, at least so 


institutions Nha 


impressed by the 
implications of 
this 
than in- 


caution in 
spread 
dividual 
Individuals 
thei: 


preterence for 


investors, 
main- 
tain strong 


stocks and quite uniformly turn 


deaf ear on those who 


they buy 

In late 
the bullishness about stox ks (or about 
stocks) has 
continuity of the 


suggest 
bonds 


years a substantial part of 


a fairly large segment of 


been based on the 


cold wat To what extent we don't 


know but to extent the cold 


That 


some 


war now is on the defensive 


should enable us to increase ou 


standard of living faster, but it may 


mean unsettling readjustments it 


some areas. It is good on balance: but 


good for individual 


it may not be 


companies and industries in whicl 
there have been violent and excessive 
This, of 


to some of the 


speculation course, refer 


science issues 


This generation (which has neve 


“hard 


price 


known anything resembling 


‘historic normal 


dor S not 


times” or 


earnings ratios) how 
high 


and dividends 
that 


res lize 
stocks are in terms of earning 


Nor 


before 


does it 


has it 


recognize 


neve been the 


practice to make projections of eart 


ings two, four, five, seven and te 


years in advance as many young 


analysts are doing now 


nonchalant manne) 
Perhaps these young anal 
technique ar 
more than 10 vea 


ence, I'm il 


discovered a new 
fected it: but after 
ot expe 
It see 


the eX 


ankly skeptical 
ns to me that the more dynan 
onomy,. the eater the dar 


of complete erro this 


Technologi 


: prog 


( 
"} 
i he 


buy 1! 


aqdy are 


owth* 


g-nhaired 
really a 
at all), there 
mand area” in the 


ind 600-615 


vhich 
would seen 


DJ industri: 


ana anothe 
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Opportunities in WARRANTS 


if you ore interested in making each $1 do 
the work of $100 or $1,000 in oa rising 
market—then you should be interested 
in common stock WARRANTS. 
What are warrants 
How 


widely-f € 
nly full-length study of its kind—''THE 
SPECULATIVE MERITS OF COMMON STOCK 
WARRANTS" by iney Fried. For 
wa I t os 3 irrent list 1 1 warra 

y know 


, 4 . shout 
R. H. M. Associotes, Dept. 


F-149, 220 Fifth Avenue, New 
York 1, N. Y end for 


end 2. Ul t 
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around 580-595 


quite a way down. On the 


supply of shares between 650 


is likely to be great en 

the Dow from making a : 

some time in my opinior 
From the 


reader should conclude 


foregoing 


ing a cautious “wait and 

toward the stock market 

rise is still on the defens 

reason, I am not maki: 

recommendations at th 

any great enthusiasn 

below should be re: 
There is a good 

dividend on Ame 

some time next 

for the most part 

rather than al 


and therefore will fl 


ulation 


uctuate 


price It probably is a bet 


Bre aking 


support does not look encou 


n 


however, than most stocks 


those who think credit 
(as an economic and pol 
tability) National Gy 
down from 71, possesses 
course, tight money imp 
mortgage market and spe 
estate, so National Gypsun 
is not popular I 
buy unpopular stoc} 

On the basis of real 
dend-paying ability 
ern (93) looks bet 
called 


This rail is of bette 


institutiona 


many high price earni 
but that’s a hard ide: 
who are prejudiced 
I'm looki 


earnings 


shares 
monthly 
railroads in the 
ahead, due to re 
Strike OI 
mention 

nore & O 

New Yo 

don't } 


market 


sent 
company 
takes nothi 
ob tne manag 
fa} Steels 
the end of the 
think Alleghe 
veld. Jones & I 

} 


lave spec 


re is the 
Youngstow? 
troleum 

1 flu 


best 


Stand- 
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CLIMACTIC 
MARKET UPSURGE AHEAD AS 
PUBLIC INTEREST MOUNTS! 


—So says E. George Schaefer, the renowned Dow Theorist. who 


has been correctly calling the upward move of the primary trend 


in stock prices ever since this gigantic bull market started in 1949 


scene at the left is indicative of Area of Quick Profits Coming? 
s increasing public interest in Despite many importa 
stock market—a phenomenon that , "sae 

differences, this bull 


s rapidly sweeping our nation i “all aia Tecenieie 


No plush Wall Street board roon 
this No translux projectior ol the 
Stock Exchange ticker tape here. No 


terms ol publi has 
stock market bandwag 
ot mass enthusiasn 
electric quote board, showing changes 

. a ups In many stock 
n leading stocks instantaneously as , 
acterized the last p 


markets As a 
portunity for quick 


they occur 
Just an ordinary diner—it could be 
Warren, Ohio, or Jacksonville, o1 


. : . has deve loped during nal 6 to 10 
Seattle. But this little vignette has its 


montns >! the { { | a é of 
counterpart in virtually every city and , 
. . s : every major bDul \ 

With it. howe ve 


ous temptation to in 


hamlet across the land. To the sea- 
soned investor, today’s mounting pub- 
lic interest in stocks brings forth Se 
to overstay the bull 
ixiety. It suggests a profitable near- ; } ; :' 
into the mont S | r f . » 
rm boom but also the possibility ol ; 1 Dow THEORIST SCHAEFER 
spring an s oO VS 


Schaefer, 


boom in 


lajOoO!1 collapse, late) 
As in late 1928 and early 1929, peo- 
ple in every walk of life have once 
agal discovered” Wall Street, and 


are being caught up in the fever of 


the stoc! 


evel see? 


‘ Major Swing in Mass Psychology 

Average has ] J , ' 

investing. As the boom in business ; If you were to go back to the dark 
or two vears nou s if I as ( e 

expands, the public is buying stocks ge fearful days of Octobe 1957, for 
to think that « t : 

as never before. Many are investing ‘ moment—when, at the low close of 

on the basis of their own vardsticks eeubiis =m © , —_— : 119.79 for the Dow-Jons Industrial 


by the mo Average, the virtually rmentless 24- 


for values and growth, or on the con- 
sidered advice from brokers. Some are Therefore, I feel that rn ‘Oue month upmove still underway got its 
buying on little besides wishful think- (which has lwa a start—you would find that, among the 
ing, tips and hunches—and the simple market move nt mn t very same “experts” who are turning 
observation of the market's strong up- stock market with a i lat hi so bullish today, things did not look 
trend during the past two years year and next t time i 17 Continued o ext page) 
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so rosy 

In the fall of 1957 a steady flood of 
pessimism poured from Wall Street 
falling, unemploy- 


Production was 


ment was on the rise, and the long- 


feared depression was considered right 


around the corner. Stock prices, badly 
shaken by the “Sputnik 
popularly believed to be teetering on 


crisis, were 


the brink of an even worse debacle 


The 


investment services were fearful and 


vast majority of “professional” 


bearish, advocated extreme caution, 


recommended cutbacks in com- 


Under 


wonde! 


and 
the circumstances 
that so 
nerve, sold out 


mon stocks 
little 
vestors lost thei: 


it Is many in- 
and 
waited on the sidelines for even lowe 
material- 


prices—prices which neve 


ized 


E. George Schaefer, the Dow Theo- 
rist from Indianapolis, chose at that 
time to swim against the tide, as he 
during the 
1953 


was 


had done so successfully 
1949, and then again in 
that 
and 


lows of 


Aware mass psychology 


that 
opinion would scoff, he pub- 


bearish professional and 
public 
lished a barrage of strongly optimistic 
forecasts He ran an_e extremely 
bullish this 


just 2 which he 


8-page ad in magazine 
accu- 
3rd- 


undet 


years ago, in 
fabulous 
still 
In fact he termed the intermedi- 
October °57 
the most outstanding investment buy- 


rately predicted the 
phase 24-month upsurge 
way 
lows of 


ate-term one ol 


ing opportunities eve! 


Putting himself out on a limb in no 
Schaefe wrote on 
“although the 14- 


terms, 


1957 


uncertain 
October 19, 


Advertisement 


week intermediate decline under way 
is the most severe in the entire bull 
since 1949, it is the 7th 
ly it will serve 
final ‘shakeout’ 
2nd bull 
Again on October 26, 1957, 
readers by an- 


market such 


decline very probal 


to be the ‘clean-out’ o7 


ending the phase of this 


market.” 
he encouraged his 


nouncing the turn to the upside has 


come this coming 3rd phase u 


movement will progress 300 pomts or 
} 


more if will be a retentiess up- 


surge, (refusing) to allow the shorts 


to cover or the sold-out bulls to buy 
back at lowe? 
that 


accuracy ol Schaefer's 


thei stocks 
The 2 page 


the amazing 


prices.” 
chart follows shows 


prophecy, and the immense profits 


which were possible to readers who 
heeded his advice. (The above excerpts 
and reprints of Schaefer's other fore- 
casts of this period are now available 
in his recent 227-page booklet “3rd 
Phase Boom Begins” tol 


the special offer on page 68.) 


details, see 


Schaefer's was a lonely voice, how- 
wilderness of 
thinking 


needless to say probably not too many 


ever, crying In a pes- 


simistic, bearish and 
of today’s rampantly bullish investors 


Today 


the pendulum of mass psychology is 


heeded his advice however, 


swinging from one extreme to the 


other, and each extreme has _ its 


dangers for investors 


“There is,” 


lel between 


Schaefer a paral- 
the public's attitude 24 
and the 


Says 


months ago period we now 


face in the six to ten months ahead 
Mass pessimism and emotional scare- 
ruled at that 


thinking time It was 


TOMORROW'S HEADLINES 
today: Schaefer 


latest 


made abreast 


keeps 


de ve lopn é 


hysteria 
Des- 
pite all I could say in my weekly in- 


almost as if a mass “fea 


had seized the investing publi 
vestment letter, several thousands of 
with 
their 


my own subscribers disagreed 


me, turned bearish, cancelled 


subscriptions, and sold their stocks 
Needless to say, the subsequent up- 
surge under way is influencing many 
of these formerly bearish readers to 
come back into the fold.” 

Schaefe1 “By the same 
token, I imagine I will lose many more 


continues 


thousands of my subscribers when 


some six, eight or possibly ten months 


from now—I announce that for the 
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first time in nearly eleven years, the 
primary bull trend under the Dow 
Theory is getting ready to end, the 
long bull market is near its final top, 
and the stock market may be headed 
for collapse and disaster by late 1960 

thus foreshadowing a major depres- 
nation’s from 
1961 to 1964.” 

While recalling the ridiculous bear- 
ishness and pessimistic psychological 


Sion in oul economy 


about 


conditions as they were near the lows 
of 1957, and in predicting how bullish 
they might be during the months 
ahead, Schaefer likes to to the 
studies in mass psy« hology by a well- 
known French Sociologist, whose ob- 


rete! 


servations were published many years 
ago and first translated into English 
in 1896. This noted author said, “The 
masses thirsted after 


They turn aside from evidence 
y 


have never 
truth 
that is not to their taste, preferring to 


Who- 


ever can supply them wien illusions is 


defy error, if error seduce them 


easily their master 


their 


whoever atten pts 


to destroy illusions is always 


their victim 

Resigned to the realization that the 
old-time 
what the 


holds 


Sociologist’s appraisal ol 
likely to do still 
Schaefer believes 
wealth and finan- 


likely to 


thinking 


crowd 1s 
true today 
illusions of profits 
domi- 
during 1960 
that in 6 to 10 


cial security are 


nate popula 
He says | 
months from now warnings Of a major 


t will fall on mil- 


beca use 


predict 


ear market ahead 


deaf 


on will be exactly contrary to 


lions ot ears such a 


predict 
booming business conditions and pre- 
vailing public opinion which, by then 


will be bullish 


beyond the last 


wildly and optimistic 


‘estiges Of reason, 
and because such a warning will un 


head-on into the human frailties of 


greed, avarice, and an unwillingness 


to pay Uncle Sam a capital gamms ta 
What's Ahead Now? 

In the early 

longed bull market, the primary trend 


phases of any pro- 


works higher, irregularly, as invest- 


ment sources accumulate _ selected 


stocks all the way up. However, it is 


normal to have many reactions to 


the long uptrend, some minor and 
others intermediate-term in 
Bull markets in all market history 
have had to climb upward in the face 


of doubts, worries, uncertainties, and 


nature 


tensions among investors. For this 
reason, it is usually only during the 
final stages of a major bull market 
that the public finally gains con- 
fidence and turns bullish, as now. 
While the crowd has been worrying 
and fearful, recently, about the steel 
strike, the strike, a host of 


other labor troubles popping up with- 


coppe} 


FORBES, OCTOBER 15. 1959 


economy 


inter 
ahead is pr‘ 
of many p 
with big prot 
throughout the 
very near future 
ditions should fay 
upsurge in the 
public enters the 
ally, swarms into a 
There are many reas 
to Schaefer, why the peal 


bull 


months in the 


great market 


future 


people from coast to 


summer, says Schaefe: find timid 
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afraid to move tnto sto ks wl ile con- 
eady and 


up a little 


ditions are uncertain, but 
willing once things clea 

“That's why,” 
analyst, “today’s free credit balances 
thei: 
why bank deposits are at such a high 
level, why each new market rise has 
consolidated itself, bullishly, all the 
way up since the Octobe: 
and why this bull market continues 
to show amazing strength even now, 
24 months late 
10 months, the public has 


opines the Dow Theory 


with brokers remain nea high, 


1957 lows, 


Of course, during 
the past 
begun to show 
stock market but I 


interest in the 
that 


more 


would Say 
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that 
skeptical 


ould indicate 


feartul VNaiting 


vestment atmosphe e to becon 
and still have plenty of cash 
Because people have been 
the past by 


Various warning 


easingly tighter: 


speculation by ine 
money, strikes, and international ten 
been littl 


date 


ions, and so on, there ha 


or no excessive peculation to 


Important excesses, under my ob 
here yet aie 
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likely to 
months of 1960 

As I see it, the 
investment 


most come im the nt 
enormous totals of 
money harbored by to 


day's cautious public eventually will 
come into the stock market only when 
present-day caution subsides and fin- 
ally turns into confidence, as it prob 
ably will in the 6 to 10 months ahead 
For these reasons, the technical situa- 
tion remains bullish, and in view of 
the surging uptrend in business likely 
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to continue right into next year, the 
long primary bull trend remains 
strong and healthy. I believe that 
some outstanding profits still lie 
ahead for the patient, fully-invested 

' 


and well-diversified investor.” ? 





According to Schaefer, the long 
primary bull market today appears to 
be entering the last 6 to 10 months of 
its 3rd and final phase. Market history 
repeatedly reveals that this 3rd-phase Th G t t B {| M rk t : 
is the most profitable and speculative e rea es U a e ver 


stage of any prolonged bull market (as measured by the monthly high and low close of the Dow-Jones Industrial Average) 


] 








It is the phase where historically 








rT 


the crowd—unsophisticated investors 
come in with a rush, only to see | 

their dreams of wealth suddenly van- 600 ——-—$—$_$_$_+—_++—- 

ish when the bull market comes to an | 

end } 


A glance at the ten-year chart 
8 : ae THE DOW THEORY IN ACTION — OCTOBER, 1929 
shown on this page will show the | 
? : - ah «2 Here is what onother Dow Theory forecaster had to say thirty years ago, just fo doys 
three phases of this bull market and 550 balers wetke henmn Mek rected Gedcine ta Netory, Wrete Willem Peter Honiton 
where we stand currently. It will be Wall Street Journal Editor, in his column 


noted that the rate of advance for On the late Chorles H. Dow's well known method of reoding the stock morket movement 

oO ) » rroc stoc dn » @ 

the Industrial Average has been from the Dow-Jones overages, the twenty roilroad stocks on Wednesday, October 23 

confirmed a bearish indication given by the industrials two days before Together the overages 

steeper and more rapid for each suc- gove a signol for a bear market in stocks after a major bu 
cessive phase As each successive duration of almost six years 


phase grows larger, the public comes + } 


market with the unprecedented 


in stronger. The tops become _ in- 
creasingly sharper, or more pointed, 
and the 3rd and final phase underway 





may well record a spearhead top 
efusing to allow the public to get out 
once the market turns from bull to 
bear in its primary trend 

Says Schaefer, “In correlating some 
of my technical studies with the 
narket’s activity during this bull 
market's first two phases, I find that 
ore odd-lot buying took place dur- 
ing the 2nd-phase, dividend yields 
vere less at the highs, business earn 
ngs recorded new highs the services 
were generally more bullish, and for 
these reasons, the public was more 
ager to buy stocks in the 2nd-phase 
than in the lst-phase. Under the Dow EISENHOWER 
Theory, this increasingly bullish trend | ELECTED | KOREAN 
of events is one that can be fully ex ARMISTICE 
pected Increasing optimism is a 


normal development oft any majo! 





bull market and thus far, this bull 
market i perfectly normal but 

eater than all others in_ history 
Therefore, we can expect even more 


bullish developments, new highs for 





business, fantastic earnings. and a 
rampantly bullish mass psychology to 
develop before the current 3rd-phase 
runs its full course.” 








Is End Now in Sight? 


If you were to ask Schaefer for his 
interpretations of what is happening 
right now, he would say that the most 
profitable months and final stages of 161.60 = al q 
the 3rd-phase of this long term bull ve atte a 
market seem to lie immediately ahead 1949 1950 1951 1952 1953 
He has told his subscribers repeatedly 
what to expect and how high he be- 
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An Era of Professional Confusion 
and Frustration 


Says Schaefer: ‘Pick up almost any old newspaper or 
magazine from the past 10 years, and especially those of 
1949, of 1953 or of late 1957. You will see for yourself 
how fearful and bearish — and wrong — almost all the 
experts’ and ‘services’ were. When this, the greatest bull 
market in all history, finally comes to a resounding end ! 
| believe that most will be wrong again and that some ‘ apsule 


95% of the services will be optimistically predicting higher i his current 
studis 


prices ahead. Only a few seasoned and studied investors 
Yield Crele 


will weather the storm successfully.’ 











| | 
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Convince Yourself... 
—— ce 


Recently published, “3rd-Phase 
Boom Begins” is a 227-page book- 
let covering the dynamic 24-month 
period from October 1957 through 
September 1959... which saw the 
Industrial Average soar over 255 
points 


Here is a complete and un- 
abridged re-issue of Schaefer's 
weekly reports plus 4 important 
boom studies and several lists of 
selected situations which may be 
helpful to you during the expected 
rise ahead 


This ‘‘gloves-off’’ report can- 
didly reveals Schaefer's 24-month 
record of uncanny weekly predic 
tions for the 3rd-Phase bull move 
that so many analysts failed to 
foresee. In addition the booklet 
spotlights his actual techniques 
and forecasting methods 


Says one Wall Street analyst 
“Schaefer's ‘3rd-Phase Boom Be- 
gins’ booklet is ‘must’ reading 
for the investor—sophisticate or 
newes -who wants to gain 
better insight into today’s meth- 
ods of forecasting and the profit 
opportunities in the boom under- 
way. 


This informative, stimulating 
booklet is made available to read 
ers of this magazine for a limited 
time at only $4—a 20% 
over the regular $5 price. But act 
now——mail coupon today— make 
sure you get your copy of this in 
valuable investment aid under the 
special offer terms 


saving 


| E. GEORGE SCHAEFER, Publisher 1 
“Schaefer’s The Dow Theory Trader” 
3636 Salem St., Indianapolis 8, Ind. 


I enclose $4. Please rush my copy of the 
227 page booklet “3rd-Phase Boom Be- 
gins.” If 1 am not satished, you will refund 
my $4 upon notification. 


Nome 
Address. 


City 


(Continued from pr ding page) 
the shorts to cove! the sold-out 
bulls to buy their stocks back at 
substantially 

November 2, 1957 

rampant and the vast majority of ana- 

lysts flying storm warnings 

Schaefer confidently counseled 
“Now it is a similar picture that 

once again—keeps me standing 
on the bullish side of the fence 
Under my technical and Dow 
Theory interpretations we are 
poised on the threshold of this bull 
market's final 
‘boom’ phase.” 
May 24, 1958 


licized business recession was at its 


prices. 
with pessimism 


lowe 


dynamic 3rd and 
while the much pub- 


nadir he offered this sane investment 
advice 
“Hundreds of thousands of well- 
meaning investors have been led 
into one of the greatest ‘bear traps’ 
in all market history by the 
great publicity given to this re- 
cession in business take my 
word for it, when all this nervous 
and fearful emotionalism becomes 
a thing of the past, seasoned in- 
vestors will have accumulated and 
the markets will be much higher, 
and the crowd that succumbed to 
these psychological pressures by 
their 
area will have nothing but losses 


selling stocks in this low 
and disappointments to show fo: 
their lack of faith in the majo. 
bull market this stock market 
is on the verge of sweeping all 
opposition aside it can go 

up, up and even further up.” 
July 5, 1958 
refused to face facts and 84% months 
odd-lot 
the stage for a market squeeze that 


when stubborn bears 


of short-sighted selling set 
saw the Industrial Average skyrocket 
close to 200 


Schaefer said 


points in 13 months 
“In all my years of Dow Theory 


and technical research I have 


never seen a_e situation become 
more bullish than it has over the 
past 8 or 9 months. I say to you, 
stay fully invested, use this area 
to buy. be 


I look 


from this area that may well dwarf 


tight 
for a straight-up advance 


patient and sit 


anything yet seen in all market 
history as the 3rd-phase of this 
bull market unfolds.’ 

“3rd-Phase Boom Begins” includes 


several important lists of selected 
stocks for the upsurge ahead and of- 
fers helpful suggestions for the in- 
vestor seeking the road to future 
profits in the market's 3rd and final 
phase. In making this extraordinary 
booklet available to all investors (see 
advertisement at left), Schaefer has 
this to say 1 feel that all 


nvestors 


Advertisement 


have a right to ask for and learn what 
any analyst or service has said in 
the past and exactly what the methods 
used have been. I question whether 
many services will challenge my rec- 
ord over this critical 24-month period.” 


Schaefer's Newest Report Covers 
Critical 6-to-10-Months Period Ahead 


Now that the greatest primary bull 
market in history is well into its 11th 
year, many a thinking investor has 
begun to ask himself if the end is nea: 
at hand. Schaefer has this to say 
“My technical research and Dow 
Theory measurement techniques in- 
dicate that we still have a period of 
from 6 to 10 months of strongly rising 
prices ahead. In time, as in all previ- 
ous long-term bull markets, the clas- 
sic ‘blow-off 
evident 


phase will become 
As the months ahead ap- 
proach, I believe that my studies will 
give us a warning when speculation 
by the public forms a major top and 
the climax of this bull market finally 
becomes a reality.” 


List of Stocks for “Climax" Ahead 


For those investors who wish to 
take advantage of the extraordinary 
profit opportunities for the months 
ahead, Schaefer has carefully screened 
hundreds of issues and has selected 
18 situations which offer an unusually 
rewarding profit potential for the next 
6 to 8 months. “18 Stocks for Final 
Climax” may well prove to be one of 
of the most rewarding compilations of 
stocks ever offered by Schaefer. Both 
the important new market study “Sell- 
ing Area Ahead?” and “18 Stocks for 
Final offered free to 
readers in the special offer on the 
right 


Climax” are 





SCHAEFER ON WALL ST.: 


“One way? Not forever!” 


ForBES. OCTOBER 15. 1959 





4dvertisement 


Will you be wise to 
HOLD STOCKS FOR 
LARGER PROFITS 


Schaefer’s newest report will 
help you recognize the 
“Selling area’ when it comes. 


Although we are well into the 3rd and final phase of a long bull m 
of epic proportions,” says E. George Schaefer, “don't be in 
hurry to sell, as further gains probably lie just ahead 

In 1929, by way of comparison, the Dow-Jones Industrials 
than 25° between January and the August peak. And even afte: 
August 1929 bull market peak, investors had several weeks in whicl 

their stocks at good prices before the October 1929 collap 
like a thunderclap 
latest of his series of Bull Market Reports entitled “Selling Are: 
Schaefer has prepared perhaps his most important message to 
ever. In it he advises the sale of stocks well “before the toy 
before the market spills over the dam, and candidly predicts future mar- 
ket developments for the critical 6-to-10-month period ahead 

Schaefer uses the same special Dow Theory techniques and measure- 
ments which have enabled him to forecast accurately (and without devia- 
tion) the upward primary trend of this long bull market. Gradually, « 
this gigantic boom in stocks assumes runaway proportions and most mar- 
ket services and the public generally throw caution to the winds, Schaefer 
expects his seven time-tested technical indicators to signal the 
of the peak. The significance of these useful tvols, ard the 
of the peak, are discussed in “Selling Area Ahead?” 
tremely interesting and valuable to you as an 
months 

With a period of rising prices just ahead, Schaefer 
term profit opportunities available in carefully 
selected He has compiled a list of 18 
such issues which should participate fully in 
the final climactic rise. Entitled “18 Stocks for 
Final Climax” this list should prove to be a 
rewarding one during the next 6 to 8 months 
The new market study “Selling Area Ahead?” 
plus the important list of 18 “Climax” stocks 
offered free of extra charge to readers 
take advantage of the generous intro- 
offer fully described at the right 
For the sake of your future investment suc- 
and your financial security—you owe it 
to yourself to send for these vital reports now! 
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1. SCHAEFER’S “THE DOW THEORY TRADER” 


2. TREND OF THE AVERAGES 
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Just Published... 
Now Available 
THE 


COMMODEX. 
SYSTEM 


Of Automatic Trading 
In Commodity Futures 
By Edward B. Gotthelf 


F iB 


Llewellyn Watts Jr., President 
New York Mercantile Exchange 


The COMMODEX SYSTEM explains commodity 
futures in simple terms and introduces oa 
wholly new concept of trading. Technical 
factors in the markets are reduced to a poir 
of index numbers which you can easily cal 
culate or obtain in a daily service. COM 
MODEX enables you to recognize trends at a 
glance and follow them for maximum profit 
No charts ore needed. Automatic stops pro 
tect capital and profits 

COMMODEX also shows how to minimize risk 
and estimate capital needs 1? explains 
spreads, tax saving devices and how to de 
velop a balanced portfolio. If you now hold 
a position in grains, cotton, eggs, metals, 
or world commodities or hope to trade in 
these fast moving markets, you need COM 
MODEX. Send for details today 


COMMODEX 


90 West Broadway, New York 7 
BArclay 7-6730 


“RHANGE 


MARKET “MYSTERY 
TO MARKET MASTERY 
WITH THE 


SENSITIVE INDEX 


@ A reliable market guide whose signals 
have a well-sustained record of accuracy. 

@ Check this Index for a working solution 
to your investment problem 

@ Let its BUY and SELL SIGNALS help 
you toe greater profits 

SPECIAL OFFER: If you have never subseribed 

to THE SENSITIVE INDEX before. send $1.00 

for a three weeks trial subseription now Compare 

the present action of this index with that of the 


erucial year (929 This may prove most im 
portant te you 


STEPHEN GARGILIS 
FINANCIAL SERVICE, Dept. F 


30 HUNTINGTON AVE 
Boston 16. Mass. 
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DOW THEORY LETTERS 


by Richard Russell 


A service which teaches vou to apply the famous 
Theory to your own portiolio or business—writ 
ten by an expert for serious investors who want 
the tacts. Send for brochure explaining the 
Dow Theory, reprints of the author's four recent 
articles in BARRON'S, and a one-month trial 
subscription (4 issues), $1.00. ($10.00 
ally, Airmailed.) 


Dept. F, 125 East 93rd Street. N. Y. C. 28 





annu- 











70 


STOCK ANALYSIS 


by HEINZ H. BIEL 


After the Steel Strike 


Ir 1s inevitable that the long dura- 
tion of the steel strike will be reflected 
in a downward revision not only of 
such indices of economic well-being 
as gross national product and indus- 
trial production, but also of profits of 
corporations whose operations have 
been adversely affected by shortages 
of steel. Obviously the steel 
will be hit 
severely. The very large losses in the 
third quarter will cut deeply into ear- 
lier earnings projections even after al- 


com- 


panies themselves most 


lowing for capacity operations in the 
final months of the year 

The only one of the major steel 
companies which may be able to show 
near-record earnings this year despite 
the strike is National Steel (97%). It’s 
Weirton plant, accounting for nearly 
50° of ingot capacity and probably 
more than half of profits, has an inde- 
pendent union and has been in full 
operation all along. Depending on 
when production is resumed at Na- 
tional Steel’s Great Lakes plant at 
Detroit, which serves the automobile 
industry, the company should earn 
between $7 and $8 a share, an impres- 
sive gain over last year’s pei 
earnings of $4.80. 

National Steel’s temporary advan- 
tage is by no means the only reason 
for its relative attractiveness. The 
company, in which M. A. Hanna Co 
holds a 27°, interest and which is now 
headed by ex-Treasury Secretary 
George M. Humphrey as chairman, 
used to enjoy exceptional earnings 
stability and a correspondingly high 
investment standing until 1954, when 
both earnings and prestige fell sharp- 
ly as a result of bad practices at the 
Great Lakes plant. While corrective 
measures taken promptly, 
National's position in the Detroit 
market seems to have suffered more 
damage as reflected in the 
company’s worse than industry aver- 


share 


were 


lasting 


age earnings performance since that 
time 

this National 
Steel's history is about to end. A huge 
$300-million expansion program now 


However, phase in 


underway is scheduled for completion 
by mid-1961 
finishing mill in the Chicago area to 
be supplied by the Great 
Lakes plant. Unless adverse economic 


Its focal point is a new 
enlarged 


conditions should reduce earnings be- 
low present estimates for the next two 
expected that further 
financing will not be needed for these 


years, it Is 


capital expenditures 
Because this program is designed to 


attain greater sta- 

bility and better 

utilization of the 

Great Lakes plant, 

the effect on Na- 

tional Steel’s prof- 

its is likely to go 

well beyond the 

mere percentage increase in capacity 
The company’s present rate of earn- 
ings, disregarding the strike, is esti- 
mated at about $8.50-$9 a share. A po- 
tential of $11 would indicated 
upon completion of the expansion now 
in progress. With its investment pres- 
tige gradually being restored, National 
Steel should prove one of the most 
desirable investments in the steel in- 
dustry 

Colonial Sand & Stone (22%) has 
fulfilled all expectations since it was 
first mentioned (at 14) in this column 
(Forses, July 1, 1958). Since then the 
company’s cement mill at Kingston, 
N.Y., with a 900,000-barrel capacity, 
has been completed and has proved 
so successful and profitable that the 
management decided to proceed im- 
mediately with an expansion of its 
cement producing capacity to 2 mil- 
lion barrels. This addition, to be com- 
pleted sometime this winter, will con- 
tribute importantly to earnings next 
year. 

Colonial is believed to be the larg- 
est consumer of cement in this coun- 
try. Even the enlarged capacity will 
cover not much more than one half of 
its own requirements. Thus the com- 
pany need not be concerned about 
finding a market for its production, 
and its selling expense, obviously, is 
just about nil. Favored by such fortui- 
tous company is 
likely further to increase its cement 
production, although specific plans 
have not been laid as yet. Eventually, 
Colonial will important 
factor in the cement industry which, 
long 


seem 


circumstances the 


become an 
of course, is in addition to its 
established business as the major sup- 
plier of ready-mixed concrete, sand, 
gravel, etc. to construction contrac- 
tors and builders. Undoubtedly, the 
stock’s investment status will be en- 
hanced by these developments 

This year will be the best in 
Colonial’s history. Net income is esti- 
mated at $2-$2.25 a share, comparing 
with $1.39 a share last year. Earnings 
in 1960 will benefit not only from the 
increased cement capacity, which may 
add perhaps as much as 50c a share, 
but also from the sale of commercial 
aggregate of which a large deposit is 
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being developed on its Kingston pro- 
perty. Assuming normal weather con- ~ Members of Investment Clubs . 


. i, 
ditions and a well sustained level of ~_. Installment Buyers of Listed Securities . . 
public construction, Colonial’s earn- Sia ~_lavestors & Speculators with Small Capital . 


ings next year could be in the $2.50 
to $3 a share range. In view of its es quickest way, usually, to moke capital 
large capital expenditures, the com- ™ Sa is to speculate in carefully selected 
pany has been pursuing a most con- YSQ securities. For the average investor 
servative dividend policy. However, > with small funds to invest, it can 


stockholders have had their modest make good sense to go after 


cash payments supplemented by 5 
aa ae Dae a deat ce SUUSCRPTION ans ee 


dividends in each of the 
turn a small sum in- 


four years My service strives to 
Many people have been puzzled by help minimize ‘“speculo- ey Ae 


ys a big sum 
the spectacular advance and heavy tive” = ~e Fei ns you O ." 
trading of Glen Alden Corp. (244) for only $1.00 for 30 days SJ, ~ 
: all of the privileges extended to “% ” 
“ 
“ 
“ 
“ 


which skyrocketed from last year's my saguier suhecribons, including the 
a 


6! a rece 2 293 
low of 6's to a recent high of i Special Reports below 
Here is one more example of a shrewd ~ 


and capable management taking ad- ae ae EE ES ESE “ 


vantage of aaverty Glen Alden. «s | WHAT YOU GET FOR YOUR 51°° 


ing of anthracite, seemed to be in a 


hopeless position. However, it had *® 3 SPECIAL SITUATIONS TO DOUBLE IN 1959.60 
something which under our present * 12 LOW-PRICED CHEMICAL STOCKS, SPECIAL REPORT 

tax laws can be converted into a most # 5 WARRANTS—NEW “TRADING” FORMULA, 2 yr. history 
desirable asset: an accumulated loss 

of some $14 million, and coal and othe: * 8 LOW-PRICED STOCKS FOR “QUICK” TRADES 
properties carried at such a high valu- * WHAT'S-AHEAD-FORECASTS FOR GAS-OIL-METAL STOCKS 


ation (for tax purposes) that it may 


be possible to “create” additional * SPECIAL ELECTRONICS REPORT—new appraisal 
‘losses” estimated at somewhere be- * FORRESTT’S COMBINED AMERICAN & CANADIAN LETTER 


tween $35 and $45 million which can 
be established in the future. This  Menander FORRESTT Company 110 Ridgetop Road, 
means, in effect, that Glen Alden Corp Wallingford, Conn 
has a tax shelter for huge earnings 


NAME —_ 
if it can manage to produce such 


earnings ADDRESS - 
This could never be done with 











anthracite, of course. But earlier this 
vear List Industries merged itself 
into, and took over control of, Glen 


Alden. The List management is dy- 
namic, experienced and well spon- 7% E 


sored; and it has very extensive finan 


cial resources at its disposal to ac- 
quire profit-earning businesses whose 
earning power, obviously, is immedi- 


ately more than doubled since profits Diamonds - Jewelry « Watches + Appliances + Furniture - 
can be carried down to net free of Gifts + Sporting Goods - Apparei—Over 12,000 items Of All Types 


taxes 


The present Glen Alden, so far, Send Coupon for L. & C MAYERS New 612 Page 


comprises a queer mixture of unre- 


lated businesses: the RKO chain of ial 
motion picture theaters, aluminum and 
steel foundry products, air condition- CATALOG 
ers, textile finishing, leather process- 


ing, and, of course, anthracite. This Se matter what you nesd—ee home, MAIL THIS COUPON TODAY AND 


store or office — for Christ mas — for every- ‘ 
company should not be appraised bv aay ag are oure to find . yt a SAVE 30% OR MORE ON EVERY- 
‘ , t ts ) 
conventional standards, but on the just off the ‘press And YOU SAVE 30% 4 THING YOU NEED FOR 
basis of its potential, if this potential OR MORE ON EVERY ORDER. HOME, OFFICE, OR STORE 
is properly exploited by an imagina- L & C Mayers, for 48 years 
oat PE ae Obvi eg | America’s leading diamond merchant, 
tive management. viously, this and one of the largest distributors of 
stock is not an investment; it is a general and nationally-advertised 
merchandise in the country, caters 
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GPO Box 58, New York 1, N. Y. 


high-risk speculation with very ap- Please send me FREE copy of your new 1960 Git 


. . - Cotol 
pealing potentialities. After all, who institutions, and other commercial ac- es 


~ ge P : > : a counts. Shop from the greatest 
can forget that Philadelphia & Read MONEYSAVING CATALOG of 
ing’s merger of its anthracite business all—fill in and mail the coupon to 
with a maker of underwear and other day for your FREE copy. Satisfaction 

, guaranteed or your money back..« 
subsequent additions eventually re- 


sulted in a rise of the stock from 17 L & C MAYERS CO., Dept. 106 


Nome 
Company 


Address 


in 1956 to 130 this year GPO Box 58, New York 1, N. Y. 
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HOW WALL STREET INVESTMENT POINTERS 
JOURNAL READERS by J. DONALD COODWIN 
GET AHEAD 


By a Subscriber 


One day I picked up The Wall Street 


Preparing for Readjustments 


Since August 3, the Dow-Jones in- might result 
. 1 nl ; dustrial average has declined from a decrease in 
ournal 1n @ railroad ciub car expectec aan ‘ 
. 5 ¢ \ ) tense contracts 
dull reading. Imagine my surprise when high tf 678.10 to a low of 618.15 on ; 
I tound some of the brightest, most in- Septernbe: 21, approximately 9 4) Increasing 
teresting articles I ever read The Dow-Jones rail average declined foreign competi- 
' t sent for a a cy ription. For approximately 13°, since the first part tion 
the first time in my hie evan to un , : =9 «¢ & ar , 

; of July, from a high of 173.56 to 5) The fact that 
derstand why some men get ahead whik m9 = . : jail id-l 
others stay behind. I learned about the 150.28 on September 22. Since then, a daily odd-tot pur- 
far-reaching changes taking place in rally got underway, lifting the Dow- chases have ex- 
America. I found out about new inven Jones 
ions, new industries and new ways ot 640 
doing business that are helping amb ’ a of ‘ , 
lee” sen ete aaaiader Wie Weta Gad that further readiustments will occur often is a torerunner of a change in 
scription to The Journal cost me $7. It the probable extent of which cannot the trend of the market from bull 
showed me how to increase my income.’ be foretold. and I urge readers to be to bear 

This story is typical. The Journal is extremely careful in making new On the other hand, unless the 


1 wonderful aid to men making $750 
‘ yurchases for aw e money market becomes too tight, the 
d t ul : 


industrial average to around ceeded daily odd-lot sales for many 


However, it is my present belief months which, as readers will recall 


to $25,000 a year. To assure speedy : 
livery to you anywhere in the U.S Among the items which. in my volume of general business through- 
Che Journal is printed daily in five opinion, have affected the outlook, out the nation should continue large 
cities New Vork, Washington, Chicago 
Dallas and San Francisco 

. Toll St . yur S P rest 2 
Rye sagan geen a = a with the prime rate now at its high- of the steel strike. Indeed, the earn- 


ire even though the profit margin of some 
1) The increase in money rates. companies might decline as a result 


It costs $24 a year, but in order to ac est level in 28 years, and with the ing power of business generally 
quaint you with The Journal, we make possibility that it might go even should be excellent this year, and it 
+} fer , mo , ! . 

this offer: You can get a Trial Subscrip higher is possible that many leading stocks 


tion for 3 months for $7. Just send this 1 
b , 2 > ff ‘ F stocks \ ay good year-en ‘xtra divi- 
ud with check for $7. Or tell us to bill you ) The fact that many tock in will pay §00 ear-end ¢ id 


Address: The Wall Street Journal. 44 recent months sold at prices which dends 

Broad St., New York 4, N.Y. FM 10-15 vielded substantially less than high- I continue to believe that the long- 
grade bonds, and appeared to have range outlook for the U.S. is excel- 
liscounted not only the future, but lent and, subject to the usual read- 


EARN i 1 the hereafter as well justments that will occur from time 
YoY 3) The feeling that a more peaceful will 


to time, that the economy grow 


MORE v period in the world lies ahead which and that our country will remain 
ANNUAL RETURN 


aan Din ends o 2 sine a ad : 
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I can see no reason for long- 
sell stocks 
not out of line with their present and 
future and 


strong 


term investors to sound 
dividend 
that 


the so-called 


earning pros- 


pects I do feel, however: read- 


ers who have profits in 


growth stocks, particularly where the 


yields are small, consider accepting 


partial profits on rallies, and that the 


proceeds he vested in short-term 


ws 


where 
11, 


recently 


Gove obligations 


nment 


the yields are currently about 
Indeed, government bonds 
sold at that put thei: 
at the highest level since 1932 

There is little doubt that there has 
been much switching from the 
stocks to the 


ssues, such as 


prices vields 


glam- 


oul more conservative 


leading bonds. pre- 


ferreds and_ high-grade 
stocks 
done by 
vidual 

tween now 


will be 


purpose ol 


common 


and is, in my opinion, being 
both professional and _ indi- 
Undoubtedly, be- 
and the year's end there 


the 


investors 


continued switching fo. 


establishing tax losses 
particularly in those groups that have 
not fared well this vear, such as the 
oils, aircrafts, and some others 


With the market 


selling around an all-time low 


bond currently 
there 
ippears to be a wonderful opportun- 
ity 


institutions 


individuals and 


seek a high 


with safety, to 


for conservative 


who return 
begin 


st- 


commensurate 
nvesting some of their funds in fi: 
class bonds and preferred stocks. In 
connection, I submitting a 
list of quality 
stocks that 


estment at 


this am 
preferred 
appeal for in 
this a list of 


government short-term obligations 


bonds and 
attractive 
time: also 
I have received several letters from 
recent weeks asking what 


American Stores, as the 


readers in 
is wrong with 
stock has declined from a high of 105 
reached earlier this vear to a recent 
T7415 I have 
company’s management 


that 


low of been in touch with 
am 
that 


future are excellent 


the and 


told business is good. and 


prospects for the 
Indeed, sales are expe ted to continue 
the 
ontinuing its policy of ovening a 
market week Strike 
rlier this vear are « xpected to have 
an effect on full 
that for the fiscal 
March earnings could de« 
to $5.50-$5.70 a share vs 


i year ago A 


to grow further, as 


company is 
new 
es losses 
vear’s earnings. so 


vear to end next 
line slightly 
$6.16 a share 


secondary of 45.000 


shares which recently was offered at 


a price of 79, undoubtedly caused un- 
part of 


easiness and hesitation on the 


investors I continue to regard 


stock 


pull investment and suggest new or 


some 


the very favorably for long- 


additional purchases around the 70-75 
fully 
that 


level, with further purchases 


warranted on a reaction below 


level, should it occu 
1959 
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Take advantage of the low margins and tax 
soving opportunities in these fast swinging 
markets. Our new, sofer opproach to com 
modity profits helps even small investors to 
build capital and income quickly. Serd fo: 
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TECHNICAL PERSPECTIVE 


by JOHN W. SCHULZ 


More About Point & Figure Charts 


Two 


plained 


this ex- 
that one of the 
hypotheses” of par chart 
assumes that an uptrend o1 
trend 


WEEKS space, I 
“working 


analysis 


ago in 


a down- 


can extend vertically over as 
chart 
counted horizontally across the trad- 
ing movement that 
precedes it. The validity of 
sumption rests on the fact that a P&F 


chart is no more than a tally of the 


many units (points) as can be 


range normally 


as- 


this 


number of price occurrences and 
the sequence in 
take place. Therefore, it 


is essentially a numerical record and 


price reversals in 


which they 
rather consistent 
numerical relationship between side- 


as such reveals a 
wise price movements and subsequent 
up- downtrends. This is 
should be, considering that a cause- 
and-effect the 
two types of trend can be logically 


and as it 


relationship between 
and empirically recognized 

The market 
through a period of radical fluctua- 
tions 


stock has just 
J 


gone 


Readers may recall the analy- 
which 
that 


Was 


sis in my preceding article 
concluded as of mid-Septembe: 
then in 
break level 
DJI the 
hourly low was made at 616 on Sept 
22; this plotted on the 5- 


point 


the downtrend 
unlikely to 
in the hourly 


progress 
the 615 
In the event, 


would be 
unit chart 
Forses, Oct. 1) 
620 line, i.e., 
then 
The purely 


(reproduced — in 
entry the 
the target 


4 


by an on 
one line unde: 
projected 

rally I had 


column as a 


“technical” 
last 


probable consequence of a turn-about 


suggested in my 


and has 


As 


most 


above 615 actually occurred 
the DJI back to 640 
into October, I think the 
development to expect IS a 
the 
from 616 and probing the soundness 
616 


carried we 


move 
logical 


reaction correcting fast advance 


of investment demand between 
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One-point Reversals 
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640 If 


and 


and 
test 
quent 


this 
subse- 
relatively 
minor fluctuations 


were to add up 
to a solid base ac- 
tion that yielded 
sufficiently high } 

price projections, I 

should probably be willing to take an 
optimistic view and make some defi- 
for investment pur- 
Meanwhile, I still think the 
615-616 level [hourly DJI] is critical, 
and that a beneath it very 
probably would foreshadow a furthe 
important decline (as of now, I would 
estimate to about 575 DJI). But the 
situation has changed somewhat from 
mid-September, and I think that the 
evidence pointing to an eventual de- 
cline below 615 has since grown mort 
substantial. So sugges- 
that cash for invest- 
ment be kept substantially intact, and 
that insufficient 


c reased as 


nite suggestions 


chases 


decline 


my previous 


tions reserves 
reserves be 
still 


cash in- 


pric es improve seetl 
applicable 

A COMPLETED 

Take 

(2814) 

point 


Top REVERSAI 

a look at the chart of Celaness« 
plotted in reversals of at ' 
You clearly tnat 
CZ completed a top last month at 29 
giving the 


at 28 


-aSt 
one can see 
rise to a measurement on 
But 


Was 


32 level and a target at 25 
another, broader reversal con 
the 31 
line and yields a low target at 19. The 
rally from 25 (first target) to the orig 
inal completion point at 29 looks t 
like a typical “pullback 
the plotted 
channel. Obviously 
25 is inadequate to yield 
high let 
a rise through the resist- 
ance of the Or 
the other hand the 
March-April 25-26 
presumably 
From the 
should assume that, provided the 
holds above the 615 


DJI, this stock will de- 


base 4 


pleted: it is measurable on 


me rather 


rally within tentatively 


downtrend base 
action neal 
an upside target enough to 
you expect 
top-reversal zone 
the support from 
trading range at 


has now been reinforced 


chart as it looks now, I 


Re! 
eral market line 
in the hourly 
velop more action between 25 
and 30 and might then turn up 
But I would not write off 
the low target at 19 especially not i 
the 615-DJI mark is breached 
do the stock 
respond to the support indicated by 
the 21-23 


action shown) 


more 


decisively 


I might 


eventually so if should 


chart at because earlier 


{not indicates strong 


potential support at and somewhat 


FORBES, OCTOBER 15, 195% 








5.2% YIELD Plus 
SAFETY AND GROWTH 


For the investor seeking a better-than- 
average stable income that is not sensi- 
tive to an uncertain market, FINANCIAL 
WORLD has developed a balanced port- 
folio of quality issues with these partic- 
ular characteristics. 


This special report, which will be sent 
free to all new subscribers, is but one 
of hundreds FINANCIAL WORLD 
publishes each year. Whether your in 
vestment goal is income or growth 
FINANCIAL WORLD, backed by 57 
years of experience, offers you realistic 
facts and guidance to help you to 


success. 


With its Added Services, a subscription 
to FINANCIAL WORLD represents 
the most complete and reliable invest- 
ment “kit” we have been able to devise 
in 57 years of successful service to the 
investor. 
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If hat sounds like $20 worth of tax 
deductible expense to you, just send 


your check or money order with name 
and address to Dept. FB-1015. (26-week 
trial offe neludes al of the above 


services for § ) 


FREE—IF YOU ACT NOW! 


You will receive with your order a copy 
“HOW TO INVEST PROFITABLY 
IN ANY KIND OF MARKET,” 72- 
page book with 35 chapters on the basic 
principles of successful investment. 


FINANCIAL WORLD 


Dept. FB-1015 
17 Battery Place, New York 4, N.Y. 








Making Profits in 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds vour 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profits—-and heeping 
Them 


FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
(Commodities a daily price change 
service and instruction material. All 
will he sent free on request. Just write 
for Portfolio F-68, 


MORGAN. ROGERS & ROBERTS. Inc. 
64 Woll Street * New York 5. N. Y 
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above the 20 level. So, to jr 
this chart, I should rather be 
seller of CZ at, say, 28-30 
luctant buyer near 25: | 
prefer to try for it in the | 
A ReceENTLY COMPLETE! 
REVERSAL Bast 
Studebaker-Pack: a (See 
has aroused tremendous 
terest and I bring it to vo 
without recommendatior 
isa very speculative sit 
respects than quality alone 
shows two clearly aefnineda 
bases, in tandem 
first reversal structure 
in September 1958 at 
mitted a measurement 
with target at 16. At 1] 
uptrend, a large base was 
this one measurable 
with a target at 22. Ar 
target was reached 
some justification to 
on the $9 level, wit! 
The second reversal 
was completed, almost exactly 
after the first, on Septem! 
It gave occasion [0 
on the $12 level, with 
that seems to confirm the ea 
at that price. It is also possible 
a fuller measurement or 
project a high target 
conclude from this 
trend now in effe 
mid-20s within the 
trend channe! an 
cal potential 
greater still. Bu 
target at 33, I should 
see new supporting e\ 
also make all wWwance 
resistance in and m™ 
past trading-rang 
as well for the 
bility to reactions 
velop in the cou 
movements. Ne: 
indicated at 
support likely 
should certain! 
Situation with 
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Is Income Important 
to You Now? 


With its shares representing more 
than 130 securities selected pri- 
marily for income possibilities, 
NATIONAL INCOME SERIES 
invests in the bonds, preferred 
and common stocks of American 
corporations. If income is im- 
portant to you, send today for 
your FREE copy of Information 
Folder and Prospectus. Simply 
clip and send coupon below 


Address 


City & State 


National Securities & 
Research Corporation 


Established 1930 
120 Broadway, New York 5, N. Y. 

















T. ROWE PRICE 
GROWTH STOCK FUND, INC. 
a 


OBJECTIVE: Possible long term 
growth of principal and income. 

OFFERING PRICE: Net asset value. 
There is no sales load or com- 
mission. 


REDEMPTION PRICE: Net 


value less 1°. 


asset 


Prospectus on request 
Dept. B 
10 Light Street Baltimore 2, Md 








For Investors 
Seeking Long Term 


GROWTH POSSIBILITIES 


This Mutual Fund seeks possible growth of 
capital and income by investing in a diversified 
list of companies in many industries which are 
active in chemical science 





Prospectus upon request from your deoler, or 
mail coupon below to 


F. EBERSTADT & CO. INC, 


Manager and Distribytor of Chemicol Fund, inc 
65 Broadway, New York 6, N.Y. Dept. F 


Nome 


Address 


THE FUNDS 


ALMOST ... BUT NOT QUITE 


IF BALANCED mutual funds have been 
losing some of their sales appeal, as 
some fund experts have commented 
lately, someone 
enough to tell 


ought to be good 
Philadelphia’s giant 
Wellington Fund 
about it. Far from 
ground, 


Vice 


losing 
Executive 
President Joseph 
E. Welch report- 
ed, Wellington's 
sales have been 
hitting 
peaks this year, 
with monthly net 
sales averaging $8 
million to $10 million 

As a result, it is a better-than-even 
mone: bet that sometime 
now and December 31, Wellington will 
become the third fund in the industry 


record 


Joseph E. Welch 


between 


to cross the $1-billion mark in total 
Massachusetts 
Mutual) 


would have done so al- 


net assets (the others 
Trust, 
It probably 


Investors Investors 
ready except for the September slump 


in common stock prices which, cut 
Wellington's assets from $991 million 
to $960 million 

we get real close to that billion dolla 


mark,” 


cal sigh, “the market falls just enough 


“It seems every time 
Welch said with a philosophi- 
to keep us from it.” 


But, Welch, Wellington is 


turning the situation to good advan- 


claims 
tage. “We took advantage of any ral- 
lies during the period to reduce some 
common stock positions,” he reported, 
“and then put the money in top qual- 
ity bonds yielding as high as 5°4°,." 
As a result, Wellington further ad- 
justed its balance from 61° of assets 
in common stocks to a current 58 
in just 30 days 


PROFITABLE FLEXIBILITY 


Some fund managements take a posi- 
tion in a security and squat on it like 
fowl 


a broody Others, disregarding 


the advice they give to their own 
shareholders on investing for the long 
haul, chop and change 

Foremost among the latter is Drev- 
fus Fund. Dreyfus’ holdings are con- 
stantly changing. Average portfolio 
turnover for all open-end members of 
the National 
ment Companies (portfolio sales di- 
vided by mean average assets) in 
1958 was 17.1' But Dreyfus Fund's 
portfolio turnover in 1958 was 47 
in 1957, 110° in 1956, 103 

As an instance, take Dreyfus Fund's 


dealings in Bethlehem Steel, as shown 


Association of Invest- 


in successive quarterly reports: De- 
cember 1956 bought 2,500: March 1957 
bought 7,500; June 1957 sold 3,000: 
September 1957 sold 7,000; March 1958 
bought 3,000; June 1958 sold 3,000. 

President Jack J. Dreyfus Jr., 
whose speech rhythms resemble those 
of a really well handled Browning 
machine gun, calls this a policy of 
flexibility. He adds: “We don’t aim 
at short-term profits, but the truth is 
you can’t see too far ahead. Our basic 
approach is always long-term invest- 
ment, but if we bought at 50 and the 
stock went up to 85 in a couple of 
months, and no longer had the value, 
we'd sell 

“We have taken short-term capital 
gains, but more often when we sell 
quickly it is at no profit or at a loss 
We believe in cutting our 
stupid but not stubborn is our motto 
We treat it as if it was ow 
mothers’ money, not 


losses ; 


own 
someone else's 
to whom we had to explain every- 
thing.” 

The fund’s policy of flexibility has 
been profitable to the New York 
Stock Exchange firm of Dreyfus & Co 
Investment advisory fees paid the 
Dreyfus Corp. (wholly owned by 
Dreyfus & Co.) in the three years 
came to $216,000. But brokerage com- 
missions paid by the fund to Dreyfus 
& Co. in the same time have amounted 
to over $600,000 
(About 23% ol 
this came _ from 
the investment of 
new money.) 

So far, Dreyfus 
shareholders have 
had little 
to complain of 
With 

distribu- 
reinvested, 

a share in Dreyfus rose 55‘ 


reason 


this policy 
capital Jack J. Dreyfus, dr 
tions 
in value 
beginning of 1956 and 
the beginning of 1959. Dow-Jones 

in that time. The 
fund 


between the 


industrials rose 21 


only reason the doesn't look 
better on the long-term charts is that 
it has to live down the mediocre 
fund which 


Jack Dreyfus took over in 1951 


record of a predecesso1 


THE FUND THAT ISN'T A FUND 
For reasons that frankly baffle its 
founder, H. Dean Quinby, the Quinby 
Plan up in Rochester, N.Y., is regis- 
with the Securities and Ex- 
change Commission as a unit invest- 
ment trust like any mutual fund. Yet, 
says the genial Quinby, 
fund at all 
were required to register simply be- 
cause the SEC didn’t know what else 
to do with us.” 


The Quinby 


tered 


“were not a 


Sometimes I think we 


Plan, to be sure, is a 
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rather odd bird in the mutual field 

Instead of shares in a diversified port- 

folio, the plan permits investors to Bethiehem thern Pa 
make regular purchases of the com- _ = pp nmnpaaalat : r : r me By 
mon stock of any one of six U.S. in- — 
dustrial giants—American Telephone entral Securit rf 

and Telegraph, du Pont, Eastman » ESHRETLER Bane 

Kodak, General Electric, General Mo- ark Equipment 

tors or Standard Oil (New Jersey) vec 


Accepting payments as low as $25 a Seemene a in 

month, it offers investors fractional Western 
Dow 

shares of these relatively high-price Draper Core 

issues at “round-lot” prices. Each in- be singh b= 

vestor holds the shares in his own ju Pont 
Electr 


right, may vote them if he cares to Seddere - : 
‘Our plan,” says Quinby, “lets in- ae en 
vestors pin their hopes on industrial TABULAR COMPARISONS 
management, not Investment manage- Volatile , tities 17 
ment, and on industrial diversifica- 
tion, not investment diversification.” COLUMNISTS’ COMMENTS 
Th ite. Needle ay , 
e Bite. Needless to say, Quinby Si Oi 2 Consolidated Edison New York 
does not do all this for charity. He Allegheny-Ludlur 9 «= Consumers Power 12 St. | 
American Broadcasting Copperweld Steel Niagara Mohawk 
charges new subscribers a flat dollar Paramount Theatres > du Pont 77 Norfolk & Westerr 
Pay ; -_ — ‘ . ¢ American Can 2 General Mills 1? Pacif Gas & 
amount for his services and custodian ed snl 3 ~~ > ~—s~Philadeiph 
fees ($276, or 9.2°7, on an investment American Smelting & General Motors A an Philadelphia & Reading 
r of ee . Refining 12 Corp 12 Public Service Ele 
of $3,000: $528. or 8.8°., on $6,000) American Stores ’ Glen Alden } Radio Corp. of Ame 
~ 7 4 ‘ . 9 as : Armour Ww. R. Grace 5 Reynolds Toba 
Since the October day 21 years ago Atchison, Topets & Senta Fe 72 Mousehold Finance ; Safeway Stores 
that Quinby accepted a $10 bill to Atlantic Refining 72 international Paper 2 Sears, Roebuck 
i Baltimore & Onhic 5 jones & Laughlin Southern Pacifi 
open his first account, the plan has Beatrice Foods 17 Long tsland Lighting 12  Studebaker-Packard 
_— . , ° eae Celanese 7 National Biscuit : Tennessee Gas 
grown to more than 7,000 accounts in Solenial Gand 6 Stone Nations! Gypsum 6 union Pacif 
44 states holding some $28 million in Colorado Fuel & Iron National Steel ? US. Stee 
. Columbia Gas 712 New York Central Western Maryland Ra 
shares of the six companies. The chief Combustion Engineering Youngstown Sheet & 
thorn in Quinby’s side is the New 
York Stock Exchange’s Monthly In- TABULAR COMPARISONS 
vestment Plan. which has grown a 
good deal faster than Quinby’'s »lan 
since it was introduced in 1954. Total 
stock purchased to date, $135 million 
M.L.P., of course, is directly competi- CHANGE OF ADDRESS 
tive with the Quinby Plan and has the P| 1 old add ( tl] ted 
' , ~ + ease senda oid aaaress exat yY as imprinted on mali- 
favor of the New York Stock Ex- : y ; , 
. . ing label of your copy of Forses) and new address (with 
change and its over 600 member firms ’ 


behind it. Still, Quinby is very far from zone number if any): allow four weeks for changeover. 
’ E : ‘ é 


having been put out of business. Last FORBES SUBSCRIBER SERVICE 
month investors were pouring in new | 70 Fifth 
funds through his plan at the record 
high rate of $3.5 million a yea 


a tiectr 


US. Treasury Notes & B 


Avenue 


New York 11, N. Y. 
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ON THE 


TH 0 U G HTS BUSINESS OF LIFE 


It is a hard rule of life, and I be- 
lieve a healthy one, that no great plan 
carried out without meeting 
and overcoming endless obstacles that 
come up to try the skill of man’s hand, 
the quality of his courage, and the en- 
durance of his faith. 

DoNALD DovucLas. 


is ever 


Faith ends where worry begins, and 
worry ends where faith begins 
Georce MUELLER. 


We ought not to treat living crea- 
tures like shoes or household belong- 
ings, which when worn with use we 
throw away. ~PLUTARCH 


Because of the law of gravitation 
the apple falls to the ground. Because 
of the law of growth the acorn be- 
comes a mighty oak. Because of the 
law of causation, a man is “as he 
thinketh in his heart.” Nothing can 
happen without its adequate cause. 

—Don Cartos Musser 


That person is most cultivated who 
is able to put himself in the place of 
the greatest number of persons 

—JANE ADDAMS 
The social problems raised by 
science must be faced and solved by 
the social sciences and the humani- 
ties. . If, in the long run, science is 
going to continue to create rather than 
destroy, it must be supplemented by 
the knowledge and wisdom to be 
gained from the other branches of the 
curriculum. For it should not be for- 
gotten that the sacred human rights 
which we fought Hitler to preserve, 
stem from the teachings of these sub- 
jects to which we confess allegiance, 
but which we rarely understand com- 
pletely or follow sincerely. 
-HaroLp W. Dopps 


Do not attempt to do a thing unless 
you are sure of yourself; but do not 
relinquish it simply because someone 
else is not sure of you. 

STEWART E. White. 


Nothing in this world is so good as 
usefulness. It binds your fellow crea- 
tures to you, and you to them; it tends 
to the improvement of your own char- 
acter and gives you a real importance 
in society, much beyond what any 
artificial station can bestow 


B. C. Bropre 


Perseverance is more prevailing 


than violence: and many things which 
be overcome when they are 
together yield themselves up when 
taken little by little PLUTARCH. 


cannot 


Self-defense is Nature’s oldest law. 
JoHN DRYDEN 


B. C. FORBES: 


To you, what is money? What 
South 
who 


does it mean? When in 
Africa I 
measured money by the number 
would buy. To the 
philanthropist, 
measured by the amoiint of good 
it can do. To the miser, money is 
something to grab and hoard 


The 


by securities. 


had a colleague 
of beers it 


more mcome ts 


nothing more investor 


measures money 
To the thriftless, money makes 
possible more extravagance. In 
additional 
opens visions of a wider educa- 
tion for the children. In short, 
money is transformed into the 
character of its recipient. It ex- 
pands the reach of its possessor 
It enables the 
wiser, the 


many homes mcome 


wise to become 
foolish to 
more foolish. It becomes either 
blessing or curse, according to 
the kind of hands it falls into 
Learn an individual’s interpre- 
tation of money and you learn 
that individual’s philosophy of 
life. What does 


you? 


become 


money mean to 


In the scientific world I find just 
that devotion to great 
ends that I hope will spread at last 
through the 


activity 


disinterested 


human 


WELLS 


entire range of 


H. G 


All social 
depend 


life, 
each 


stability, 
man’s 


progress, 
confidence 
in his neighbor, a reliance upon him 


upon 


to do his duty 


A. LAWRENCE LOWELI 


The people cannot look to legisla- 
tion generally for success. Industry, 
thrift, character are not conferred by 
act or resolve. Government cannot 
relieve from toil. It can provide no 
substitute for the rewards of service 

—CAaLvIN COOLIDGE 


If we devote our time disparaging 
the products of ou: 
we hurt business 
confidence, and 


rivals, 
reduce 
discontent. 
Epwarp N. Hur.ey 


business 
generally, 
increase 


All of the things now enjoyed by 
civilization have been created by 
some man and sold by another man 
before anybody 
benefits of them 


really enjoyed the 
James G. Day 


If a man’s curve of efficiency is as- 
cending at 45, and keeps on ascend- 
ing just after that period, it may well 
move upward for his whole life; but 
if there is a turn downward at 45 he 
will never recover 

Dr. NicHoras Murray BuTLER 

By eating what is sufficient man is 
enabled to work; he is hindered from 
working and becomes heavy, idle, and 
stupid if he takes too much. As to 
bodily distempers occasioned by 
excess, there is no end of them 


T. Jones 


If you would have a happy, healthy, 
harmonious life you must train your 
thoughts. LOWELL FILLMORE 


To be well informed, one must read 
quickly a great number of merely in- 
structive books. To be cultivated, one 
must read slowly and with a linger- 
ing appreciation the comparatively 
few books that have been’ written by 
men who lived, thought, and felt with 
style. A.tpous HUXLEY 


Political economy is only the econ- 
omy of human 
laws are 


aggregates, and its 
which we may indi- 
vidually recognize. What is required 
for their elucidation is not long arrays 
of statistics nor the 
laboriously ascertained facts, but that 
sort of clear thinking which, keeping 
in mind the distinction 
part and the whole, seeks the 
tions of familiar things, and which is 
as possible for the unlearned as for 
the learned Henry GEorGE. 


laws 


collocation of 


between the 
rela- 





Text . ee 


Arthur Johnson, Syra 
What's your favorite 


Sent in by 
cuse, N. Y 


text \ Forbes book is presented 
to : 


senders of text used. 


The righteous cry, and the Lord heareth, and 
delivereth 


their troubles 
—Psatms 34:17 


them out of all 
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In Greater Philadelphia industry gets 
plenty of what it needs 
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PLENTY OF SKILLED WORKERS 


There’s a sound reason for more than 400 of the nat 
100 basic industries being located in the Greater Philadel! 
area. Here is evervthing that industry needs ino orde 
rosper: a great port with modern facilities that « 
handle enormous quantities of raw materials; a hig! 
skilled manpower force attracted by excellent living « 
tions: a big transportation network which brings ; 
the nation within overnight delivery distance: and 
electric power required for present and future need 
low rates. Has vour firm investigated this Land of 


It mav be just the place vou want for vour new 


PHILADELPHIA ELECTRIC COMPANY 


A business-managed 3x-paving utility company owned by more th the world greatest industrial area elaware 





...helps electrical contractors lighten the business of living 


A vital part of every modern home, school, office building and 
industrial plant ts its electrical wiring system 

This hidden network of copper wires and cables puts electric power 
to work for everyone, makes living and working brighter and 

easier. Electrical contractors and maintenance engineers everywhere 
know they can rely completely on the high quality and 


long, dependable service life of Phelps Dodge wires and cables. 


PHELPS DODGI ; HR PRODUCTS 
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